








> 





A Strong Agency Force 
Backed by a Strong Old Company 











J.W n, Manager 


Asst. M gre 








ase 











Agents in Central and North Pacific States “2 WESTBBNGDEBAGUMENT 7: 


FIRE’ASSOCIATION 


Insurance Exchange, CHICAGO 


, 











XY 


. Vo Se ‘ 
The Natione”.« “2erwriter 


TWENTY-SECOND YEAR No. 35 
$3.00 per Year, 15 Cents a Copy 


‘ 


A WEEKLY N,. NSURANCE 








Office of Publication 
175 W. Jackson, Chicago 


IN THREE PARTS—PART ONE 








CHICAGO, CINCINNATI AND . , AHURSDAY, AUGUST 29, 1918 








SPLENDID PROGRAM 
HAS BEEN ARRANGED 





National Association of Insurance 
Agents Has Scheduled Many 
Interesting Events 





TWO KEYNOTES SOUNDED 





Reports at Headquarters Indicate That 
There Will Be a Large Attendance 
At Cleveland 





NEW YORK CITY, Aug. 28—Reser- 
vations already made and _ signed 
pledges of attendance at the convention 
of the National Association of Insur- 
ance Agents, show that this is going to 
be the biggest and best convention of 
the association ever held. More than 
double the attendance of delegates and 
alternates than at any former National 
convention is assured from the local 
associations of New York, New Jersey, 
Massachusetts, Iowa, Kentucky, Geor- 
gia, Wisconsin, Minnesota, Michigan, 
Tennessee, North Carolina, Virginia, 
Illinois and Ohio. 

The change in the date of the con- 
vention has caused no change in the 
details of the convention; it has only 
meant a move of three weeks forward 
on the calendar, to Sept. 18-20. 

The entire mezzanine and second 
floor of the Hotel Statler at Cleveland 
has again been engaged and as already 
announced, this is to be strictly a war- 
time convention with no time wasted 
on perfunctory addresses of welcome 
and responses, no long speeches and no 
canned addresses. 

Two Keynotes 


There are to be two keynotes to this 
convention, first, the perils that sur- 
round the business today, a topic to be 
treated by a constitutional lawyer, a 
prominent fire insurance president, a 
prominent casualty and surety company 
president, a prominent state depart- 
ment official, a prominent banker and 
credit man, and a prominent local 
agent; second—and almost as import- 
ant a subject—the local agents’ place in 
our modern economic life, handled by 

(CONTINUED ON PAGE 14) 
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ZEtna (Fire) Insurance Co. 


OF HARTFORD, CONN. 


Has entered the one hundreth year of its existence and has during that time paid 
more than $165,000,000.00 in losses. A Company that has faithfully carried out 
every obligation assumed during so long a period may be regarded as an important 
part in the foundation upon which our country’s prosperity rests. Its agents may 
be found in all cities and towns. 
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THE AIRPLANE— 


is the military eagle, aptly termed the Eyes 
of the Army. Rising above and before the 
battle line, it watches for coming attacks. 





FIRE gives no warning of its coming. No 
eye can see where it will strike next. 


ADEQUATE Insurance is the airplane of 
protection. Use foresight instead of actual 
vision. 
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EDWARD MILLIGAN, Presjdent 
JOHN B. KNOX, Secretary 
GEORGE C. LONG, JR., Secretary 
HENRY P. WHITMAN, Ass’t Sec’y 


GEORGE M. LOVEJOY Vice-President 
THOMAS C. TEMPLE, Secretary 
Pig SPEAR, Ass’t See’y 


FRED C. GUSTETTER, Ass’t Sec’y EDWARD V. CHAPLIN, Ass’t Sec’y 
Surplus to Policy-holders . - $ 9,859,040 
. Total Losses Paid . - 87,600,000 
Cash Capital - Three Million Dollars 
Reinsurance Reserves ; 7 - $6,782,134 
Reserve for Outstanding Losses and all other 
Claims : 3 P ; 887,759 
NET SURPLUS. ; ‘ . 6,859,040 
Total Assets - - $18,040,850 








MERCANTILE LINES 
BEING WATCHED 





Marked Change in Conditions Is 
Affecting Many of the Medium 
Size Retailers 





CAUSES ARE NUMEROUS 





In Almost All Localities Empty Stores 
Show that the Pinch is Being 
Felt in Business 





Special agents report that there are a 
number of vacant retail stores through- 
out the territory. Inspectors who have 
gone over Chicago report a similar 
condition in that city. In Chicago the 
oldest and second largest department 
store on Milwaukee avenue, has discon- 
tinued business and a few months ago 
Siegel, Cooper & Co., one of the larg- 
est stores on State street, closed. One 
of the Wisconsin field men states that 


at Green Bay a large store in the heart 
of the town is closed. Other cities re- 
pert similar conditions, 


Many Causes Given 


There are a number of causes given 
for this condition in retail merchandis- 
ing. In some cases it is found that the 
owner or chief factors have gone into 
military service. In others the proprie- 
tor has found his clerks called to gov- 
ernment work and it has been impossi- 
ble to get experienced people to fill 
their places. Some persons who have 
never taken out their naturalization pa- 
pers, classed as an alien enemy and be- 
cause of prejudice, sold out their stock. 
In many cases clerks find that they can 
get larger wages in factories, munition 
work and so on and have given up their 
positions. Others are afraid of the fu- 
ture and discouraged because they can- 
not get stacks replenished when the 
want them, and the quality they desire. 
Others resent the regulation of amount 
of stock and prices of staples. In some 
cases the proprietor found that he 
could sell out his stock and go on a 
salary, making more money than at- 
tempting to conduct an independent 
business during troublesome times. 


Demands More Exacting 
It is found also that wholesalers, job- 
(CONTINUED ON PAGE 14) 
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WHISKY LOSS IS BIG 


—_— 


GREEN RIVER PLANT BURNS 





Some 43,000 Barrels Are Consumed by 
the Fire That Hit the Owensboro 
Plant 





LOUISVILLE, KY., Aug. 27.—Com- 
panies handling whisky insurance have 
been startled by the largest distillery 
fire that the big bourbon whisky pro- 
ducing state has recorded in fifteen 
years or more, this fire being the com- 
plete destruction of the Green River 
Distilling Company’s plant, at Owens- 
boro, Ky., August 24. ; 

According to the best figures obtain- 
able the company had 43,000 barrels of 
whisky in bond. Figuring forty-eight 
gallons to the barrel produced a total 
of 2,064,000 gallons. Today whisky is 
quoted at prices ranging from $1.10 per 
gallon to $1.35 per gallon in bond, on 
original gallons, which would give a 
loss valuation of between $2,000,000 
and $3,000,000 on whisky alone. It is 
estimated that the distillery buildings 
were worth around $75,000. 

F Considered Good Risk 

The distillery property was considered 
a good risk. The plant was a half mile 
from city protection, and three-quarters 
of a mile from the Ohio river, but had a 
fair creek at the back of the property, 
which consisted of four warehouses, one 
free warehouse, distillery, cattle pens, 
bottled in bond house and other smaller 
buildings. One of the warehouses was of 
brick construction, and the frame build- 
ings were protected by brick fire walls 
and standard cut-offs where close to- 
gether. Night and Sunday watchmen 
were employed, the Newman clock sys- 
tem with eighteen stations, plant was 
electrically lighted, steam heated, well 
protected with chemical extinguishers, 
buckets and barrels, and two 50-gallon 
Ajax extinguishers on wheels. 

Caught From Trash 

The fire is alleged to have started 
shortly after 7 o’clock in the evening, 
when the government inspectors or gaug- 
ers, known as revenue men, had left. It 
is said to have started from a pile of 
rubbish, communicating to a car loaded 
with whisky at the loading station, and 
communicating to the warehouses and 
distillery by way of the bottling house, 
flowing whisky and exploding barrels 
throwing a shower of liquid fire a con- 
siderable distance, while the blaze was 
fanned by high wind. 

Largest Loss for Years 

This loss represents the largest that 
has been suffered in the state this sea- 
son, and the largest distillery loss of 
many years. The last distillery fire of 
any importance occurred about 1909, 
when the Greenbaum plant at Midway 
was destroyed at a time when the whisky 
business was flourishing, and resulting 
in the rebuilding of that plant. 

Most companies gauged their lines on 
this property on the supposition that 
there was probability of a total loss. 
Others took a line and a half on the 
supposition that one of the houses would 
not burn, it being over 100 feet away. 

No Salvage Expected 

Latest reports say that there is no 
salvage on the whisky loss. It was not 
overinsured and the loss therefore will 
be total. It is interesting now to recall 
that the state insurance board demanded 
the experience of companies on whisky 
business in the state when a request was 
made for higher rates. The figures were 
so favorable that the state board did not 
allow an increase. Now the profits on 
whisky business for years have been 
wiped out. 








Prevent Grain Dust 
Explosions and Fires 




















HE United States Department of Ag- 
riculture has gotten out a very im- 
portant bulletin entitled “Prevent 
Grain Dust Explosions and Fires.” It} 
puts in a nutshell the causes of dust 


} hire a field man “cold.” 





explosions and shows that between 
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March, 1916, and October, 1917, dust 


explosions caused the destruction of 
four of the largest grain and cereal 
plants in the United States and Can- 
ada. Property to the extent of $6,000,- 
000 was damaged, 24 people killed and 
38 were injured. During that time a 
dust explosion occurred in a sugar fac- 
tory causing $1,000,000 loss. In view 
of recurring disasters of this kind the 
government has been making a special 
study of dust explosions. This pamph- 
let can well be used by local agents 
in giving information to owners of 
property where there is dust laden air 
in the premises. Almost any kind of 
dust containing carbon explodes under 
favorable conditions, such dust being 
grain, flour, sugar, rice, feed, paper, 
cotton, leather, wood, cork and fer- 
tilizer. Among the suggestions given 
are the following: A complete and effi- 
cient dust collecting system should be 
installed and the dust sacked and taken 
out as fast as collected; prohibit smok- 
ing and carrying matches in or around 
mills or elevators; use no open flame 
for any purpose; see that all wires for 
electric lighting are placed in conduit 
and use only well protected globes; do 
not lower artificial lights into bins to 
determine the amount of grain, flour or 
feed they contain; keep all foreign ma- 
terials from entering the grinding ma- 
chinery; eliminate static electricity; 
look out for elevator choke-ups; do 
not let elevator and conveyor belt rub; 
sack the ground material immediately 
or convey it to bins of small capacity. 








Hiring Field Men Has 
Become An Art 








In announcing the appointment of a 
field man the other day a manager said 
that those who are not directly re- 
sponsible for the securing of new 
field talent have no idea what an ac- 
complishment it is to secure new field 
men these days. “When a company 
announces the appointment of a state 
or special agent nowadays,” he said, 
“the announcement represents a lot of 
work, diplomacy, tact and wire pulling. 
A few years ago when a company 
needed a new man in a state the manager 
or assistant manager took a trip to the 
territory and ‘looked over the talent.’ 
In a week or two the appointment was 
made. The process now is just about 
reversed. Where there is a need for 
a new man, the manager or assistant 
manager, as before, makes a trip to 


| the state, but any looking over or siz- 


ing up that is to be done is done by 
the field man of that state. The com- 


} pany, not the field man, is subjected to 


the examination. What the company 
has to offer is given consideration, al- 
though not often serious consideration. 
It is an impossibility to go out and 
The company 
manager must have a line-up, be prop- 
erly introduced, and be well prepared 
before approaching the man he would 
like to hire. The demand greatly ex- 
ceeds the supply. 
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VULCAN INSURANCE CO. 


89 FULTON STREET NEW YORK INCORPORATED 1911 





STATEMENT DECEMBER 31, 1917 


Total Admitted Assets - - - - - - - = $507,968.00 
Surplus to Policy Holders - - - - - - + 321,320.00 
Net loss Paid since Organization - - - - - 375,213.00 





Correspondence solicited for lines on high-class mer- 
cantile and special hazards where not represented. 











ORGANIZED 1853 


The Girard F. & M. ‘company. 


COMPANY 


COMPA of Philadelphia 


Cash Capital $500,000 Net Surplus $452,411.23 
Surplus to Policyholders, $952,411.23 
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ORGANIZED 1855 
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Cash Capital $1,250,000 Net Suplus $2,384,971.20 
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CHANGES IN THE FIELD 


GLENS FALLS ANNOUNCEMENT 





Company Enters New Mexico—Rear- 
rangement of Forces Is Made in 
Trans-Mississippi Territory 





Entry into New Mexico has just been 
secured by the Glens Falls, which is 
now licensed in all but two states of 
the Union. The new territory will be 
added to that supervised for the com- 
pany by Special Agent W. E. Walker, 
of Denver. Mr. Walker’s field now em- 
braces Utah, Wyoming, Colorado, and 
Nebraska as well as New Mexico, and 
is about all a special agent, be he ever 
so active, can properly handle. 

A transfer in its special agency staff 
has also been newly effected by the 
“Old and Tried.” Under its operation, 
Milton Welsh, Jr., will cover Kansas 
and Oklahoma, while R. H. Griffith, 
formerly in the territory, will. travel 
Missouri, Mr. Welsh’s old field, and 
Iowa as well. The latter state was for- 
merly supervised by H. G. Burr, who 
retired several months ago. Both Mr. 
Welsh and Mr. Griffith will maintain 
headquarters at Kansas City, Mo. 


G. W. Funk 


G. W. Funk, of Fargo, N. Dak., has 
been appointed state agent of the 
Minneapolis Fire & Marine. Mr. Funk 
left the Minneapolis to go with the 
Royal in North Dakota but has re- 
turned to the former company. 








Frank §S. Rogers 


Frank S. Rogers of St. Paul, Minn., 
special agent for the Standard of Hart- 
ford in Minnesota and the Dakotas 
for the last two years, has resigned. 
He will go into the local business in 
St. Paul, taking the place of his 
brother, Marcus J. Rogers of the Jo- 
seph A. Rogers agency. Marcus 
Rogers has enlisted in the engineers’ 
corps, and is stationed at Camp 
Humphreys, Va. 





P. B. Travis 


P. B. Travis, for the last two years 
special agent in Geogia, Florida and 
Alabama for the Niagara Fire, has re- 
signed as of Oct. 1, when he becomes 
a partner in the Jacksonville, Fla., local 
agency of Strickland & Tucker. His 
successor in the field has not yet been 
chosen, 





J. Harold Pike 


J. Harold Pike, formerly in the Bos- 
ton office and later assistant special 
agent in Massachusetts and Rhode 
Island for the Liverpool & London & 
Globe, will succeed E. S. Anderson as 
special agent of the company in Maine 
and New Hampshire, beginning his new 
duties Sept. 1. Mr. Anderson resigned 
to engage in other business, having 
been with the company for twenty-nine 
years, 





Harry H. Hyatt 


Harry H. Hyatt, Indianapolis spe- 
cial agent of the Automobile, has re- 
signed to become special agent of the 
Aetna for southeastern Indiana under 
State Agent Louis H. Wolff. 


_“What’s in a name?” Ask the corpora- 

tions that have been as busy as a matri- 
monial agency in changing their too- 
tonic cognominations to such as our flag 
will respect. 





Fire Insurance Special Agent's Posi- 
tion Wanted. Am 38 years of age 
and married. Have had 12 years of agency 
experience and 6 years executive field ex- 
Perience as a Home Office Special Agent for 
® Casualty Company. Am thoroughly familiar with 


New York, Ohio, Indiana and Southern Michigan. 


Whee have you to offer? Will be available October 
25-0 At present living in Cleveland, Ohio. Address 


» care The National Underwriter. 
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PLAN FOR THE EXCESS 


ASSOCIATION IS ORGANIZED 





How the Companies Will Take Care of 
the Big Lines of Fire 
Insurance 








NEW YORK, Aug. 27.—The com- 
mittee in charge of the Fire Underwrit- 
ers Excess Association consisting of 
President C. G. Smith of the Great 
American; Second Vice-President J. E. 
Lopez of the Continental; Secretary 
Wilfred Kurth of the Home; Deputy 
Manager H. R. Loudon of the .Liver- 
pool & London & Globe; Manager P. 
Beresford of the Phoenix of London; 
President R. M. Bissell of the Hart- 
ford; Second Vice-President Sheldon 
Catlin of the North America and Sec- 
retary N. S. Bartow of the Queen, the 
latter being chairman, has gotten out 
a report showing the necessity of the 
companies coming to the rescue and 
furnishing coverage for plants of large 
value, which are getting out war sup- 
plies. 


Should Meet the Demands 


The committee states that the re- 
sources of the companies should be put 
into concrete form to furnish any serv- 
ice desired. Failure to meet the emer- 
gency will furnish an occasion which 
some may not be slow to act upon to 
draw the federal government into the 
fire insurance business on a scale of 
magnitude which it is impossible to 
forecaste, declares the committee. The 
production and storage of such com- 
modities as grain and other food prod- 
ucts, cotton, oil, clothing, rubber, mu- 
nitions, equipment, ships, etc., is to be 
maintained on a scale heretofore un- 
known and there must be sufficient fire 
insurance available for the protection 
of mills, factories, plants, warehouses, 
elevators and other structures, asserts 
the committee. 


To Have a Syndicate 


It seems best therefore to have a cen- 
tral organization to handle the business 
so that the resources of the companies 
in aggregate can be drawn upon. The 
association will deal only with surplus 
or excess amounts which cannot be 





placed through regular company or 
agency channels. The total cost of com- 
missions shall not exceed 5 per cent for 
such amount. A joint policy will be is- 
sued by the manager who will be vested 
by each company with binding power. 
An open policy from each member will 
be supplied for each state. Proper ac- 
counting will be arranged for and re- 
mittances shall be made within 90 days 
to each company. It is stated that each 
company must arrange through percent- 
age participation to take excess risks in 
addition to its lines through agency 
channels. Most of these large properties 
where excess insurance is required are 
located outside of the congested districts 
of big cities. 


Use Percentage Basis 


Companies will agree to contribute on 
a percentage basis. For instance, if the 
association’s capacity is $3,000,000 and 
a member company fixes a limit of 1 per 
cent on any excess, its maximum line 
therefore would be $30,000. This organ- 
ization will not conflict with the Under- 
writers’ Grain Association, which has 
been organized in a similar manner for 
earrying grain in terminal elevators in 
Western Union territory. 





Automobile Liability 
In Small Cities 





S OME agents find it difficult to get 
automobile liability insurance in the 
smaller cities because accidents are said 
to be few and far between. An agent 
in commenting on this situation said 
that first, he must carry an automobile 
liability policy himself. In other words, 
he must take his own medicine or he 
cannot conscientiously and consistently 
talk to others and advise them to buy 
such protection. This man puts the 
subject squarely up to the prospect as 
to whether he can afford to stand to 
expend $5,000 if through his machine 
someone were severely injured or 
killed. 

The sum of $5,000 would be a com- 
paratively small amount to go to a per- 
son crippled for life and it is a small 
amount of money, too, to be paid to an 
estate where death has been caused. 
That is the question that an automo- 
bile owner must decide for himself. 
He is not‘immune from causing acci- 
dents. He may be just as careful as 
possible and yet he is confronted with 





causing injury in spite of himself. 
Even if he does not have to pay $5,000, 
he may injure someone in a less seri- 
ous way, and will have to pay hospital 
and medical expenses as well as dam- 
ages. A suit may be brought and the 
legal liability will have to be decided in 
court. It is an expensive matter to get 
into court. Court costs, lawyers’ and 
witnesses’ fees are high. The casualty 
companies take all this off an assured. 
The amount of premium is very small 
in comparison with the satisfaction an 
automobile owner receives in knowing 
that whatever happens he is fully pro- 
tected. If he never has an automobile 
accident, so much the better. He is 
very lucky and fortunate. If he does 
however injure someone the amount 
of money paid out for indemnity will 
probably exceed his premium for a 
number of years. 

The automobile is capable of causing 
much damage. However skillful one 
may be in stopping a car a child may 
run in front of the machine. Any sort 
of an injury means a claim. Many peo- 
ple in the smaller cities take trips now 
to the congested centers and there the 
hazard is very acute. If any person can 
afford to buy an automobile he surely 
can afford to protect himself against 
the personal injury hazard. An agent 
who puts the question squarely up to a 
man as to his ability and desire to meet 
the maximum amount that he may be 
called to pay in case of serious acci- 
dent, can usually bring home the bacon. 





Pittsburgh Firemen Strike 


There has been considerable of a 

at Pittsburgh with the city dremsem oun & 
strike. A fire broke out in the wholesale 
section of Penn avenue Saturday after- 
noon, when a general alarm was sent in. 
It looked rather threatening, but ama- 
teur firemen succeeded in controlling the 
blaze. President Steinmeyer, of the Alle- 
mannia, and R. J. Trimble, of the local 
board, shave been meeting with the city 
authorities, stating that something must 
be done to give the city proper fire pro- 
tection or insurance companies would 
have to take action and cancel their busi- 
ress or increase rates very materially. 
The strike was declared off Monday. 


Mrs. E. N. Dangerfield of Elgin, II, 
widow of the late BE. N. Dangerfield, for 
many years a prominent local agent 
there, died a few days ago. After her 
husband’s death she was associated with 
E. F. Prideaux in the Dangerfield-Pri- 
deaux Agency. About four years ago she 
retired from insurance work. 
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| EIGHTY YEARS ON THE JOB 











figure in local fire insurance offices 

in Chicago than Secretary Ralph 
N. Trimingham of the Chicago Board 
who will be accorded signal honor at 
a luncheon to be given by the board 
next Tuesday to celebrate his eightieth 
birthday. Mr. Trimingham has been 
on the job in season and out in his 
official capacity since 1882, when he 
was elected secretary of the old Under- 
writers’ Exchange. The members of 
this organization afterwards united 
with the Chicago Board of Underwrit- 
ers, forming the Chicago Fire Under- 
writers’ Association, he continuing to 
serve in the same capacity. Later this or- 
ganization was succeeded by the Chi- 
cago Underwriters’ Association, Mr. 
Trimingham still continuing secretary. 
Then the Chicago Board came into 
power and Mr. Trimingham again as- 
sumed the secretarial duties. 


Tizwre. has been no more familiar 


H E has lived through many adminis- 
trations, has seen the business 
grow in Chicago to its present monu- 
mental proportions and has witnessed 
vast changes in the business. His work 
has largely been to make investiga- 
tions as to deviations, correct violations 
and attempt to keep the members in 
the middle of the road. 

Mr. Trimingham is a man of splendid 
character, having been interested in 
church work for many years. The 
only departure from the rigid path of 
virtue has been at some of the board 
dinners or luncheons, where he would 
puff a cigarette. On these occasions 
this act of the secretary elicited from 
those seated nearby many admonitions, 
they fearing that this indicated that 
the circumspect secretary was sowing 
his wild oats. 


R. TRIMINGHAM was born at 
St.’ Johns, Newfoundland, Sept. 
2, 1838. He became a clerk in a law- 
yer’s office at St. Vincent, British West 
Indies. A few years later he located 





R. N. TRIMINGHAM 





in Chicago and entered the office of 
Magill & Latham, vessel owners and 
commission merchants. In 1866 he 
went with the Home in its western de- 
partment when Gen. A. C. Ducat was 
manager. He remained with the Home 
for a little over ten years. He was 
engaged in mercantile pursuits for a 
while, but later re-entered the business 
and in 1882 became secretary of the 
Underwriters’ Exchange. 
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The plaintiff resides in Lowell, Mass., 
and was a resident of that city at the time 
the policy was issued. He held two mort- 
gages on certain buildings and additions 
owned by the North Ontario Reduction & 
Refining Company, situated at Sturgeon 
Falls, Ont., Can. Plaintiff’s interest in 
the property consisted of the two mort- 
gages, one of about $4,000 and the other 
about $5,000, with interest amounting in all 
to about $10,000. These mortgages were 
subsisting valid liens upon the land and 
improvements at the time the policy was 
issued, and at the time the fire occurred 
which destroyed the property. The evi- 
dence disclosed that the buildings were 
partially completed at the time the policy 
was issued. The end of the building con- 
taining the engine and generator was not 
completed, bricked in, and it was contem- 
plated that the engine house would be 
joined to the main building, and the main 
building would have to be opened to a 
certain extent to enable this to be done. 

Besides, considerable machinery had not 
been placed in the building. The lower 
portion of the building was boarded up, 
and the doors locked as a matter of pro- 
tection owing to the numerous articles of 
machinery that were loose in the building, 
and as a matter of protection against loss 
or injury. The reason for the delay in 
completing the building seems to be that 
a roaster placed in the building, waile be- 
ing tested, did not work satisfactorily. 
The new roaster was to be obtained and 
placed in the building at an expense of 
about $2,000. Negotiations were being car- 
ried on with view of procuring a suitable 
roaster. This was the condition of the 
building since the February preceding, and 
at the time the policy was issued. The 
business for which the building was con- 
structed was not being carried on at the 
time. It does not affirmatively appear 
that any business had been conducted in 
the building prior to the issuing of the 
policy. It continued in that condition, 
without a watchman, from the date of 
the issuance of the policy until the de- 
struction of the building by fire. The 
policy was issued on Aug. 23, 1909. The 
building was destroyed on Nov. 1, 1909. 


At the time plaintiff secured his policy 
of insurance covering his interest under 


the two mortgages, hereinbefore referred 
to, the building was covered by a prior 
mortgage in favor of some third parties, 
for about $30,000. Plaintiff’s policy pro- 
vided for the payment of $1,000 in case 
of loss. That is, plaintiff insured his in- 
terest in the property to the amount of 
$1,000. It is to recover this thousand 
dollars that the suit is brought. Upon 
the happening of the fire, due proofs of 
loss were made, and the defendant refused 
to pay. 

The supreme court of Iowa held in this 
case of Dodge versus Grain Shippers Mu- 
tual Fire, 157 Northwestern Reporter 955, 
that in an action upon a $1,000 policy by 
the holder of a $9,000 mortgage on the 
insured property, evidence held to show 
that the property, although incumbered by 
$30,000 prior mortgage, was worth $60,000, 
so that plaintiff had an insurable interest 
in the property exceeding the amount of 
the policy. Where a policy written and 
issued by an agent with power to represent 
the company does not correctly describe 
the insured property and insured has not 
concealed or misrepresented any fact, the 
se does not render the policy 
void. 

Although a building partially completed 
was boarded up and vacant for several 
months before and after being insured so 
as not to be considered a “builder’s risk” 
at the home office of an insurance com- 
pany, yet, if the insurance company’s 
local agents in another state insured it as 
a “builder’s risk” and the parties to the 
contract so understood it, the company, 
when sued upon the policy, cannot claim 
it was not correctly described. 

* 8 6 


Where an insurance company knows that 
a property is not being operated at the 
time the policy is issued and is vacant, it 
cannot claim that the policy was avoided 
by such vacancy in violation of its terms. 
A policy should not be so construed as to 
defeat the obvious intention of the parties. 
The intention is to be obtained first from 
the language of the entire policy in con- 
nection with the risk or subject matter. 

Under a _ provision that the policy 
should become void if with knowledge of 
insured foreclosure proceedings be com- 
menced, the policy is not avoided by the 
commencement of foreclosure proceedings 
on a claim for a mechanic’s lien having 
no legal basis and as to which insured 
had only constructive notice, as the word 
“knowledge” is distinguished from con- 





COMPLAIN OF PRORATA 
LIVE STOCK CLAUSE 


Claim Made That This Form of 
Coverage Is Detrimental 
to Assured 
— 


PAYMENTS ARE REDUCED 








Use of Clause Makes It Necessary for 
Assured to Report Each Herd 
Addition 





One or two of the state insurance 
departments have recently complained 
of the prorata clause used by fire com- 
panies in writing live stock business. 
At a discussion of the subject before 
one of the state insurance superin- 
tendents some interesting facts on this 
subject were brought out. 

The use of the prorata clause on live 
stock policies was made necessary 
largely because of the increased values. 
For years the companies have -been 
including live stock under a farm 
policy covering dwellings, barns and 
other farm properties. With the 
values so greatly increased farmers 
saw the necessity of higher limits. In 
most states the limits provided under 
an ordinary policy are $150 per horse, 
$50 for cattle and $25 for a_ hog. 
Where limits above these are request- 
ed the prorata clause is inserted, and 


in some states limits as high as $250 
are written. 


Coverage Usually Too Small 


Thus a farmer having 5 head of 
cattle insures for $1,000, and while his 
herd is not less than 5, he is properly 
covered. Under ordinary circum- 
stances the herd will increase, and thus 
a loss may occur while he owned eight 
or ten cattle and the prorata clause 
operates, of course, to reduce the 
amount paid per head. The trouble lies 
in the fact that the soliciting agent 
ordinarily does not clearly present the 
workings of the prorata clause. 


Reduces Individual Payments 


For instance, if a farmer is en- 
countered who has a herd of 40 or 50 
cattle the agent will, in order to get 
some business on the books, advise his 
taking out insurance on ten or fifteen 
head of cattle, pointing out that it is 
rather unlikely that he will sustain an 
accident so severe as to wipe out the 
entire herd. Then when an accident 
does occur killing four or five head of 
cattle, instead of receiving the values 
of the animals, the prorata clause is 
put to work and greatly reduces the 
limit paid per head. 
Additions Not Covered 


Some of the insurance commission- 
ers further complain that few assureds 
will notify an insurance company each 
time there is an addition to the herd. 
A farmer purchasing a few cattle is 
not likely to notify an insurance com- 


pany each time this is done, and grad- 
ually the number of cattle multiplies 
until the amount of insurance is en- 
tirely inadequate. Then, when a loss 
comes the assured feels that he has 
been done an injustice. 


Is Desirable Business 


Indemnity issued upon this basis, 
company officials say, is entirely sound 
and is the proper coverage. The fault 
lies in the fact that the agent fails to 
make the proper explanation of what 
he is furnishing. Written on this basis, 
the business is desirable from the com- 
pany’s standpoint, as they are at all 
times protected, the assured carrying 
full insurance during the life of the pol- 
icy. In Minnesota the use of the pro- 
rata clause on farm livestock policies 
is mandatory, while in Iowa the busi- 
ness can be written either way. 


Says Is Injustice to Assured 


In commenting upon the dissatisfac- 
tion that some state officials are mani- 
festing over this coverage, a farm un- 
derwriter, whose company does not is- 
sue the prorata clause, said: “The pro- 
rata clause under all circumstances 
works a hardship upon the assured. In 
order to come out on the profit side of 
the ledger the policyholder must keep 
in constant touch with the insurance 
company as to the size of his herd, and 
it is known that on a farm of any size 
the number of cattle owned fluctuates 
a great deal during the year. As an 
example take a herd of ten cattle. A 
policy is issued providing a limit of 
$200 per head. After a while there are 
a few young calves added to the herd. 
While these animals are young they 
are not of much value, but the fact that 
they are included in the herd means 
that the amount to be paid per head 
should a loss occur i¢ reduced. As they 
grow older and become more valuable 
there are, let us say, sixteen head of 
cattle instead of the original ten upon 
which the insured expects a limit of 
$200. Should a loss occur at any stage 
of the game the settlement would be 
unsatisfactory to the assured, and dam- 
aging to the agent, who, in nine cases 
out of ten, did not properly explain 
how claims were to be adjusted where 
the prorata clause is used.” 


George C. Frickel 


George C. Frickel, who has been spe- 
cial agent of the Hartford in Oklahoma, 
has been transferred to Wichita, Kan., 
and will hereafter have supervision of 
the Hartford’s automobile and livestock 
department in Kansas and Oklahoma. 





News of the Mutuals 











The annual meeting of the Pennsylva- 
nia State Association of Mutual Com- 
panies will be held at Lancaster Aug. 
28-29. A splendid program has been 
arranged, : 

* *K * 

The Retail Hardware Mutual Fire of 
Minnesota has just been examined by the 
Wisconsin department and its statement 
as of June 30 shows total admitted as- 
sets of $962,378 and surplus of $602,391, 
a gain in the latter item of $100,000. The 
reserve for unearned premiums is $335,- 
112; total liabilities, $359,987. Ratio of 
losses to premiums received during the 
first six months of the year was 23 per- 
cent and the ratio of expenses 8 percent. 
A dividend of 50 percent of premiwims 1S 
being given to all policyholder. 

















structive notice. 














Every Fire, Casualty and Surety Agent 


Ought to attend the 23rd Annual Convention at Cleveland, 
SEPTEMBER 18th to 20th, of the 


NATIONAL ASSOCIATION OF INSURANCE AGENTS 


It is going to be the most vitally important meeting 
Local Agents ever held. a 
BIG MEN ARE GOING TO DISCUSS BIG SUBJECTS 
IN A BIG MANNER. 
Any Agent Who Values the Preservation of His Own Business 
will attend at any cost. 
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OIL RISKS IN THE 
MID-CONTINENT FIELD 


Values Run High as Result of 
War’s Inflation of Prices 
of Commodity 


FEWER LOSSES THIS YEAR 


Comment from Inspector Who Han- 
dles Nothing but This Class 
Are Interesting 





Mr. Tucker is manager of the 
southwestern inspection department 
of Squire & Co. of New York who 
specialize on oil business. 





R. S. TUCKER 

TULSA, OKLA., Aug. 26—I have 
your two letters asking that I write 
something in regard to oil risks in the 
“Mid-Continent field.” I have just re- 
turned from the outer hall, where I 
went at the solicitation of a repre- 
sentative of one of the tank protector 
companies who wished to make me 
swallow some statements I had made 
about oil tank protection in the last 
issue of the “Petroleum” magazine. 
Nothing happened outside and I did 
not “swallow,” so I am in a good 
humor to write a few lines about the 
situation as regards oil risks in the 
southwest. 

Both crude oil and finished products 
have made quite an advance during 
the last eighteen months. With the 
large advance in the price of structural 
steel and other building material, the 
natural increase on all insurance lines 
has been unusually heavy. This condi- 
tion has forced the oil companies to 
search for outside coverage more than 
ever, 

Losses Reduced Two-Thirds 


The storm season is about over and 
with its passing the record for this 
seasons tank losses stands at about 
one-third of last year, at the same date. 
Oil stocks are moving much more rap- 
idly than in the early part of the sea- 
son, due to better railroad facilities and 
strong eastern demand. This is keep- 
ing the stock on hand at the refineries 
much lower than usual. 

In 1916 the Oklahoma oil fields pro- 
duced over 107,000,000 barrels of crude 
oil, having an average value for all 
grades of $1.20 a barrel. In 1917 the 
run was well over 107,500,000 barrels 
and the average price had advanced to 
$1.69 a barrel, not including collection 
and pipeline charges, an increase of 
about 41 percent in value on the raw 
material furnished to the refineries. 
This price has been increased consid- 
erably during the past year and the 
average price of crude oil will show 
an advance over that of 1917. 


Aggregate Value Is Big 


Some idea of the oil business may be 
gained from the value of the crifde 
Produced in the various fields. Last year 
Oklahoma produced $181,646,981 in value 
of crude oil. This value is very greatly 
increased after refining. 

Considering the very high values of 
refinery and produging properties, in- 
cluding gasoline plants, storage tanks 
in the fields, rigs, derricks, pumping sta- 
tions and power plants it can be readily 
Seen that petroleum risks constitute one 
of the largest special hazard classes with 
which the fire insurance companies have 
to consider. Oil underwriting is peculiar 
unto itself. It is very profitable when 
carefully watched and written with dis- 
cretion. The values subject are high as 
are also the rates, allowing a wide mar- 
8in of chance to make or lose in large 
amounts. 

No Underwriting From Maps 


For this very reason careful super- 
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vision is very essential in the field. Un- 
like most special hazard classes, this 
class cannot be passed upon with intel- 
ligence from a map or written descrip- 
tion report. It needs the careful consid- 
eration of an experienced man on the 
ground. The limit of liability can best 
be determined by the man who looks over 
the plant. Successful oil underwriting 
depends much upon his judgment. 

The present method of rating oil refin- 
ery and oil field risks lacks much to be 
desired. The Analytical system as now 
applied does not go into sufficient de- 
tail on the most vital points. Its ap- 
plication to buildings is much or quite 
the same as applied to other special 
hazard structures. Buildings are not of 
so much importance in western refineries 
as in the east. Tanks and their contents 
are the main items of value. 


Rating Rules Omit Important Items 


On the many points that affect the 
difference between a good and a poor oil 
risk the present rating rules are strik- 
ingly silent. Steps should be taken to 
revise the present system of rating to 
modify the less essential features and 
add new rules to cover the various de- 
tails that make the individual risk differ 
from its neighbor. Particular attention 
should be given in devising a new tank 
rating system. The present system is 
wholly inadequate. Many good features 
of location or construction are not given 
sufficient consideration while some fea- 
tures or devices are considered for credit 
that are rarely if ever found in connec- 
tion with any tank or refinery. Promo- 
tion of better construction and protec- 
tion should be encouraged by liberal 
credits or penalty. All rules in regard to 
protection should be uniform and some 
which are very essential should be man- 
datory. 

It is generally supposed that there are 
thousands of storage tanks in Oklahoma 
and Kansas. This is not wholly true. If 
all the oil tanks both large and small, 
including receiving, flow, stock, storage 
and refinery tanks were to be considered 
it would be safe to say that there are 
thousands of oil tanks in the Mid-Con- 
tinent field. 

Less Than 1,000 Big Tanks 


Of the large crude oil storage tanks 
varying from 37,500 up to 55,000 barrels 
capacity, there are less than a thou- 
sand in Oklahoma. Probably between 700 
and 800 would be nearly correct. Many 
of these tanks are owned by the Stand- 
ard Oil and are not insured. The value 
of this property and its relation to the 
total insurance values can be readily un- 
derstood by considering a few figures. 
A standard 55,000 barrel tank today is 
worth $36,000. Fill this with Cushing 
crude at $2.25 a barrel and we have a 
total valuation of $159,750. Suppose this 
is premium oil at an advance of, say 
70 cents, with pipeline and gathering 
charges of 5 or 6 cents, we then have a 
value of about $200,000 or more subject 
to one fire. I have in mind a large tank 
now nearly full of gasoline. Figured on 
the refinery price of gasoline this tank 
structure with its contents is now worth 
approximately $450,000, or enough for 
every company desiring to write oil. 

Lines Run Up to $6,000,000 
Some of the refinery lines run from 


$4,000,000 to over $6,000,000. Most of the 
large lines have shown favorable loss 








records during the past year. The loss 
ratio on the refinery class is out of pro- 
portion to the increased loss ratios shown 
by other special hazard classes since this 
country entered the war. Refineries have 
been pushed to capacity for many 
months, working night and day with 
very little change in the relative num- 
ber of fires or proportion of loss. Sev- 
eral small refineries have had some dis- 
astrous fires but these have been mostly 
due to preventable causes. 
Protected Tanks Destroyed 


Last season about twenty large tanks 
in the Oklahoma field were destroyed by 
fire caused from lightning. Eighteen of 
these tanks were of the so-called pro- 
tected type, having some form of pro- 
tective device installed. Many of these 
devices were of an approved type or 
supposed to be approved. This season 
started out very poorly when the big 
underground concrete tank of the Em- 
pire burned on April 16 at Gainesville, 
Texas, near the Oklahoma line. This 
tank was supposed to have been con- 
structed in such a way that lightning 
could not ignite it. This loss has been 
somewhat offset by the very small num- 
ber of large tanks that have burned since 
that time. Only four large tanks and 
one medium size tank have been de- 
stroyed since that time so far as the 
writer has been able to learn. 


One Fire Follows Installation 


Strange as it may seem all of the above 
tanks refered to had been equipped with 
some form of protection and some with 
more than one type. One tank burned 
the following day after the protective 
devices had been completed. This should 
not be considered as conclusive proof 
that a tank can not be protected from 
the lightning hazard. It is, however, 
sufficient proof that a poorly protected 
tank offers at least as much or more 
hazard than an unprotected tank. Neither 
should this be construed as meaning that 
all tanks now protected are improperly 
equipped. Many equipments both ap- 
proved and unapproved are well installed 
and afford some degree of protection. 


Favors Foam System 


One of the best means of protecting 
oil tanks from destruction by fire is the 
Foam system. Two or three companies 

ow hold patents on improvements on 
this class of protection. Some have be- 
come more perfected than others and in 
in several instances have demonstrated 
their efficiency and value by actually put- 
ting out fires in large tanks under most 
unfavorable conditions. Some of these 
same devices where improperly installed 
have failed. It seems very strange to 
the writer that the oil men should see 
the merits of these devices long before 
the underwriters. 


Better Understanding Needed 


At the present time, considering the 
unusual demands of our government upon 
the oil industry, it is doing its part with 
remarkable skill and energy. Never at 
any time has the production or supply 
fallen 3hort of the demand. With this 
in view it seems the duty of every fair 
minded individual or corporation should 
be to co-operate in every way to protect 
and conserve the nation’s oil supply and 
the industries depended upon to produce 
it. Every insurance man should put 
forth his best effort and assist in the 





prevention of oil fires. This can best be 
done by thorough inspection and frank 
advice suggesting improvements in con- 
struction and protection. All rules on 
protection should be rigidly enforced. 


“Outside” Insurance Necessary 


It has become very necessary to go 
eutside for large lines of coverage. Sev- 
eral insurance men have taken it upon 
themselves to make it as inconvenient 
to the oil interests to secure this cov- 
erage as they possibly can. The result 
has been that some lines have been 
placed almost wholly outside. This has 
a tendency to create friction where only 
harmony should prevail. With the tend- 
ency on the part of the government to 
control, it behooves the insurance and 
oil interests to find some common meet- 
ing ground. Some men in Oklahoma in- 
surance circles seem to have failed to 
grasp this point. 


Senator Sherman’s Sentiment 

Senator Lawrence Y. Sherman of Illi- 
nois, in reply to some of the insurance 
people who have addressed him on the 
situation at Washington, makes this sig- 
nificant remark: “There is a concerted 
movement here among certain executive 
departments and members of Congress to 
embark the government in the insurance 
business, both life and fire. I am opposed 
to it. I think there is no occasion for it. 
It will be a very serious invasion of the 
rights of private persons now engaged in 
the business.” 


Bar Committee’s Report 


The committee on insurance law of 
the American Bar Association has com- 
pleted its report, being the fifth printed 
draft of the proposed code of laws regu- 
lating insurance in the District of 
Columbia. This is meant for a model 
code and the committee has given it 
much thought. The committee consists 
of A. I. Vorys, Charles W. Farnham, Ash- 
ley Cockrill, Hugh S. G. Cherry and 
Thomas W. Blackburn. 


The Fred C. Conner agency at Wichita, 
Kan., has taken over the Groves agency 
there. 


Brownwood, Texas, is making arrange- 
ments to install a paid fire department. 
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WHO ARE ALIEN ENEMIES? 


Alien enemies are defined in the 
trading with the enemy act which af- 
fects relations of insurance companies 
with clients differently from alien ene- 
“eg as defined by the military draft 
aw. 

As a consequence there has been 
more or less confusion in insurance 
circles as to who may be dealt with and 
how they may be dealt with. 

The Alien Property Custodian has 
recently issued a circular of informa- 
tion revised as of July 1, 1918, defining 
persons whose property should be re- 
ported, explaining who should make 
reports, defining what property is to 
be reported, etc. This circular is re- 
produced in Part III, Casualty and 
Surety Section, of this week’s issue of 
THE NATIONAL UNDERWRITER. As copies 
of this circular are scarce, due to the 
rush of printing work in the govern- 
ment printing offices at Washington 
and in the offices that are doing work 
for the various departments of the 
United States, the article should be 
saved for reference. 

<< * * 
OVERLAND A CANDIDATE 


Edward M. Overland, a member of 
the 50th General Assembly of Illinois 
from the 23rd Senatorial District is 
seeking re-election. On account of Mr. 
Overland’s activity on the insurance 
committee in the interests of the insur- 
ance business in general he will receive 
the support of every insurance man, 
both in and outside of his district. The 
23rd Senatorial District comprises the 
15th, 16th, 33rd and 35th Wards, be- 
tween Chicago and North avenues, and 
takes in all of Oak Park. 

Mr. Overland has been an insurance 
broker for about 24 or 25 years and is 
now associated with the office of Cory, 
Moorhouse & Co. 

* * O* 
DAILY CLASSES PROPOSED 


The Fire Insurance Club of Chicago 
is seeking the views of the members 
concerning the conducting of the Insti- 
tute work during the day time rather 
than in the evening. It is felt that 
larger classes could be enrolled in both 
the elementary and advanced courses 
and therefore a proportionately greater 
amount of good result if the ‘classes 
were held in the daytime instead of in 
the evening. The contemplated plan 
is for employers to grant an extra half 
hour one day a week during the lunch- 
eon period to allow clerks to attend 
classes from 12:30 to 1:30 p. m., or in 
the morning between 8:30 and 9:30 if 
this hour it is found to be more con- 
venient. 

All companies and offices at this time 
are necessarily employing a number of 
inexperienced clerks, and as the benefit 
derived from the Institute classes by 
the student body accrues in the last 
analysis to the direct benefit of the 
company and employers it is obviously 
a work in which the very interests of 
the employers are vitally concerned. 
The committee in charge of the Insti- 
tute work expects to receive enough 
favorable replies to its query to war- 





Bookkeeper and Collector 


wanted (man) by local agency at 
Fargo, N. D. State age, experi- 
ence and salary. Address 3-R, 


care The National Underwriter. 





rant a change from the evening to the 
day time. 


* * * 
CHICAGO PREMIUM RETURNS 


The following are the premiums for 
Chicago for the year ending June 30, 
1918, as compared with the preceding 
year: 


1918 1917 

Alliance, Pa....... $ 68,723 24,991 
Arkwright, Mut... 15,515 37 
Balt.-Amer. ...... T6574 “Sasenaeas 
Blackstone, Mut.. 10,690 1,198 
Boston Mfrs. Mut. 8,630 4,914 
Continental ...... 220,715 179,540 
Cotton & Woolen 

Bite: Dit... <ss. 6,195 6,953 
Were, Oi. é000:040 G5te see eesee 
Fall River Mfgs. 

_ Les Ses 4,290 2,185 
Farmers, eee 28,910 21,792 
Firemens Mut.... 24,295 29,340 
Ce CS a 150,432 131,360 
TIODO BANE. 2.0 00-004 1,130 7,98 
Industrial Mut.... 4,005 4,681 
Keystone Mut.... 17,181 13,198 
Lumbermens, Pa.. 29,230 21,792 
Manton Mut...... 15,032 10,351 
Mercantile Mut... 2,198 8,829 
Merchants, Colo.. S506 3 ‘wewsesn 
Merchants Mut... 5,756 7,691 
Natl. Mut. ag ee i eo ee 
Ins. Co. of N. 213,120 107,338 
Se Ae | 6,404 10,822 
Paper Mills Mut.. 405 638 
Pa. Mfrs. Mut..... 11,510 9,545 
Philadelphia Unds. 51,609 39,950 
Pittsburgh ....... 15,711 16,857 
Rubber Mfrs. Mut. 6,194 6,934 
Standard Mut.... 4,404 3,441 
What Cheer Mut.. 1,260 9,630 
Wheeling, W. Va. $6,140 8 sssvcces 
Worcester Mfrs. 

PEs. axosasenaas 6,467 7,212 

* *k * 


BROKERS TO MEET 


A number of the Chicago brokers 
will hold a luncheon at the Union 
League Club, Sept. 5, to talk over local 
conditions with the Fh of reviving the 
Insurance Brokerage Association or 
establishing a new organization. Wil- 
liam Bartholomay has issued the call 
and has interested a number of the 
more important brokers in the move- 
ment. It is thought that the brokers 
should be organized these days to come 
to the defense of the business if needed. 

* ok x 
GROOM DUGAN FOR PRESIDENT 


While there is not much speculation 
this year as to who will be elected 
president of the Western Union that 
meets in New London, Conn., next 
week, a number are backing A. , 
Dugan of the Hartford, who would 
make a most acceptable head of the or- 
ganization. The ex-presidents form 
the nominating committee. J. H. Lene- 
han, former president, is now out of 
the business. This. leaves Fred S 
James of the National, George W. Law 
of the Royal and P. D. McGregor as 
the committee. There is some talk of 
having a new nominating plan by either 
adding to the ex-presidents so that the 
committee will be larger or having a 
special committee named each year. 


* 
BLUE Goosk BANQUET 


The final arrangments for the annual 
good fellowship dinner of the Blue 
Goose, to be held in connection with 
the Northwest meeting, were made by 
B. A. Lehnberg of Milwaukee, chair- 
man of the entertainment committee, 
last week. He has secured the ball- 
room of the Hotel La Salle for Tues- 
day evening, Oct. 1, and the price of 
the dinner will as usual be $2 in spite 
of the fact that the prices of food gen- 
erally have increased materially. Good 
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The Superior Fire Insurance Co. 
PITTSBURGH 


Incorporated 1871 


A. H. TRIMBLE, Prest. EDWARD HEER, Sec’y and Treas. 


Why not make room in your agency for aconservatively managed, 
medium-sized American Company whose indemnity, treatment of agents 
and assured, will bear inspection for nearly half a century? 


Capital $300,000 Surplus to Policy Holders $604,131.20 
Assets $1,750,616.04 

















Exceptional facilities for handling Surplus and difficult 

lines and unusual forms of insurance in best American 

and Foreign companies and at Lloyds, Eoendon. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 


LINES AND = yoursusINEss SOLICITED; PROMPT ATTENTION 
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| INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 
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LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 
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Chicago, Ili. 
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— 
entertainment has been secured for the 
event, but, as usual, the committee de- REINSURANCE ONLY 
sires it to be a surprise and is not 
making any announcements as to its 
nature. oo 
* kK * 
SAY LIMIT IS REACHED SIOUX CITY, IOWA 
General offices now seem to think . - 
that the limits of high values have been Paid Up Capital $1,000,000.00 
reached and in most cases the assured ’ 
have adjusted their insurance to value. EDD G. DOERFLER, Secretary and Gen’! Mer. : 
Last year was one of great increase in 
premiums, because of the higher values. 
The assured has had opportunity now | them through the winter, and thus the | ies for literature which will help them, merly in insurance work. Copies of such 
to study his case, make an inventory condition exists with an industrial con-|im fire prevention and fire inspection | books as the N. F. P. A. Field Practice, 
of his stock and get his insurance cern of any size in all parts of the | work. Apparently in connection chiefly | the Crosby-Fiske Handbook, Matthews 
properly adjusted. It is not thought, countr However, factory owners are | With the quartermaster department op- | Inspection Book, Freitag’s Fire Preven- 
therefore, that the increases this year ° y: ty y ° portunities are arising for advancement | tion and Protection, and Hudnut’s Fire 
: ’ : : beginning to realize that there is a de- <i Protection can be contributed. 
will be so heavy. Prices in many cases ‘ P for men familiar with fire hazards and ro 
bei fixed , th ‘ th “tl cided hazard where a large quantity of elementary fire protection engineering. Persons wishing to make such contri- 
ig po ym ene at there will not} coal is piled in the open. With the| ‘The Insurance Library Association is| butions can, if they desire, send them 
€ a great fluc _—, advice of insurance company in-| glad to advise these young men as to gga or that pm are _ 
spectors, they are now cuttin aths | literature to be read, but is unable in all | be given to boys in camp or to cam 
CALLS IN FIELD MAN tae de ve and aa as pile cases to send the material itself. Here ety eh with age that Fagen 
r e 7 ‘ is an opportunity for insurance men | ing boys be notified. ooks can be sen 
— mien = ~~ ri gpa - to grow beyond a certain size, and - wishing to help. In practically every | to the Insurance Library, 2132 Insurance 
——— eo an tosist in the | storage room permits, to rise to only | case these inquiries come from men for-' Exchange, Chicago. 
— underwriting and take an examiner's | a certain height. In this manner, the 
— — } cig of the] possibility of spontaneous combustion ; . 6 . 
war, he being allowed to run out to] is reduced to a minimum, and if fire F oe S * ] S 
his territory once in a while to fix up] does occur the loss will be to one pile ire ompaniles eml nnua tatements 
the fences. This indicates that offices | only. (As made to the governor of Georgia.) : , 
are being hard pressed for competent | Where the proper care is taken, the | amor, Cont. <ccscseseceesesessees. phunetn, Net Surplus. Income, Distrmente 
examiners. In this instance the office | company often employs one or two] Automobile 12222/22221222IIDII 8,256,351 1,184,155 4,147,778 3,014,963 
finds that more supervision 1s neces-| watchmen to look after the coal. In | Caledonian ..............05-seee- 2,704,599 674,768 1,172,576 leone 
: sary and desires therefore to have as| the center of the piles are driven gas | GW Ct ali 9-H soo 0022105 siege bee tT RE 
d, its chief examiners men who are com-| pipes of a diameter of two or three | Equitable F. & M. .........2....2. 1,584,400 480,926 448,273 72,397 
Ss petent to handle the business satisfac-| inches, and as the watchman makes | Ind. Lumbermens Mutual ........ 14,231 556,114 392,276 304,044 
a the ‘rounds, ihe lowers thermometers | Kuper, Mutuals MASS 000 saeegse GN AAT Sane 
NO CHANGE OF DATE on a string into the center of the pile. | New Hampshire Fire ...1...11... 7,659,142 2,147,263 2°168,847 1,932,379 
0 : If it is observed that the center of | No. Brit. & Mercantile............ 9,209,669 2,206,041 3,747,023 3,678,016 
In spite of a recent suggestion to] the pile is becoming hot, the coal is ip pebpeelecenaemaptanD 434152 973,498 167.237 1,218,972 
the contrary, there will be no change | either moved or used up before any | DUGRe ize DIILIITIDIIDIIDIIDIIED Peaseee 364567 832/433 618,283 
of date of the annual meeting of the| of the other piles are touched. It is | Savannah Fire ......... cee cece ee 238,984 106,784 25,437 usituat 
ae Fire Underwriters’ Association of the | said that a coal pile can, in the center, | Security, Conn. ..........+.+++++- 5,477,082 901,139 2,165,674 ere 
) Northwest. The meetin ill tak h d d d t b Southern Mutual ..............6. 630,233 320,064 95, , 
fficult “a eting will , take | be heated to 100 degrees and not burn | hames & Mersey Marine.......:: 1,678,068 539,588 664,315 496,197 
wien place as scheduled Oct. 2-3 in Chicago. | or even smolder. WHiGih MAING 5.5 occ ccccscvececees 1,297,329 416,182 328,472 272,290 
The holding of this meeting will in no * ¢ * United States Fire ..........ce00. 7,246,222 1,158,625 2,735,678 2,375,679 
_ way interfere with the Liberty Loan On page 6 of the Aug. 22 issue of The 
re drive, as the nature of their work] National Underwriter the premiums of 
TICK makes it impossible for field men gen- | fire companies in Chicago for the years THE 
erally to actively participate to any ended June 30, 1918 and 1917, were given. 
great extent in this campaign. Th | An incorrect heading was used, showing 
zo, Ill. gs pag os the first columns as premiums and the 
sociation hence sees no real object in] second columns as losses. The second 
postponing or changing the original] column should have been premiums for 
date of the gathering. the year ended June 30. 1917. 
* * * oe * 
SS a Reng nl s beeen a, Frag oer 
The annual meeting of the Illinois | the Hartford branch office of the Scottis 
. Union & National, having the states of 
_ of the hang Goose pg Men: Illinois, Michigan and Missouri under his MARINE AND FIRE 
onday evening, Sept. 16, at the Grand | supervision, is in the west this week, 
Pacific Hotel, Chieass, This orgeniea-| makin isbections and visiting the com: INSURANCE COMPANY, LIMITED 
tion ha thus changing its plans, passing | P?"Y § ? . ry ce aes 
up the noon luncheon and going over] wWiniam L, Noblett, manager of the loss 
the dinner idea. It is believed that a department of the Penneyivania Fire in UNITED STATES FIRE BRANCH 
large crowd will be secured in this way, | Chicago, has entered military service an 
as the majority of field men start out pied aa ee ee ee J. A. KELSEY, General Agent 
on Monday evening and will be glad of 
an opportunity to have dinner together. 80 MAIDEN LANE, NEW YORK 
Conflicts with various committee meet- 9 I 
ings ordinarily held Monday noons will Uncle Sam S insurance 
likewise be avoided. There will be the ° : : 
election of officers for the coming year Not Appreciated H. W. MURRAY, Supt. of Agencies 19 So. La Salle St., Chicago 
as well as brief summaries of the an- 
nual report. A. R. Monroe, assistant 
western manager of the Queen, will no NE of the companies has received 
doubt be advanced to the office of most O a letter from a Kansas man which CHARTERED A. D. 1794 
loyal gander. is not a very pleasing commentary on 
* * government insurance. He says: 
COAL STORAGE HAZARD Gents doo you charge A piece for youf 
. oe f Parcel insurence books and how meny 
Field men say that there is little in- | cuponds are there in one of them can i 
creased hazard because of apartment | get one close her “ must I a too Seong 
houses in the large citie r n- | direct. how long after A package is lost 
ge cities storing qua is it before you pay the clame I have bin 308-310 WALNUT a PHILADELPHIA, | PA. 
tities of coal in basements at this time. p é 
Spontaneous combustion seldom occurs ee Sees So ee oe ee eee ee ; 
uncle sam too understand he owes me 
in piles of the size that are stored in| $95.00 but so faf I have failed and I dont 
apartment house basements, and while | want any more of uncle sams insurance | GUSTAVUS REMAK, Jr., Pres. — 4 
there has been much talk about this | it aint good in this lifetime it may work | WALTE BLIVEN, Vice-Pres. JOHN J. P. RODGERS, Sec’y and Treas 
hazard, there have, as a matter of fact, | in the next better though? H. W. STEPHENSON, Vice-Pres. GAN'L P. RODGERS, Asst. See'y 
been few actual fires that could be Please let me hear from you as soon 
traced to it. as convenient as I need og oa too 
vo real danger lies in the practice me ee ee ea CASH CAPITAL $1, 000,000 
pid nag a = great TOTAL ASSETS URPLUS TO POLICYHOLDERS 
es of coal in e open near 
ON their plants. They have been largely Books Are Needed $4,442,613.89 $1,236,208.06 
orced to do this in order to be assured The Insurance Library Association is | FIRE, TORNADO, AUTOMOBILE, LIGHTN/NG, RENT, EXPLOSION AND BOMBARDMENT 
ofa sufficient quantity of coal to carry | receiving from boys in the army inquir- INSURANCE. AGENTS WANTED WHERE NOT REPRESENTED. 
= in Chicago, Cook County and the G.eater Metropolitan District. @Thisinspec- 
{nspec t 10 n S torate very properly gauges the expectancy of fire. risks and intelligently anticipates 
. event? before they occur. The undersigned sells this talent to companies, agents e 
okers and the ‘business public, herewith tendering connsel to all State Insurance Officiais, Legislative and 
| Munivipal Committees and all those who formulate insurance laws —Dixit et Fecit— 
designed for- the public weal. 
| 1 yarn el at C. W. PIERCE |INVALUABLE ON SPECIAL 
Office with pone Knight & Co. I tor and Fire - 
Room 1568 Ins. Exchange CHICAGO, iL, ee Wabash 3033. eS ‘Counselor J. G. HUBBELL, Mgr. 108 SO. LA SALLE ST., CHICAGO 
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DANGEROUS TENDENCY 

THE interview given by JAMEs Ham- 
ILTON Lewis, United States senator, 
who is abroad studying war conditions, 
at Paris the other day, brings home to 
insurance people the dangers that are 
confronting them. Senator Lewis is 
socialistic in his tendencies, having in- 
troduced a bill in the present Con- 
gress providing that the soldiers and 
sailors’ life insurance plan be extended 
to all wage earners. In this interview 
he stated that at the next presidential 
election the foreign policy of the gov- 
ernment and two great questions of 
domestic policy will be the chief ones. 
He puts first as one of the domestic 
policies to be discussed the extension 
of the present system of government 
insurance in war time to embrace a 
larger scope during the normal period. 
Another proposition will be the ex- 
tension of the power of the govern- 
ment to control more private activities 
than at present. 

If Senator Lewis’ predictions are true 
this country will be involved in a whirl 
of socialism unless radical steps are 
taken to thwart the designs of dema- 
gogues and those that desire to pat- 
tern the government of the United 
States after that of Germany. Politi- 
cians of the type of Senator Lewis 
should be immediately consigned to 
limbo by the voters. Insurance men 
should make their influence. felt in 
every direction in attempting to thwart 
the growing insidious propaganda that 
is being spread abroad which if: carried 
to its ultimate conclusion will place 
this country on the same basis as that 
of Germany. 

In other words, we are headed to- 
ward a more centralized form of gov- 
ernment unless the American people 
take a firm stand against it. Compul- 
sory health insurance is just a phase of 
this socialistic and autocratic program. 


ultra hungry office seekers and disturb- 
ing elements: are attempting to force 
this country into controlling more and 
more the institutions that have been 
developed so solidly and rapidly by 
men who have been free to use their 
initiative, originality, genius and fore- 
sight. If Senator Lewis and others 
like him had their way the insurance 
business would be taken over by the 
government. 








NEED OF SAVING 

CoMPANIES are greatly interested in 
the circular letter sent out by the 
PILADELPHIA FirE UNDERWRITERS’ AsSo- 
CIATION calling attention to the excess- 
ive annual waste due to cancelled, 
spoiled and not taken policies. Owing 
to the higher price of paper, larger 
salaries and greater expenses in general 
the cost of the annual waste will be 
greater than formerly. 
In these days when the problem of 
office help is such a serious one the 
elimination of this waste or its mini- 
mizing is certainly one worthy of con- 
sideration. The Philadelphia organiza- 
tion estimates that one policy out of 
every five is thrown out for one reason 
or another. It makes the estimate that 
$5,000,000 is expended in waste in the 
way of material and clerkhire. The 
total aggregate of cancelled, spoiled 
and not taken policies is figured at 
5,000,000, and therefore it estimates that 
each policy costs $1 to put it through 
the books. The value of the paper is 
put at $100,000. 

The Philadelphia association urges 
its members to use every safeguard 
against this waste and makes certain 
recommendations that should be fol- 
lowed in every local agency. These 
recommendations are as follows: 


1. To ascertain, if possible, if renewals 
are desired and if the new policies can 
be delivered. 

2. To learn whether or not changes 
are to be made in amounts or in forms. 
3. To check rates to be sure that the 
latest promulgation is used. 

4. To review forms to be certain that 
they conform with rules and properly 
cover the subject of insurance. 








GOOD REASON 


INSURANCE companies have often 
wondered why government depart- 
ments demanded so many statistics but 
the superintendent of insurance of 
Manitoba makes an honest confession. 
In writing the companies asking for 
further explanation of returns he uses 
the following expression: “Insurance 
statistics are compiled by the govern- 
ment for the same reason that a doctor 
periodically takes the temperature of 
typhoid patients to see whether the 
treatment prescribed is having the de- 
sired effect.” 








RECENTLY someone asked “Uncle” Joe 
Cannon, of Illinois, why so many of the 
army officers who had desk jobs at 
Washington wore spurs? “Uncle” Joe 
is quite an old man and is no “slouch” 
when it comes to human nature, and to 
this question he replied: “To keep 
their feet from slipping off the desk.” 





SoME companies write use and occu- 
pancy and other companies  under- 
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William Louis Jones, Jr., only son of 
W. L. Jones, president of the Milwau- 
kee Mechanics, has been commissioned 
a second lieutenant in the aviation 
corps. Lieutenant Jones took his pri- 
mary training at Champaign, ‘Ill., last 
winter and recently completed the 
course at Ellington .Field, Houston, 
Tex. As a youngster Lieutenant Jones 
gained wide note as an automobile 
race driver, having been a pupil and 
partner of the late Louis Strang. In 
recent years he was engaged in the 
fire insurance business in Milwaukee. 


W. T. Pursell, manager of the Dear- 
born street agency of the Illinois Life 
in Chicago, who has been more than 
ten years in the company’s service, has 
enlisted in the Red Cross service in 
France and left last week. Mr. Pursell 
was one of the big writers of Mutual 
Life in Chicago before going with the 
Illinois Life. 


D. C. Zercher, former special agent 
of the New Hampshire Fire, died at 
his residence at Olathe, Kan., Aug. 
21, after a prolonged illness. 


Charles Platt, 3rd, of Platt, Yungman 
& Co., one of Philadelphia’s oldest and 
leading general insurance offices, died 
Aug. 21, at Saranac Lake, N. Y., after 
an illness of several months, caused by 
overwork. He was thirty-seven years 
of age and the son of Charles Platt, Jr. 
He was graduated at Harvard in 1902 
and shortly after entered the insurance 
business. Upon his father’s death, 
about two years ago he was admitted 
to the firm. His brother, Henry N. 
Platt, is also a member of the firm of 
Platt, Yungman & Co. The business 
will be continued as heretofore under 
the present title, the estate of Charles 
Platt, Jr., and the estate of Charles 
Platt, 3rd, retaining their interests. 

Western Manager Preston T. Kelsey 
of the Sun and Mrs. Kelsey announce 
the engagement of their daughter, 
Martha, to Lieut. Richard Andrew 
Aishton, of Evanston, III. 


Col. George E. Leach, of the 151st 
Field Artillery, being the 1st Minne- 
sota, has been officially cited by the 
French government for gallantry in ac- 
tion. Colonel Leach has been gallantly 
fighting in the Champagne region in 
France. He was formerly Minnesota 
state agent of the Norwich Union. The 
citation reads as follows: 

“Col. George E. Leach, commanding 
the 15ist reg’t, F. A. Field officer of 
great value, chief of a regiment whose 
ardor, coolness and bravery provoked 
the admiration of all. In spite of the 
violence of the bombardment and the 
losses, has maintained continually his 
battalions in full action, in intimate 
liaison with the infantry, and has con- 
tributed to stop sharp hostile offensive.” 


Edward Surentin, chief clerk in the 
office of the Northwestern Underwrit- 
ers at Milwaukee, becomes assistant 
_to President Alfred F. James of the 
Northwestern National, who is going 
abroad to do executive work for the 
American Red Cross. Mr. Surentin 
will accompany Mr. James and will 
leave in the early part of September. 
Mr. Surentin is a linguist and is well 
acquainted with European territory. 

J. W. Gregory, who was recently 
appointed assistant manager of the 
Crum & Forster companies at Freeport, 
Ill., and is now stationed at New York 
City for the purpose of familiarizing 
himself with the company’s system, has 
a brother in the fire insurance business, 
B. L. Gregory, who was recently ap- 
pointed assistant manager of the Okla- 
homa Inspection Bureau, and has been 
for many years connected with the 
Michigan Insurance Department. J. W. 





write it. 





agent of the American Eagle. Both are 
natives of Mason, Mich. 


A new division of the War Industries 
Board to determine questions of the 
need of additional industrial facilities 
for the conduct of the war was organ- 
ized by Chairman Baruch at Washing- 
ton this week. 
Samuel P. Bush, who has been direct- 
ing ordnance facilities expansion for 
more than a year, will be head of the 
new facilities division. Associated with 
Mr. Bush will be D. R. McLennan, Chi- 
cago, of Marsh & McLennan, who has 
been appointed chief of the division’s 
section on civilian industrial facilities. 
The new division will work in close co- 
operation with the resources and con- 
version section of the board, which al- 
ready has turned to war work hundreds 
of plants made idle or partly idle by the 
changed conditions of the times. A 
council to coordinate all the war de- 
mands of the government will later be 
made a part of the division’s organiza- 
tion, with representation from the army, 
the navy, the Emergency Fleet Cor- 
poration, and other departments. 
The hot winds in Kansas are evi- 
dently “getting to” the boys. The heat 
(or something) must have overcome 
George B. Munson, local agent at Hill 
City, Kan., the other day. The Svea 
asked him whether the ex-hostess of a 
hotel there (personal effects insured) 
was just a guest at the hotel she form- 
erly owned or was again operating the 
place. Mr. Munson replied with the 
following: 
COUNTRY LIFE IN AMERICA 
If to read this carefully you will deign, 
I think it will make the whole matter 
plain. 
Honora 
dame, 
Was formerly engaged in the hotel game. 
One day she had a hunch she’d had 
enough, 
So she sold the building and rented her 
stuff. 
While she was living privately 
She insured her goods in the “Svea,” a 
good company. 
Now, the hotel man to whom her stuff 
she did rent, 
He didn’t live up to the agreement. 
And when with his payments he failed 
to come through, 
There was just one thing for the dame 
to do. 
That was to kick him out and give him 
hell, : 
And to move back into the old hotel. 
And when she’d moved back into her old 
hotel, 
She took her goods with her to dwell. 
She is now conducting the old hotel, 
And feeds and lodges the public well. 
Hoping this epistle will not cause you 


Fullhowser, a good-looking 


pain, 
But that it does fully make all things 
plain, 


ODE TO A SON-OF-A-GUN 
My Son, my son! 
Go get your gun 
And hunt the Hun 
From break of day 
To set of sun. 
What whoops of fun 
To see him run, 
To fade away! 
When war is done, 
When right has won, 
Bereft of “mun,” 
And shelved for aye, 
He’ll voice his woe—‘“‘Alas, Verdun!” 
“Our spider’s webs are all unspun’— 
“My heart is lead—it weighs a ton!” 
“To curse is vain—I dare not pray”; 
“Woes multiply—my joys are none!” 
“My once green world is turned to dun— 
All Hell gapes wide—my skin is ‘skun,’” 
“Fret to a frazzle in the fray.” 


PUNCH is the price—He’ll payment shun, 
But, just the same we'll hand him one; 
The Dance of Death has just begun— 
Son, get your gun and go today. 
—M. M. TUTTLE, 
Salt Lake City, Utah. 


“WHEN—” 

When you know that you can do it, 
And you have the nerve to try, 

And the grit to stick right to it, 
And all obstacles defy; " 

When you have confidence behind you, 
And determination, too, 

‘Then success is bound to find you, 





Gregory was formerly Michigan special 





Fortune’s bound to smile on you. 
—L. H. Schweer, Ohio. 
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OHIO AND WEST VIRGINIA | 


SEES PROSPERITY IN OHIO 








Western Manager Finds Conditions in 
the State Unusually Good—No Con- 
troversies Between Agents 





COLUMBUS, O., Aug. 28.—A west- 
ern manager who has been traveling in 
Ohio looking over things for the past 
two weeks expressed himself here this 
week as being amazed at the business 
activity of the state. It struck him as 
unusual that there are evidences of 
prosperity in nearly every town in the 
state. Ohio is primarily a manufactur- 
ing commonwealth, and the war pros- 
perity is not confined to any one city 
or cities. The enormous increases in 
property values of industrial plants has 
seen insurance lines greatly increase. 

Discussing Ohio conditions, this 
manager said: “In going over the state 
I find that agents who formerly con- 
ducted their business in a half interested 
sort of a way are now controlling large 
and important lines. In their own town 
industries have expanded from 10 to 100 
percent. The placing and handling of 
the big insurance has become a real 
problem, and the surprising thing is 


occasion and are handling the insurance 
affairs of the big industrial concerns of 
the state in fine style. There seems to 
be no rate controversies or agency dis- 
putes or any insurance trouble in any 
corner of the state. Ohio agents seem 
to have all they can do to take care 
of the new business that they have been 
able to turn up without having any in- 
ternal dissenstion. 





OBJECTS TO THE NEW PLAN 





West Virginia Local Agent Protests 
Against Dwelling Survey Require- 
ments and Rate Increase 





One of the leading local agents of 
West Virginia comments on the dwell- 
ing rate and schedule situation there 
as follows: 

Your article in Aug. 22 issue, “Field 
Men of West Virginia Hold Agents Make 
Mountain Out of Mole Hill.” It is 
thought that this article is unfair to the 
local agents in West Virginia and does 
not represent the true facts and condi- 
tions. The agents in West Virginia are 
protesting (or “rebelling,” if you please) 
against the use of the new dwelling 
Schedule mainly on account of the fol- 
lowing reasons: 


Say Increase Is Not Justified 


First—The fact that they are convinced 
that the companies’ experience in writ- 
ing the class does not warrant or justify 
any such advances in the rates as will 
be brought about by the use of the new 
Schedule; especially since the property 
Owners of this state have been served 
to two advances in the rates in the last 
twelve months, viz., the 10 percent war 
tax and term rule advance. 

The local agents in West Virginia are 
not much different from those in other 
States. If they believed the companies’ 
experience in writing the class justified 
an increase in the rate, they would lend 
the companies their full support. One 
company has been sufficiently interested 
in the local agents’ appeal to make up its 
experience in writing dwellings in this 
State for a period of five years, which 
Shows losses paid to premiums received 
less than 40 percent. A local agent who 
Made up his agency’s experience for a 
period of five years in the writing of over 
5,000 coal miners’ dwellings at over 50 
different operations or mining camps 
Scattered over six separate counties, 
shows losses paid to premiums received 





F.C. VAN DUSEN, President 


sentation. 





Minneapolis wanixe 


JOHN D. McMILLAN, Vice-President 


FIRE AND 


MINNEAPOLIS, MINNESOTA 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. 


Insurance Company 


WALTER C. LEACH, Secy, 


We can tell them to you. 








less than 45 percent. Both of these were 





made before the 10 percent war tax or 
term rule advance were put into effect. 
Do Not Get Experience 

The coal miners’ dwellings are looked 
upon by a majority of the companies to 
be the poorest class of dwellings from 
an insurance standpoint which they 
write. The field men are continually 
complaining about their companies’ bad 
experience in writing this class, though 
they never go to the trouble of finding 
out just what their companies’ experi- 
ence has been, at least they do not fur- 
nish agents with home office figures to 
back up their statements and they are 
willing to pay the agents as high as 25 
percent commission for tHe class. 

Would Mean Much Extra Work 

Second—It is estimated that the West 
Virginia Inspection Bureau has inspected 
and published rates on no less than 75 
percent of the dwellings in the state, 
which has been done at many thousand 
dollars’ expense to the insurance com- 
panies. The bureau now proposes to 
withdraw all of its specific rates on 
dweilings, excepting those exposed by 
high rated risks. This will force the 
local agents to make re-inspections of 
all of the dwellings and apply the new 
schedule. This will mean many times 
the labor and expense as if done by the 
rating bureau. Since many agencies 
have suffered on account of their help 
going to war, it is thought that this is 
a very inopportune time for the insur- 
ance companies to be placing such un- 
reasonable and unbearable burdens upon 
the shoulders of the local agents. 

LOCAL AGENT. 





Opens Consolidated Office 


Furthering its policy of economy, the 
United States Railway Administration 
opened a consolidated ticket office in 
Cleveland a few days ago. 

Centrally and conveniently located in 
the Hotel Winton building and next door 
to the entrance of Hotel Winton, this of- 
fice handles tickets, Pullman reserva- 
tions, ete., for all railroads in Cleve- 
land. The formal opening was attended 
by city officials, representatives of rail- 
ways, Chamber of Commerce and Cham- 
ber of Industry. 

As a result of this consolidation, the 
Federal Railroad Administration has or- 
dered all other downton ticket offices 
closed. 





The Ohio-Cooper Agency of Dayton, O., 
has established an engineering depart- 
ment, having placed J. W. Slagle in 
charge. Mr. Slagle has had a large ex- 
perience in insurance work, having been 
connected with the H. G. Vogle Company, 
manufacturers of automatic sprinklers. 


Business Being Placed 


Chicago brokers handling the fire and 
tornado insurance on the Paris, S. C., 
new cantonment properties which are 
being erected, report that while the tor- 
nado insurance is not particularly de- 
sired by the companies yet they are 
writing it in order to help the cause 
along. There is $1,500,000 fire insurance 
carried and $1,000,000 tornado insurance. 
John Griffith & Co. of Chicago are doing 
the construction work. 


Edga J. Stern of Kansas City, Mo., 
had failed in half a dozen efforts to vol- 
unteer, and had been rejected for officers’ 
reserve training camp. He was accepted 
in the draft, however, and was sent to 
Camp Pike. Within five weeks he was 


transferred to the officers’ reserve camp, 
and made sergeant-major. 
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Ohio Agents, you will get the business if you represent 


The Great American 


Special low rates te small town auto owners 
F. B. BLACK, Pres. 


FIRE, THEFT, COLLISION, 
PUBLIC LIABILITY 
AND 
PROPERTY DAMAGE 
AND 
HEALTH and ACCIDENT 
INSURANCE 


H. R. ENDLY, Sec’y 











WHEELING FIRE| 


INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 2867 


Cash Capital $260,000 
Assets $623,570 Net Surplus $158,925 


WM. F. STIFEL, Pres. 

F. RIESTER, Secy. | OSCAR £. STRAUCH, Asst. Secy 
714 Hippodrome Bldg. ——" une 
Special Agent for Ohio, Indiana end Penna. 
Herriek & Auerbach, Managerg 
Western Department 
Insurance Exchange Bldg., Chicago, Ill. 





INCORPORATED 1849 


WESTERN 


Insurance eT 
of Pittsburg 


FIRE AND TORNADO 


DEC. 31, 1917 


Capital- - - - - - - = $300,000.00 


Surplus to Policy Holders - 378,923.38 
Assets - - - = = = = = 708,299.89 
Losses Paid to date - - - 


6,517,084.28 





Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Co. 


Security Tas. 
Organized 1 


Organized 1a 





COMBINED STATEMENT 
Capital - . - $250,000.00 
Assets - - - 942,227.98 
Surplus to Policy Holders . 624,198.79 





F. A. ROTHIER, Prest. ADAM BENUS, Secy. 
F.C. BARTON, Asst.Secy. R.B. HEATON, StateAgt. 











THE 
GEORGE E. WOOD CO. 


84 WILLIAM ST. New Yor«K CITy 
GENERAL AGENTS 


Western Assurance Co. 


Toronto, Canada 


State of New Jersey and New York 
Suburban Territory 





























HEALTH and ACCIDENT INSURANCE 
| AUTOMOBILE INSURANCE 


Fire, Theft, Collision, Property Damage, Public Liability—Full Coverage 


Y At Actual Cost—Participating—Three Year Policies 
Extra Low Rates to Rural and Small Town Auto Owners 


THE LIBERTY MUTUAL INSURANCE COMPANY, Dayton, Ohio, s..../,," 29% 


tary and Manager 











The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 
THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


INCORPORATED 


Home Office: - - 


- Shelbyville, Illinois 
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MANY MANAGERS ARE PRESENT 


Meeting of the Illinois Conservation 
Association Well Attended—Cas- 
per Is Made Chairman 


A number of managers attended the 
meeting of the Illinois Conservation 
Association in Chicago Tuesday, they 
being C. R. Tuttle, W. B. Flickinger, 
North America; George E. Haas, At- 
las; John Marshall, Jr., Fireman’s 
Fund; Alfred Stinson, American Eagle; 
H. C. Eddy and A. M. Nelson, Com- 
mercial Union; W. H. Sage and Wal- 
ter E. Miller, Great American. Secre- 
tary James F. Joseph of the Chicago 
advisory committee and J. L. Whitlock 
of the Glens Falls were present. H. 
G. Casper of the Great American was 
chosen chairman of the association to 
succeed R. C. Hosmer, Phoenix of 
Hartford, who resigned. Fred Hess of 
the American was elected a member of 
the executive committee in Illinois to 
succeed Mr. Hosmer. The association 
inspected 3,125 risks during the last 
year. 

Secretary Joseph pointed out the need 
of inspection work as country elevators 
and mills are the main stay of food these 
days. John Marshall and W. H. Sage 
made remarks showing the great need 
of effective inspection work these days. 
Samuel Insull, chairman of the State 
Council of Defense, made the main talk 
showing the need of close cooperation 
among all forces. He said the fire in- 
surance men are doing great work in 
conserving food supplies. State Fire 
Marshal John G. Gamber in his address 
said that losses in elevators and mills in 
Illinois were less during last year than 
in any other state, comparatively speak- 
ing. He said that the inspections had 
been thorough and the defects remedied. 
He said that the small elevators should 
not be overlooked, all these small houses 
in the aggregate amount to something. 


WILL REFORM FARM PRACTICE 


Committee From the Companies Held 
a Conference With Commissioner 
Cleary of Wisconsin Last Week 


A committee from the farm writing 
companies visited Commissioner Cleary 
at Madison, Wis., last week, to discuss 
some of the points in writing farm in- 
surance. The farm companies have 
insisted that the tornado rate on to- 
bacco barns be increased to 1% per- 
cent. The annual rate is now one 
percent. There are a large number of 
tobacco barns in Wisconsin and the 
losses have been numerous owing, in 
many cases, to poor construction. The 
companies also want a higher rate on 
frame silos held together by hoops. 
This construction is very unsatisfac- 
tory when the silage is out as the silo 
becomes a mere shell and is easily 
blown down. Commissioner Cleary al- 
lowed an increase on the frame silo. 
There were several points discussed in 
connection with covering live stock as 
the present pro rata practice has seemed 
unsatisfactory to both companies and 
assured. Some modifications will be 
made. Wisconsin is one of the large 
hay growing states, and according to 
the farm practice the farmer was limit- 
ed to one-tenth of his insurance on hay, 
although his hay values might be much 
more. It was agreed that the limits on 
hay should be increased, and after the 
limit had been passed a farmer could 
get specific insurance on hay. 


Committee’s Report Delayed 


MILWAUKEE, Aug. 28.—The special 
committee created at the annual meeting 
of the Wisconsin Association of Insur- 
ance Agents in Milwaukee, July 9-10, to 
devise ways and means for active par- 
ticipation by local agents in fire preven- 
tion and inspection work, probably will 
not be ready to make its report until 
late in September. According to Loyal 
Durand, chairman, work is now under 
way, but no definite action will be taken 


hot season. It is the intention of the 
committee, however, to hasten work on 
the plan as soon as the vacation season 
is at an end. 


Legal Rates in Effect 


The Wisconsin Inspection Bureau has 
sent out dwelling rates to apply to all 
cities and towns in Wisconsin, thus legal- 
izing the entire state. There are 10 
classes of dwellings grouped according 
to fire protection. Heretofore in some of 
the points where the mercantile business 
of the town has not been rerated the old 
dwelling rates applied. 


Wants Fires Probed 


Commissioner Ellsworth of Michigan is 
asking for a commission to conduct hear- 
ings and investigate all fire losses in 
the state. Mr. Ellsworth believes that 
this method would reduce the number of 
incendiary fires and induce property own- 
ers to be more careful about fire hazards. 

He says that in most cases the hear- 
ings would be largely a matter of form, 
but in suspicious cases the commission 
could investigate and compel the owner 
to establish the fact that the fire was 
legitimate. This would leave the burden 
of proof with the insured instead of with 
the insurance companies, as at present. 





Indiana Returns 


Indiana premiums and losses for the 
first six months are: 


Prems. Losses 
Temcein, Pe. ssc cecaaes $ 4,792 $ 6,183 
SOMStOG BOPIIGR .cckassces tenes. Seese 
OTERO 6 ont cocewns se's 6,546 8,733 
Norsixe. Isloyd ...3<<2<%s% 14,354 2,866 
Norwegian Globe ....... 12,097 173 
ine, sree, PAs 6666s cesass 61,121 97,127 
MW IRUSIOD 0's a cde oye eos ie we do'e 4,605 3,076 
Demoit TM. 20. sess 10,331 4,420 
Dubuque F&M. «0.25605 20,479 11,442 
he OD oo See ee rer 10,999 5,851 
Granite State. 6 ..o0s080000 15,261 7,362 
Great American ........ 141,337 
Inter-State, Mich. ....... 8,518 
TOMGOR AGEN, 66.0600 40%0 21,236 
Merchants Nat. ......... 14,287 
idy. @ i @ G., he...2.- 95,759 
Bteandard, Cl. o.s60 cscs ss 7,300 
ree eee Tee 10,769 


Non-Partisan League Work 


The Non-Partisan League has been en- 
deavoring to organize Allegan and Grand 
Traverse counties in the northern part 
of Michigan. The Michigan Insurance 
Federation immediately got busy and is 
doing considerable educational work in 
that section exposing the Non-Partisan 
League showing how it is dominated by 
socialists who are more interested in 
building up a large political machine 
than accomplishing any good for the 
members. 


Indiana Notes 


At Brownsburg, Ind., George A. John- 
son has sold his agency. 

An elevator containing wheat at Bip- 
pus, Ind., was burned last week. 

At Van Buren, Ind., Palmer Ice has 
resigned as secretary and treasurer of 
the Farmers Trust Company and is suc- 
ceeded by Loren M. Hydorn, who will 
have charge of the insurance department. 

At Russiaville, Ind., one of the fire 
hydrants on a downtown street corner 
was broken off several weeks ago and 
has not been repaired. A fire in the busi- 
ness district would likely be hard to con- 
trol under present conditions. 

The elevator section of the Indiana 
Conservation Association met last week 
in the office of the Grain Dealers Na- 
tional Mutual and were given a black- 
board talk on elevator and flour mill in- 
spection by Chairman J. J. Fitzgerald. 
He went from cellar to the garret, lit- 
erally, of his subject and made clear the 
particular hazards and defects to be 
sought out. 


Wisconsin Notes 


KE. P. Hocking, associated with George 
A. Jacobs in the insurance business at 
Janesville, Wis., has entered army Y. M. 
Cc. A. service and has been assigned to 
Camp Grant by the War Personnel 
Board in the capacity of business secre- 
tary. 


Olaf Johnson, for fifteen years chief of 
the fire department of Superior, Wis., 
has resigned. For some months Chief 
Johnson has been on leave of absence, 
having held the post of district fire mar- 
shal in charge of a territory which in- 
cludes eight shipyards tributary to Phil- 
adelphia, Pa. Captain Ole Noeman was 
named acting chief and still holds that 
position. 
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OHIO AGENTS WANTED! 











F.R.Ormsby,Pres. G.F.Hutchings,Secy. Joseph Winum, Treas. & Asst. Secy. 


Industrial Fire Insurance Co. 


AKRON, OHIO 
Capital $300,000 Surplus to Policyholders $330,600 


An Ohio Company writing business through Ohio Agents.. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 














Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 
TOTAL ASSETS - - - = = - $2,486,445.48 
A. C. CUMMINS, President BUSINESS CONFINED TO OHIO E. SMITH, Secretary 














Soliciting excess and surplus lines throughout the country. 
Warranty company required. 


AMERICAN MUTUAL INSURANCE COMPANY 


Fire, Tornado, Automobile and Marine 


J. W. McGINETY, Secretary. Indiana Pythian Bldg., Indianapolis. 














NORTHWESTERN MUTUAL FIRE 
INSURANCE COMPANY 
Incorporated 1906 FARGO, N. D. 


ANDREW HAAS, President J. H. DAHL, Secretary 

















E. J. Forney, i, J. M. Cook, Sec’y. 
™ Incorporated 1873 
Dayton Mutual Fire THE 
Ins Co., xT’ ||Mansfield Mutual 
ne eee Fire Insurance Compan 
B. C. COLEMAN, Secy. Panay 
OF MANSFIELD, OHIO 
Conservative and Careful rei inlet 
Sanat Insurance - $7,807,184.00 
AGENTS WANTED Total Assets 412,915.16 
Address Home Office. 
|\An Agency Company 

















“‘ Fire Insurance as You Would Write It’? 


The Merchants Fire Insurance Co. of Indiana 
w_ (A Stock Company) . 
The Indiana Retail Merchants Mutual Fire Ins. Co. 
i (A Mutual Company) 
Both Companies under same management in the same office. 


H Offi Suite 804 Merchants Bank Ralph B. Clark, 
ome "indianapolis Secretary & Mgr. 


KEYSTONE UNDERWRITERS 


DEPARTMENT OF 
The German Fire Insurance Co. The German American Insurance Co. 
The Western Insurance Co. The Union Insurance Co. 














All of Pittsburgh, Pa 
Combined Capital - - $ 900,000 Combined Net Surplus - - - $ 733,076 
Combined Assets - - 3,042,656 Combined Surplus to Policyholders — 1,633,076 


HENRY WACHTER, Manager - 218 Fourth Ave., PITTSBURGH, PA. 


E. W. CLINTON (Reliable Agents"Wanted in FISH & SCHULKAMP 
4328 LaFayette Ave. Pennsylvania, Ohio, Illinois General Agents for Wisconsia 


and Wisconsin.) 


Norwood, Cincinnati, Ohio Madison - Wiscons# 
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IN MISSOURI VALLEY FIELD 


REPORT MADE ON FILM LOSS 








Bureau Shows Buildings in Congested 
Business Districts Should Not Be 
Used for Storage 





The Missouri Inspection Bureau has 
made a report on the film exchange 
fire in the Ozark building at Kansas 
City, July 24. It shows plainly the 
danger of film exchanges being located 
in office buildings or any structures in 
congested districts. The Fox Film 
Company occupied the rear section of 
the third floor and the Kleine System 
Exchange occupied similar space on 
the fourth floor. Fire originated dur- 
ing the noon hour in the film vault of 
the Fox Company. It is said to have 
been started as‘the result of an em- 
ploye striking the heavy pendant lamp 
hung from a cord, which had been 
spliced and placed about one inch 
above the lamp. The cord parted and 
the lamp fell to the floor. Either the 
direct heat from this lamp or sparks 
caused by short circuit of the bare ends 
ignited a pile of films. The damage to 
the Ozark building was $3,000. The 
flames ran across the alley and entered 
the Zahner building through unpro- 
tected window openings and caused ‘a 
loss of $5,000,sto building and about 
$17,500 to contents. 

The bureau says that this. fire em- 
phasizes the fact that a building of fire 
resistive construction with exterior 
openings protected with wire glass in 
standard and automatic closing metal 
frames does not always confine a fire 
Originating therein. It also shows that 
a relatively small fire of short duration 
can extensively damage surrounding 
property. The bureau concludes that 
until such time as sure methods of 
safeguarding this extreme hazard are 
developed and made practical films 
should not be stored in downtown fire- 
proof office buildings, nor in any other 
high or multiple occupancy building in 
the congested district. Some months 
ago a loss occurred in the Consumers 
nama in Chicago where films caught 

re. 





Misleading the Assured 


John Tumulty of Keokuk, Ia., says: 
“Some Keokuk agent is misleading the 
assured by telling them it is not neces- 
sary to have the automobile permit at- 
tached to a policy when a garage joins 
a dwelling, and furthermore makes no 
charge for this hazard. Iowa examiners 
will please look for policy dated Aug. 22 
covering dwelling at No. 912 North 
Twelfth street, written in the name of 
Estate Della F. Elisa, or Keppel, and see 
that correct permit is attached. In this 
way you will not only protect the as- 
sured but correct the agent that is mis- 
leading them.” 





May Test Marshal’s Authority 


TOPEKA, KANS., Aug. 27.—Whether or 
not the state fire marshal has authority 
to make specific orders to property own- 
ers to clean up and repair buildings to 
prevent fire may be tested out in suit in- 
volving the destruction of wheat crops 
aiong the right of way of the Missouri 
Pacific railroad. Just as the Kansas 
harvest began the state fire marshal is- 
sued an order directing the railroad to 
require farmers with wheat fields close 
to the right of way to move back the 
wheat shocks and plow a fire guard to 
protect the wheat from fire from sparks 
from the locomotives. Some of the farm- 
ers paid no heed to the order and where 
their crops have been destroyed by fires 
the railroad is denying liability. 





Complaint Against Brokers 


, TOPEKA, KANS., Aug. 27.—Complaint 
is Deing made to the Kansas department 
th®t some brokers are writing insurance 




















W. E. Haines, Secretary 


70TH ANNUAL STATBMENT OF THE 
Ohio Farmers Insurance Co. 


LE ROY, OHIO 


F. H. Hawley, President 


PM Sascistaseceed uk POOLE ETC TEE ET OTE $4,266,724 
GUNGUOUION Yo iin s 55.c 5 ooh eck ck cise ccwcece éecus - Aa 
Reserve for Reinsurance................... 2,523,332 
TMICTORSS «2... cee cce cee waesuseadeneeseues - 155,556 
INGO NUN ogg. vio ce cciscccscawcadewcesaccas - 1,473,483 
RINGRUCNMOY aos icrncdkdecauedad Bee eee eer e.. 54,732 











on oil in tanks in companies not author- 
ized im Kansas. Several agents have re- 
ported that this is being done and the 
department is making inquiries to deter- 
mine the facts. When the authorized 
companies do not write sufficient insur- 
ance on any line the law permits the 
carrying of the line in unauthorized com- 
panies providing the brokers who handle 
the business obtain a broker’s license in 
Kansas and pay the premium taxes the 
same as the authorized companies are 
required to pay. 


Plan Nebraska Inspections 


OMAHA, NEB., Aug. 26.—Following a 
meeting of the executive committee of 
the Nebraska Conservation Association at 
the office of Chairman Lyle, in Omaha, 
today, it was announced all the special 
agents in Nebraska will be called to- 
gether for a conference in Omaha Sept. 
6. C. R. Tuttle of Chicago, chairman of 
the national committee, will be present. 

It was also announced that a thorough 
inspection of every food storehouse in 
Nebraska will be conducted during the 
first two weeks of October. “We are all 
ready, and will put things right through,” 
said Mr. Lyle. 





Unexplained Fires Increase 


KANSAS CITY, MO., Aug. 28.—Missouri 
specist agents are wondering whether 
the alleged incendlarism around Eldorado 
Springs, Mo., has spread into new terri- 
tory. Vernon county, which adjoins 
Cedar county, in which is Eldorado 
Springs, has been having an extraordi- 
nary number of fires the past few months. 
The city council of the town mentioned 
took cognizance of the large number of 
unexplainable fires a few months ago, 
and offered a reward for conviction of in- 
cendiaries. Fewer fires have occurred 
there recently, but many fires, particu- 
larly barn fires, have been reported in 
Vernon county. Of 22 barn fires, 20 have 
been unexplained—and in every case the 
loss has far exceeded the insurance. In 
most cases, hay or grain has been de- 
stroyed. 





Situation at Butler, Mo. 


Due to the prolonged dry season and 
inadequate storage capacity of water 
supply the grading of Butler, Mo., has 
been changed from 4% to 4 class. K, W. 
Adkins, engineer for the Missouri In- 
spection Bureau, reports that the town 
is holding in reserve 115,000 gallons of 
water for use in case of fire and that this 
will not be used for any other purpose 
unless in case of total failure of the sup- 
ply for domestic use. As a fire preven- 
tion measure the mayor and chief of the 
fire department have inspected the prin- 
cipal mercantile district and have de- 
manded owners and occupants to remove 
rubbish and correct such conditions as 
might be the principal cause or spread of 
fire. ‘ 





Organizing New Company 

Interest connected with the Dubuque 
Fire & Marine are prosecuting their work 
in organizing the National Reserve Fire 
of -that city, which will have $1,000,000 
capital. The legal advertising is now be- 
ing done. It is understood that this com- 
pany will specialize on reinsurance. 





Iowa Notes 


T. C. Bassett, secretary of the State 
Insurance Company of Des Moines, and 
Cc. B. Fletcher of the Fletcher-Gibson 
agency have gone to Lake Geneva to 
take preliminary training prior to enter- 
ing the officers’ training school at Camp 
Taylor, Ky. 

A special splash of the Iowa Blue Goose 
will be held in September so that a half 
dozen would-be goslings may be properly 
ducked, states Weilder of the Goose Quill 
Follett. The Iowa field has many strange 
faces who have indicated a desire to take 
the degrees. 
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NEW OIL SCHEDULE IS FILED 


Some Increases and Some Reductions 
in Rates Before Kansas and Okla- 
homa Departments 


TOPEKA, KAN., Aug. 27.—The 
stock fire companies operating in Kan- 
sas, through the Kansas Fire Preven- 
tion and Inspection office, have filed 
a new schedule of rates covering oil 
and gas properties throughout the 
state. The schedule is not yet in effect 
and will not be put into effect until 
the investigation of the Kansas and 
Oklahoma departments has been com- 
pleted. Most of the investigation is 
being carried on by the Oklahoma de- 
partment, which has had the new 


schedule under consideration for some 
time, 


Changes in Rates 


The new schedule provides an increase 
from $5 to $8 per $100 or value on der- 
ricks and tools of oil and gas drilling 
operators. 

ee gh mens ae which are detached 
not less than 75 feet the rate is red 
from $5 to $3. ' and 
_ On power houses the rate is reduced 
from $4.50 to $3 
_ On tools and other buildings the rate 
is reduced from $3.50 to $3. 

The new schedule is expected to be- 
come effective about Oct. 1, as it is ex- 
pected that the Oklahoma report will be 
available about that time and the supple- 
mental investigation of the Kansas de- 
partment will be completed about the 
Same time. The new schedule will be 
effective in both Oklahoma and Kansas. 


GIN FIRES CAUSING CONCERN 





Losses Already Starting Before Sea- 
son Is Well Opened— Causes 
Unknown 





AUSTIN, TEX., Aug. 28.—Although 
the cotton ginning season is not well 
opened in Texas fires in gins are al- 
ready reported to the state fire mar- 
shal. Up to this time reports have 
been received of about half a dozen 
gin fires, several of them being large 
gins, and in each instance the origin 
is reported unknown. State Fire Mar- 
shal S..W. English has an investiga- 
tion under way. 


Previous Records Broken 


Last year many cotton gins were 
burned in Texas, breaking all previous 
records. The theory was advanced 
that static electricity was the cause 
of a majority of these fires, and that 
theory is again advanced this season. 
_ H. H. Brown of the bureau of chem- 
istry of the United States Department 
of Agriculture, was in Austin this week 


in conference with Marshal Inglish 
relative to cotton gin fires. Mr. 
Brown is making an investigation 


throughout Texas in an effort to prove 
or disprove the theory of static elec- 
tricity as the cause of fires in gins. 





PROTEST AGAINST PRACTICE 


Local Agents of Houston Adopt Reso- 
lutions on Alleged Encroachments 
of General Agents 





HOUSTON, TEX., Aug. 27.—The 


following resolutions were adopted 


Aug. 21 at a meeting of the local 
agents of Houston, in connection with 
the controversy existing between 
Craverfs & Cage, general agénts, and 
the local agents of the city, regarding 
the claim that the firm is writing lines 
direct on local risks. 


Whereas, it has come to the knowledge 
of the local association of insurance 
agents of Houston that general agents 
have at various times endeavored to 
wrijte lines direct on risks and have en- 
tertained proposals to control certain 
aecounts, to be placed by them through 
local agents, and whereas it is considefed 
that such action is contrary to the best 
interests of the local agents, now, there- 
fore, be it resolved: 

First, that the local agents’ associa- 
tion believes that the action on the part 


CONDITIONS IN NORTHWEST 
George A. Mowry Says That Crops Are 
Plentiful and Money in 
Evidence 





In an interview with a Minneapolis 
newspaper, George A. Mowry, presi- 
dent of the Twin City Fire, says that 
conditions in the retail and wholesale 
business in Minneapolis and subsidiary 
territory, are today more fundamentally 
sound than for years past, as reflected 
in the demand for fire insurance. He 
says that stocks are smal! and under 
the pressure of a continual demand. 
3ank accounts are flush. Crops, as ac- 
curately mirrored in the demand for 
hail and tornado insurance, range 40 to 
50 percent above those of a year ago. 

“Increased values and _ prices. of 
goods also are shown by the fire in- 
surance figures. Policies are not so 
much smaller in money totals as might 
be expected in the statement about 
small stocks. For example, a man who 
could get a valuation of $10,000 on 500 
garments in former years may be able 
now to insure 350 similar garments for 
$10,000. Money figures hold up, and 
business is measured in money figures 
as practically any report will show.” 

“Crops are wonderful as we view 
them,” Mr. Mowry said. “We are writ- 
ing $1,000,000 in premiums on hail in- 
surance this ‘year in territory that 
yielded only $500,000 last year. Last 
year’s insurance was written too after 








of any general agents in attempting to 
interfere or interfering with the placing 
of insurance other than through local 
agents of such general agents, and to 
the extent only of the lines of the com- 
panies of such general agents repre- 
sented by their respective agents, is not 
for the best interests of the local agents. 

Second, that the local association be- 
lieves that the practice of local agents 
accepting lines from general agents other 
than to the extent of the lines of the 
companies represented by the general 
agents in their offices is a practice which 
should be discouraged. 

The resolutions were adopted by a 
unanimous vote. 


Good Work at Tulsa 


The Tulsa, Okla., Fire Prevention As- 
sociation had charge of the War Savings 
Stamp campaign in that city one day 
last week. J. S. Pearce of Pearce, Por- 
ter & Martin was in charge of the sales. 
The insurance men secured more stamps 
than any organization that had been in 
charge previously. The insurance men 
went into the work with great enthusi- 
asm, determined to make a record. They 
collected something like $12,000 during 
the day. 


Arkansas Losses Heavy 


LITTLE ROCK, Aug. 26.—Fire losses 
in Arkansas to date this year exceed the 
entire losses of last year, according to 
the general agents. This is made all 
the more serious by the increased dif- 
ficulty of replacement, due to the scarc- 
ity of labor and material. Much of the 
insurance is based on old valuations and 
is insufficient to pay for replacement. 


Price on Committee 


J. H. Price of the Pennsylvania Fire 
has been elected recently as a member of 
the executive committee of the Oklahoma 
Conservation Association. The associa- 
tion has begun its fall drive on re-in- 
spection not only of risks but is looking 
into the conditions of the water supply 
and the fire departments of all of the 
different towns of importance. 





Arkansas Notes 


Bentonville, Ark., has bought an Amer- 
ican-LaFrance fire truck and chemical 
for its fire department. 

J. G. Leigh, of L. B. Leigh & Co., Little 
Rock, Ark., has been selected chairman 
of Pulaski county for the Y. M. C. A. 
War Work drive for $600,000 next fall. 

By the adoption of the new and im- 
proved type of fire-resistive warehouses, 
warked qut by the engineers of the Ar- 
kansas Actuarial Bureau, fire insurance 
rates on cotton have been reduted in 





— instances from $4.90 to 30 cents per 
100. 
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the government set the price of wheat 
for 1917. Ourcrop reports are strictly 
accurate, for it is not to the insurance 
companies’ interest to over-estimate 
valuation. 

There is no getting away from the 
fact that farm yields are tremendous. 
This is another pillar in the firm struc- 
ture supporting business. The buying 
power of the indtvidual is the founda- 
tion that always supports everything 
else. The buying power comes from 
the crops sale receipts.” 





Many Hail Losses 
Hail losses still continue in the north- 
west so that the companies will not 
make anything on this class in that dis- 
trict. The adjusters have been kept busy 
for weeks in looking after claims, 





Missouri Notes 


The Hartford has established a second 
agency in Jefferson City, Mo., with Ben 
F. Schuetz as its representative. 

Another company to cease writing un- 

protected business in St. Louis county, 
Mo., is the Glens Falls, it also discontin- 
uing on account of the unfavorable rec- 
ord. 
Cc, E. Marshall of Marshall & Coffer, 
local agents at Flat River, Mo., has sold 
his business to C. P. Pratt, preparatory 
to leaving for the Officers’ Training Camp 
at Camp Pike, Arkansas. 

The reinspection work for Missouri 
under supervision of the Conservation 
Association is getting along rapidly. 
President W. ©. Brown reports that over 
50 percent of the work has already been 
done. 

The Insurance Agency Company has 
been appointed sole agent of the North 
British & Mercantile in St. Louis. A few 
of the more profitable class No. 2 agents 
will continue with the company, but will 
make all reports through the Insurance 
Agency Company. F 
There io oe arrested in St. Louis 
recently three youths who have con- 
fessed to having stolen between fifty and 





sixty automobiles in the past year. They 
claim that the machines were disposed of 
to Timothy McCarthy, a_ professional] 
wrestler, who also conducts a garage at. 
4333 Easton avenue. ’ 
Practically all buildings of the Mis- 
souri state penitentiary at Jefferson City, 
Mo., have been equipped with a_two- 
source sprinkler equipment and will soon 
be ready for final inspection, when the 
rate will be published. The installation 
of the equipment necessitated an expen- 
diture of approximately $60,000 and was 
decided upon because of the difficulty in 
placing the heavy lines heretofore. 


Miscellaneous Notes 


The Atlantic Mutual Fire of Philadel- 
phia has been granted a license to do 
business in Wisconsin. 


Officers of the Iowa Pond of the Blue 
Goose have arranged to start the weekly 
luncheon Sept. 9. Each Monday noon. 
the field’ men will gather in a private 
room at the Harris-Emery Tea Room. 
Des Moines. The past year at the Cham- 
ber of Commerce, the field men were un- 
able to secure private quarters. 


Cashton, Wis., has awarded a contract 
for furnishing and erecting a new steel 
tank and tower for the purposes of the 
municipal water and fire protection sys- 

Howard E. Taake, son of Insurance 
Commissioner John F. Taake of Des 
Moines, has been awarded a commission 
as second lieutenant in the tank corps 
now training at Gettysburg, Pa. 


A request for an appropriation suffi- 
cient to cover the cost of installing a 
new 20,000,000-gallon pumping unit dur- 
ing 1919 has been made at Milwaukee 
by the superintendent of the municipal 
waterworks system. The pump is desired 
to supplant a 12,090,000-gallon unit which 
has been in service since 1881. 


The fall meeting of the Conservation 
Association of Minnesota was held at 
Minneapolis Aug. 26, with a good attend- 
ance. Members were addressed by W, 
B. Flickinger, manager North America, 
at Chicago, who is chairman of the ad- 
visory board. Louis L. Law, special 
agent Firemen’s Fund, presided at the 
meeting, succeeding John A. Hanson, re- 
signed. 





Assets........ 
erro 





ee oe ce ce ce cece cece cece ee ee ee se ee ee sere sere es se 


ee ee ee ee cece rece es ee seseesseseseeeserere 


Total losses paid in United States from 1874 to 1917, inclusive, $25,298,472.00 
Ww. B. MEIKLE, President and General Manager. 


Incorporated 1833 


British America Assurance Co. 


HEAD OFFICE - TORONTO, CANADA 
(FIRE AND INLAND MARINE INSURANCE) 


United States Branch, 1st January, 1918 
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Recommend the Cheapest and 
the Best of the Approved 
Automobile Locks— 


NEUTRALOCK 














Inquire about our Protected Commission arrangement, 
It’s for your benefit. 


Holloway Sales Company 


2101 Michigan Avenue, CHICAGO 
PHONE CALUMET 4492 





























wrPrermwheon * 














1 





August 29, 1918 


THE NATIONAL UNDERWRITER 


13 





MODREAIN AND GOAST FIELD 


WILL NOW ENTER NEW YORK 








New Zealand Arranges to Operate in 
the East—H. E. Kempthorne Will 
Be Manager 


SAN FRANCISCO, CAL., Aug. 28. 
—The New Zealand Insurance Com- 
pany, which has heretofore confined 
its operations in the United States to 
the Pacific Coast field, where it does a 
large business under the management 
of W. M. Speyer, has decided to enter 
New York for both fire and marine 
lines. H. E. Kempthorne, who has 
been in the company’s service for many 
years, latterly as manager at Welling- 
ton, New Zealand, will be manager of 
the New York office. He will arrive 
in the United States about the end of 
the month to take up the work. 


Tries to Compel License 


SAN FRANCISCO, Aug. 28—The Union 
Indemnity Exchange, a reciprocal con- 
cern organized among the jitney oper- 
ators of San Francisco to write jitney 
bonds, filed a suit Thursday in the dis- 
trict court of appeals for writ of man- 
date compelling Commissioner McCabe 
to show why he had failed to issue the 
concern a license. The court denied the 
petition of the Exchange on Monday on 
the ground that its papers are not in 
proper shape, but the concern can later 
start suit again. The California depart- 
ment says it has not officially refused a 
license to the Exchange. 


Increase on Automobile 

SAN FRANCISCO, Cal., Aug, 28—In 
order to meet the demand for higher in- 
surance to take care of increased values 
of automobiles the Pacific Coast Automo- 
bile Underwriters Conference has author- 
ized an increase of 10 percent in percent- 
age limits for cars of all ages, applying 
to both private pleasure and commercial 
types. 


eel 





Permit Is Revoked 


SAN FRANCISCO, Cal., Aug. 28—The 
California corporation commissioner has 
revoked stock selling permit of Liberty 
Assurance Corporation of San Francisco, 
which was launched last year by C. J. 
Stovel and associates to write fire and 
marine insurance. It was planned to 
organize the company by exchanging its 
stock for Liberty bonds. 





Keating Made Special Agent 


SAN FRANCISCO, Cal., Aug. 18—Philip 
Cc. Keating, who has been with the un- 
derwritng department of the George H. 
Tyson General Agency, has been ad- 
vanced to special agent and will cover 
~_— Joaquin Valley with headquarters at 

San Francisco and succeeding George A. 
Kingman, who resigned to go with the 
Aetna. 





Purchase Mutual Building 


SAN FRANCISCO, Cal., Aug. 28—Bal- 
four, Guthrie & Co., a prominent shipping 
and insurance firm, have purchased the 
property of the Mutual Life at Califor- 
nia and Sansome streets, in the heart of 
San Francisco’s financial and insurance 
district, and will use the building to 
house their marine and fire insurance 
departments. Balfour, Guthrie & Co. 
have been in marine general agency field 
and in October will enter the fire busi- 
ness by taking over the Pacific Coast 
general agency of the Caledonian, Amer- 
ican of New Jersey and Rochester de- 
partment of the Great American. The 
price paid the Mutual Life for its hold- 
ings, which include the two story build- 
ing, which will later be increased to ten 
Stories, is reported at $325,000. 


Season Was Favorable 


SAN FRANCISCO, CAL., Aug. 27.—The 
srowing grain season in California and 
the northwest, from an insurance stand- 
point, was very successful, showing a 
marked increase over last year’s business, 
notwithstanding the fact that the crop 
this year was not up to general average 
in this territory. Agents report that 
farmers as a rule showed a marked de- 
sire to carry insurance on their crops 
on account of the high prices of grain 
and fear of fires of an incendiary origin. 
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KENTUCKY AND THE SOUTH 





NEWS FROM THE EAST 





DROUTH INCREASES HAZARD 


Farm Property in Kentucky Is Espe- 
cially Hard Hit by Long Dry 
Period 


LOUISVILLE, KY., Aug. 28.—For 
the past two months Kentucky has. 
been suffering from a drouth and the 
fire hazard, especially on farm prop- 
erty, has been above the average. In 
a number of the smaller towns in the 
state the water supply has been shorter 
than for a number of years and quite 
a few fires have been reported during 
the past few weeks. At Georgetown, 
Ky., during the past week, the stock 
barn of J. L. Carrick was destroyed by 
fire, together with about 100 tons of 
hay and farming implements entailing 
a loss of about $10,000. At West Lib- 
erty the stock and feed barn of L. B. 
Reed, two fine horses, hay and straw 
and farm implements were destroyed, 
and at Stanford the stock barn and 
stock and implements were destroyed 
with a loss of about $4,000. 


Virginia Agents to Meet 


RICHMOND, VA., Aug. 26—The Vir- 
ginia Local Agents Association will meet 
in annual conclave in Petersburg, Sept. 
12, and business will be strictly the or- 
der of the day, it is announced, It is ex- 
pected some of the visiting agents will 
remain over to see sons and other rel- 
atives at Camp Lee during the week-end. 
Principal addresses will be delivered by 
Archie H. Harris and James H. Price, 
both of Richmond. Mr. Harris, who is 
general agent for several fire companies, 
will discuss government insurance. 

Mr.- Price will talk on compensation. 
He was sponsor for the workmen’s com- 
pensation act in the lower branch of the 
Virginia general assembly last winter 
while serving in that body. He will ex- 
plain the details of that act, which will 
go into operation Jan. 1 next. 

The general understanding is that 
Grattan Price of Harrisonburg may suc- 
ceed himself as president if he chooses. 
His annual address is expected to be a 
feature of the meeting, although he has 
not indicated what he intends to say. 
Despite war times, an unusually good 
attendance is expected. 


Kentucky Notes 


Mt. Sterling, Ky., has voted to purchase 
a motor fire truck to take the place of 
the horse-drawn equipment. 


The Falls City German Mutual Fire of 
Louisville, Ky., recently filed amended 
articles of incorporation, changing its 
name to the Falls City Mutual Fire. 


H. A. Griffith of Carson & Griffith, 
South Pittsburg, Tenn., expects to join 
the colors the first of the month, and has 
made arrangements whereby Mrs. Griffith 
will conduct his share of the business. 


J. R. Watson, Kentucky special agent 
for the Security of New Haven, has al- 
most entirely recovered from a spell of 
typhoid fever and expects to be out in 
a short time. Mr. Watson expects to 
enter military service as soon as he has 
entirely recovered. 

The Kentucky Actuarial Bureau is 
making progress inspecting the sixth 











PLANS TO PLACE INSURANCE 


Washington, D. C., Real Estate Man 
Put in Position to Gather Some 
Choice Plums 


NEW YORK, Aug. 28.—TInsurance 
men are interested in the letter that 
has been sent out by F. J. Horne, di- 
rector of the Bureau of Trusts of the 
Alien Property Custodian’s office at 
Washington, stating that it has been 
deemed advisable to appoint Dean 
Caldwell, a real estate man of Wash- 
ington, D. C., to make a survey of 
all the properties where the alien prop- 
erty custodian has a substantial interest 
to get a report of the amount of ex- 
isting insurance. Mr. Caldwell has had 
but little insurance experience, he 
placing some lines that have come to 
him in his real estate work. 

Mr. Horne says that Mr. Caldwell’s 
compensation should be borne by the 
property and not by the government. 
He will accept as his compensation the 
brokerage for placing any additional 
insurance which may be necessary. Ia 
the event that additional insurance is 
other wise placed Mr. Caldwell should 
receive a reasonable fee for his serv- 
ices, according to Mr. Horne. Mr. 
Horne suggests to the directors of 
alien properties the necessity of plac- 
ing insurance to cover explosion, bom- 
bardment and in fact full war indem- 
nity. 

This letter indicates that these bu- 
reaus are creating political jobs wher- 
ever possible. Some insurance men 
declare that this is a plan to get con- 
trol of the insurance on properties in 
the hands of the alien property cus- 
todian for thé purpdse possibly of 
handing it over to the proposed Lib- 
erty Insurance Company which the 
alien property custodian desires to or- 
ganize with a capital of $300,000,000, a 
bill having been introduced in Con- 
gress to this end. 





Plans of the Hudson 


NEW YORK, Aug. 27.—The Hudson of 
New York expects to begin business as 
soon as it has the official approval of the 
capital issues committee. The capital is 
$500,000, with $1,000,000 surplus. It will 








class cities of the state and expects to 
have this part of the work completed in 
a very short time. Twenty-seven in- 
spectors are working on these towns at 
the present time. 


Join the National Board 
The Continental, Fidelity-Phenix and 
American Eagle have joined the National 
Board, having withdrawn a few years 
ago. 


Eugene J. Meyer, a local man, succeeds 
Harry J. Easton as head of the bond de- 
partment of Martin Brothers & Co., local 
agents, at Omaha, Neb. Mr. Easton is 
going to war. 


do a direct business through agents. It 
is owned chiefly by Norwegian stockhold- 
ers. J. M. Wennstrom, United States 
manager of the Svea, is vice-president, 
and treasurer, and Howard Morgan, chief 
accountant of the Svea, ts secretary. If 
the home office of the Svea approves, it 
is likely the Hudson will be managed in 
the same offices and by the same manage- 
ment as the United States branch of the 
Svea. 


To Investigate South America 


The North America is sending Special 
Agent U. O. Michaels to South America 
to investigate conditions there, with a 
view of the company extending its oper- 
ations to that country. Mr. Michaels ex- 
pects to be able to report about Decem- 
ber. 


Plans Course in Schools 


PROVIDENCE, R. I., Aug. 26.—Insur- 
ance Commissioner Philip H. Wilbur of 
Rhode Island announces that plans are 
under way with the state board of edu- 
cation to introduce into the public schools 
of the state a course instructing children 
in the essentials of fire prevention and 
protection, as a means of reducing the 
annual fire loss from preventable causes. 


Ralph A. Person, 828 East 95th St., 
Cleveland, Ohio, for the past four years 
home office special agent of the Metro- 
politan Casualty, will sever his connec- 
tion with that company on Sept. i we 
Person has made no arrangements for 
the future as yet. 


eS 


The Bulldog Auto Fire Interinsurance 
Association of Washington, Ill, of which 
Paul R. Goddard is attorney in fact, has 
been refused admission to Kansas until 
a further hearing can be had on its ap- 
plication. 








If You Are Going 
- to Cleveland 


Write now for reserva- 
tions at the Winton, the 
newest-and finest Hotel 
in the city. 

600 Rooms (0) Baths 


TWO DOLLARS UP 


One block from convention 
headquarters. Visit the Ice 
ink Carnival in the won- 


derful Rainbow Room. 


Daily Lunches 75 cents 


Porte. Winton 
J. L. FREE, President 
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MERCANTILE LINES 
BEING WATCHED 


(CONTINUED FROM PAGE 1) 


bers and manufacturers are getting 
more exacting in their requirements, 
not willing to extend much credit and 
requiring payment within a very short 
time. Retailers who have been accus- 
tomed to having longer credit find that 
they cannot finance themselves. Some 
store keepers say that they don’t know 
just how to buy as prices fluctuate and 
manufacturers hesitate to commit them- 
selves on future deliveries so that the 
retailer is in a state of doubt as to how 
much money will be required. 


Purchasers Cutting Down 


It is also found that many people are 
economizing in purchases, are shutting 
down on waste, are buying very care- 
fully, are dispensing with unnecessary 
articles and are very discriminating in 
their shopping. This is hitting the me- 
dium store which has been catering 
to people that have spent money with- 
out any particular thought. It is found 
that everybody is trying to force the 
other man to take the chance. Quick 
orders have taken the place of time or- 
ders and if delivery is not made at once 
there is friction. 

The large retailer with plenty of 
money is playing safe, the small mer- 
chant goes along the best he can, but 
it is probably the medium store that 
is suffering the most. Dun & Co., say 
that retail distribution is lessening in 
volume and civilian consumption is un- 
dergoing a decided change in character 
which demands centering still more 
completely in staple merchandise. 


Comment of a Field Man 


One field man in looking over his 
state, says: “There is no industry or 
trade of importance that is not now 
dominated by the government and it 
is not a question of how much civilian 
business is offering, but of how much 
may be consummated without inter- 
ference with the pressing federal re- 
quirements. This is where lack of sur- 
plus by manufacturers and wholesalers 
works a hardship on the retailer and 
public. A surplus in many lines could 
have been maintained but the manu- 
facturers did not want to take a chance 
and did not want to court trouble with 
labor, of which there is not near as 
much shortage as is supposed.” 


Credit Is Restricted 


It is found that credit men are adopt- 
ing the “safety first” program. This 
is resulting in retailers purchasing as 
little as possible at the market price. 
In former times it was customary for 
the retailers to purchase months ahead 
and in quantities at a fixed price. The 
manufacturers or wholesalers now can- 
not tell just how much will be required 
as orders are not placed ahead. The 
government is dominating the situation 
and absorbing the bulk of the available 
material. Regular’ civilian business 
therefore is considerably restricted in 
many instances. Many dealers antici- 
pate that there will be more price fixing 
by the government and that there will 
be stricter regulations. These are all 
disturbing factors. Many companies 
therefore feel that mercantile lines de- 
serve careful inspection and considera- 
tion these days. 


SPLENDID PROGRAM 
HAS BEEN ARRANGED 


(CONTINUED FROM PAGE 1) 


the president of the N. F. P. A. and a 
state fire marshal. 


Speakers and Subjects 


Speakers and subjects that can now 
be announced are: 

Attorney David Rumsey, former vice- 
president of the Continental, “The Fed- 
eral Constitution, the States’ Autonomy 
and Insurance Encroachments; John T. 
Stone, president Maryland Casualty, 
“Federal Insurance Encroachments”; 
Charles H. Holland, vice-president and 
general manager the Royal Indemnity, 
“Ownership of Expirations’; Charles E. 
Meek, assistant cashier American Ex- 


change National Bank, New York, and 
former secretary the National 
Men’s Association, ‘ 
of Credit”; 


Credit 
‘Insurance, the Prop 
Guy Mason, attorney and tax 


expert of Washington, D. C., and presi- 
dent of the Woodrow Wilson College 
Men’s League, “Present and Prospective 
Taxes on Insurance Agents, Partners, 
ete.”; T. Alfred Fleming, state fire mar- 
shal of Ohio, “The Local Agent From the 
Fire Marshal’s Viewpoint”; F. J. T. Stew- 
art, president National Fire Protection 
Association and superintenflent Bureau of 
Surveys, N. B. F. U., “The Duty and 
Opportunity of the Local Agent in Fire 
Insurance Work”; Tom Branniff, of Mer- 
rill & Branniff, Oklahoma City, “The 
Three Allies—Fire, Casualty and Surety.” 

“Mutuality of All Insurance Interests” 
will be the subject of an address by one 
of the biggest life agents in the country. 


Many Subjects Up 


Subjects to be discussed by the mem- 
bers include “Cash Premium vs. Undue 


Credit,’ “Competition of Mutuals and 
Interinsurers,” “Banks as_ Insurance 
Agents,” “Building Up Profitable Side- 


lines,” “Buying and Selling Use and Occu- 
pancy Coverage,” “Cooperative Action by 
Local Agents; Group Advertising, Simul- 
taneous Collections,” etc. A symposium 
on how to sell accident insurance by the 
big producers in this line will be a fea- 
ture of the convention. 


The Night Before 


The night of the 17th, that preceding 
the opening of the convention, will be 
given over to a Dutch treat get-together 
dinner, attended by all past and present 
national officers, all committee members 
and the presidents and secretaries of all 
state associations. This is to be a gen- 
eral jollification meeting with lots of pa- 
triotic music and topical songs, and is 
designed to enable those present to get 
acquainted and to voice their opinions on 
what shall be the main features to be 
discussed on the floor of the convention. 

Everything possible for the comfort 
and convenience of the delegates has 
been thought out and now agents owe it 
to themselves to notify Ford A. Drake, 
chairman registration committee of 
Cleveland local agents’ general commit- 
tee, 1011 Garfield building, Cleveland, and 
Thomas C. Goss, chairman on committee 
of hotels and transportation, Plain Dealer 
building, Cleveland, when they will ar- 
rive and what accommodation they will 
require. 





Losses of the Week 





HE distillery loss at Owensboro, 

Ky., last week was the largest of the 
year and involved several companies 
for large amounts. Losses in Ohio 
have also been unusually heavy, the 
loss at Canton, O., involving numerous 
risks totaling $500,00. 

Marinette, win, Aug. 22.—There is a 
$2,000 loss to the, building of the Pike 


River Granite Co. “Insurance: 
Hartford . 2. $4,000 Neri Wa.uss $1,500 


Gt. Amer. 
Springfield 3,000 N. BR & M... 1,500 
1 


Concordia 2.508 Hoyal .ssccse ,500 
Farmers, Pa.. 2,000 Penna. ...... ,000 
Millers Nat’l.. 1,500 Com’l Un. 2,500 
POCihC 2.00% 1,500 Amer Alli. - 1,500 
Humboldt ... 2,000 N. W. Nat’l. 1,000 
Milw. Mech... 1,500 Westchest. 1,000 
Frmns., N. J.. 2,000 
*k * 


Kk Ok 
Rock Island, IlL, Aug. 23.—The loss to 
the Rock Island Sash & Door Works is 
estimated at $4.000. Insurance: 


COPSORE occess $25,000 Ohio Far. . “ 000 
L & L. & G. 35,000 Norw. Un... -. 25,000 
Gran. St.... 10,000 N. Y. Und.... 50,000 





Equitable 3,500 National .:.. 50,000 
Gt. Amoer...<« S000 AUWae ...s0s0 25,000 
Frmns. Fd.. 20,000 Northern 25,000 
A@tRA 1.006 « Bee Bt. Paul... 25,000 
Prov.-Wash 15,000 Sprefld. .... 40,000 
Concordia 10,000 Western .... 20,000 
Citizens Royal. Ex... 25,000 
Contintl. i ROVRL 6scciss SBCUO 
Phil Und.... 0 Westches. 25,000 
Brit. Amer... 10,000 Phoenix 35,000 
Lon. & Lan. 35,000 Cmnwlith 25,000 
Palatine .... 30,000 
* OK 


Tyler, Minn., Aug. 21.—There is a $12,- 
000 loss to the Farmers National Bank 
building. 


Kansas City, Mo., “Ans. 25.—Fire dam- 
aged the Fern Laundry to the extent of 
about $100,000. Insurance to about 80 
percent is carried, chiefly in Bruce Dod- 
son’s reciprocal exchange. 


* * * 

Crandon, Wis., Aug. 22.—Lightning 
caused a $4,000 loss to the buildings, ma- 
chinery and stock of the Wisconsin Fruit 
Package Co. 

* * * 


Houston, Tex., Aug. 18.— The plant 
of the Lucey Manufacturing Co., manu- 
facturers of oil well supplies, was dam- 
aged by fire to the extent of nearly $100,- 





000. Insurance was about 50 percent of 
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the loss, mostly carried in blanket form 
by the company. The company is at 
present engaged in filling extensive con- 
tracts for the Emergency Fleet Corpo- 
ration. 

* * & 


Canton, O., Aug. 25.—There is a total 
loss to the buildings and stock of Klein 
& Heffelman, Flory Grocery Co., Dine 
Deweese & Co., Globe Clothing Co., Har- 
rard Clothing Co., Nobel Shoe Co., Canton 
Dry Goods Co., Cohen Clothing Co. and 
Spagle Leather Goods Co. The loss is 
estimated at — 

* 


Detroit, Mich., pe 26.—The loss to the 
Reliable Furniture & Carpet Co. is esti- 
mated at $20,600. The total insurance 
carried is $27,500. 

* *K * 


Rapid City, S. D., Aug. 23.—There is a 
$2,500 loss to the machinery and stock 
of the Rapid City Packing Co. Insurance: 


eee 500 Citizens .....$1,000 
Norwich Un.. 2/500 Springfield .. 1,000 
Nes Oss ae ‘ 

* 


Canton, O., ‘ieee 25—Lists of insurance 
on the buildings poe stocks damaged by 
the big fire Sunday night have not yet 
been completed. Estimates placed the 
total loss at $1,500,000, but this is per- 
haps considerably too high. Some of the 
— on individual losses are as fol- 
ows: 

Klein & Heffelman, department 

store, contents and building...$400,000 

Flory Grocery & Baking Co., 


WATCNOUGBO: 6 <.66.0\00:8 Oe ete UL 
Stark Dry Goods Co. ee 75,000 
Dine-Deweese Co., automobile 

UINE, 6 o G tisk ade ca ewacde nae 150,000 
Globe Clothing Co...... eer ee a 0,00 
Harvard Clothins Co. sccccccs eee 50,000 
NGI SHO (Gs.oce scans csenees 30,000 


Other concerns which suffered losses 
are the Canton Dry Goods Co., the Good- 
year Tire & Rubber Co., the Cohen Cloth- 
ing Co. and the A. B. Spanagle Leather 
Co. About a block and one-half of build- 
ings was wrecked by the fire. 

No plausible explanation of the cause 
has been advanced. It was said that boys 
with matches were playing in the rear of 
one of the buildings and that an explo- 
sion was heard afterward. This has not 
been confirmed. 

* * 

Austin, Texas—Fire of unknown origin 
destroyed the garage and four motor 
busses of the Liberty Motor Bus Co. The 
loss is estimated at about $75,000, cov- 
ered by insurance. The company oper- 
ated a bus line from Camp Mabry, near 
Austin, to a connection with the Austin 
Street Railway Co., being the only means 
of transportation for students of the 





School of Automobile Mechanics to the 
city of Austin. This school is a part of 
the government war system. 
* Ck OK 
Clintonville, Wis., Aug. 18.—Fire of un- 
known origin totally destroyed the Clin- 
tonville Opera House and the local plant 
of the Sheboygan Dairy Products Co., 
Sheboygan, Wis. The loss on the cream- 
ery is estimated at from $12,000 to $15,- 
000, with insurance of only $2,500. 
. es 
Lima, 0. There is a 25 percent loss to 
the East Iron and Machinery Co. he to- 
tal insurance carried is | ae 000. 
* OK 
Owensboro, Ky.—The ‘Seeen River Dis- 
tilling Company suffered the largest in- 
surance loss this year. It is estimated 
at $2,500,000. Some companies had come 
to regard the line as immune from loss 
and a number will be involved for $100,- 
000 or more. 
* x 


* 

Blackwell, Okla.—There is a $4,000 loss 
to the concentration building of the 
Bartlesville Zine Co. This is the third 
loss to this concern this year. The total 
amount of insurance carried is $205,350. 


National ....$14,600 Royal ...... 10,000 
Grt. Amer. .. 20,000 No. Amer. .. 17,000 
ae -- 15,000 Glens Falls. 20,000 
Citizens .... 7,000 St. Paul..... 14,750 
Fid.-Ph. .... 17,000 Penna. ...... 5,000 
Firemens ... 15,000 me sary © 5,000 
Springfield .. 23,000 L. . & G.. 10, 7000 


Foresaw Lightning Rod Effects 


CHICAGO, Aug. 26.—Now that the sub- 
ject of the protection of country prop- 
erty against loss caused by lightning is 
having a sharply increased attention by 
insurance departments, as well as by the 
government, also by property owners 
and insurance companies, I venture to 
hand you a circular letter issued June, 
1906. 

I had gathered statistics, and was then 
fully convinced that loss by lightning 
would be greatly reduced by standard 
lightning conductor equipment. I made 
a persistent effort to get cooperation, but 
without satisfactory results. 

At that time there were quite a num- 
ber of fellows, prominent in the insur- 
ance business, that believed lightning 
rods to be a menace; that they increased 
such losses. The general public was 
somewhat of the same opinion. I am 
glad that the efficiency and value of 
such protection now is generally con- 
ceded. H. H. WALKER. 
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PERCENTAGE LIMITS RAISED 





Conference Allows Ten Percent In- 
crease on Second-Hand Cars— 
How Plan Works 





Anticipating an increase in the mar- 
ket values of second-hand automobiles 
due to the restrictions of the manufac- 
ture of new machines, the executive 
committee of the National Automobile 
Underwriters Conference has voted to 
increase the percentage limits on cars 
more than six months old by an addi- 
tional 10 percent of the list price, the 
higher valuations being made effective 
immediately. 

Under this new ruling cars in group 
two that could be insured for 80 per- 
cent of the list price can now be in- 
sured for 90 percent; cars formerly tak- 
ing only 70 percent can now be cov- 
ered up to 80 percent of their original 
list price. 

Group three cars heretofore insured 
for 50 and 60 percent of the fixed values 
may now be covered up to 60 and 70 
percent. Group four cars heretofore 
limited to 40 and 30 percent will now 
be covered up to 50 and 40, and group 
five cars with a former limit of 30 may 
now be covered up to 40. 

While the increase in the insurable 
valuations allowed is only 10 percent 
of the list price it is in reality a much 
larger increase. As an example, cars 
in group five that could only be in- 
sured under the former rule for 30 per- 
cent of their list price of $750 or $225, 
can now be covered for 40 per cent of 
the list price or $300, an increase in in- 
surable value of 3314 percent. 





TRACTORS BEING NEGLECTED 





Farm Machinery Manufacturing Con- 
cerns Have Flooded Agricultural 
Sections With This Type of 
Farm Implement 





Perhaps the automobile agent has 
never had sufficiently impressed upon 
him the importance of the tractor as a 
premium producer. At any rate, a 
study of the records will disclose the 
fact that the volume of tractor business 
written to date is so small as to make 
it of no consequence, when automobile 
premiums as a whole are considered. 
Yet here is a virgin and practically un- 
scratched field. There are now over 
200 concerns manufacturing tractors. 
They are turning them out in large 
numbers, and what is more important, 
they are being purchased by the farm- 
ers in all of the agricultural states. 
Tractors are being extensively used and 
operated, and as a pressing need de- 
mands the speeding up of all farm 
work, it is safe to predict that there 
will be no decrease in the number of 
tractors purchased for several years 
to come. 

To make a general statement it may 
be said that if a farmer is successful 
he owns a tractor. Automobile writ- 
ing agents who have thought about 
conditions know that the curtailment in 
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the production of pleasure cars is cer- 
tain to have some effect on their pre- 
mium income, and this loss may be 
more than made up by the agent who 
will give serious attention to the mat- 
ter of insuring tractors. 

In the past many agents have al- 
lowed the tractor owner to discourage 
him with the statement that a tractor 
is all steel, or at least all metal, and 
the possibilities of fire are remote. 
This is no real reason for not carry- 
ing tractor insurance. The parts of 
a tractor run in oil, the machine is oil 
soaked and oil splashed, and subject 
to a flash fire. The same engine haz- 
ards are present that are found in the 
pleasure automobile. There is the 
back-fire hazard and the possibility of 
damage owing to faulty electrical equip- 
ments. The damage to the engine 
means serious and expensive loss. 

The majority of tractors are stored 
in corn cribs or barns. If the build- 
ing burns the tractor will be seriously 
damaged or be a total loss. The 
tractor is no safer from fire than the 
building itself. 





Situation in Detroit 


DETROIT, MICH., Aug. 28.—Despite the 
decrease in motor car thefts within the 
past two months, Charles L. Raymond, 
chairman of the insurance committee of 
the Detroit Automobile Club, in a state- 
ment based on figures and facts, is urging 
the motor car owners of the city to 
protect cars with locks and help catch 
thieves. ’ 

Detroit insurance men are not as opti- 

mistic over the figures showing decreases 
in thefts as they might be, for cars stolen 
now are not recovered in the majority 
of cases. Cars stolen are being taken by 
professional thieves for profit and are 
taken far from Detroit and never recov- 
ered. 
Of all thefts during the fiscal year, 
72.24 per cent were automobiles! The 
total larcenies, computed in values, was 
$4,310,297.63, and of this amount $3,114,- 
045 was motor cars. Cars recovered were 
worth $2,410,603, leaving missing cars 
paid for by the insurance companies with 
a value of $703,344. There were 4,069 
cars stolen, or 11 a day. Tnere were 2,871 
cars recovered, 70.80 percent of the total 
stolen. 





Write Only Cars with Locks 


The district around Joplin, Mo., and 
the greater part of Oklahoma continues 
to show a bad theft record. Four com- 
panies have discontinued writing auto- 
mobiles in this territory and many 
others are refusing to accept business 
unless the cars are equipped with ap- 
proved locks. 





Premiums Keep Up 


A statistical survey of the automobile 
business transacted during the first six 
months of this year by the automobile 
department of the Fireman’s Fund justi- 
fies the expectation that the total auto- 
mobile premiums for 1918 will show an 


important increase over those of 1917, 
unless production is radically cut down 
for the remainder of this year. This 
preliminary showing is very satisfac- 
tory, owing particularly to the fact that 
the Fireman’s Fund wrote the largest 
volume of automobile premiums in 1917 
of any company in the United States. 





Changes in Saginaw Company 


Some changes have been made in the 
United States Mutual Automobile at 


Saginaw, Mich. Colon C. Lillie of Coop- 
ersville, Mich., has been elected president, 
and Harmon J. Wells of Saginaw, secre- 
tary and treasurer. Otto & McGinnis have 
been retained as general counsel. W. B. 
Bierce, Bierce & Sage Company of De- 
troit, is the only member of the old board 
who was reelected. The new management 
proposes to push the business vigorously 
and to build up a strong organization. 
The offices of the company have been 
moved to the Grabner building, Saginaw, 
west side. 
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MICHIGAN COMMERCIAL INSURANCE COMPANY | 


Lansing, Michigan 


ASSETS SURPLUS 


January 1, 1914........ $ 920,961.16 $181,374.66 
imery 1, T915........%5. prong 200,120.21 
Dry 1, 6..........; 1,020,369.4 211,057.76 
January 1, 1717........ 1,178 ,606.00 212,243.00 
January 1, 1918........ 1,364,674.29 212,756.82 
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of America. 


‘WNCORPORATED UNDER THE LAWS OF THE STATE OF NEWYORK IN 1659, 


STATEMENT JANUARY 1, 1918 
Cash Capital - - $1 000, 000.00 
Assets - - - $8, 509, 763.64 NetSurplus - -  $1,986,731.93 
Liabilities- - ~- Se 223; 031.71 Surplus for Policy Holders 2,986,731.93 
HEAD OFFICE : 62 WILLIAM ST., NEW YORK 

















INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


RICHARD D. HARVEY 
United States Manager 


United States Branch 
92 William Street, New York 


BE et WTR aa® 


Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


This Company has had 34 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. Itis a good company for the 
agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate hear- 
ing from agents desiring to represent us. 











GEORGE E. FEENEY, President 
EDWARD T. LYONS, Secretary-Treasurer 


The Columbian Jnsurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


$529,005.00 
344,529.00 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


A. M. WAGNER, Supt. of Agencies 


Assets .. ‘ce 
Surplus to Policyholders ‘ 








Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


The CONCORDIA FIRE ORIEN ‘DT 


INSURANCE COMPANY INSURANCE 
OF MILWAUKEE, WIS. COMPANY 











Total Assets, Jan. 1, 1918... .$3,115,504.64 OF HARTFORD, CONN. 

Capital Stock ...........+.. 750,000.00 A.G.M p 
.G. McILWAINE, Jr. - - Pr 

RNG escsccicrscveceitd 1,664,365.49 ——— 


1,106,374.34 <a 


CHARLES E. DOX, Manager 


WESTERN DEPARTMENT 


Surplus to Policyholders. 











PITTSBURG UNDERWRITERS 
Commonweal: 


B 
GEO. R. DAVIES, Manager UNDERWRITTEN BY th Bidg., Pittabusg, Pa. 


Humboldt Fire Insurance Co. 
Teutonia Firs Insusance Ce. 


Combined Capit, $1,700,000 ‘Assets, $8,950,607 Surplur to Policyhelders, 3,645,418 
Volbrecht, Columbus, Ohio, Special Agent for Ohio 


Eliel & Loeb i tie Indianapolis, Ind., General Agents for Illinois and Indiana 
New Agents Solicited. Tals Sthutkamp. Madison, Wiss General Agoate for Wiseansta 








The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, vageee 
ASSETS - - - 


Rts. $1,643,174.45 
@eaee SURPLUS TO POLICYHOLDERS - - - 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 


Rhode Island, Louisiana, California, 
Tennessee and Kansas 


A Reliable, Progressive Agency Company Representatives solicited 


RE-INSURANCE DEE A. STOKER 
EXCESS RE-INSURANCE _ B®:SSURANCE UNDERWRITER 


CATASTROPHE HAZARD " cHICAGO 


Accident, Compensation, Liability and Excess Auto Fire Covers 























Detroit National Fire Jnsurance Co. 


PAUL TURNER, President DETROIT M.O. ROWLAND, Secretary 
Join the forces of a live, active, gy strongly backed western company, progres 
sive, yet operating along sound lines. Licensed in New York, New Jersey, Connec- 


ticut, Massachusetts, Maryland, Indiana, Pennsylvania, Virginia, Minnesota, 
Michigan, Rhode Island, Iowa, Illinois, Colorado and California. 


MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 




















Merchants National 
Sive Jusurance Co. 


CHICAGO 


Wants Good Agents in 
Michigan, Indiana 
Illinois and Wisconsin 


zl — We 


a : S 














NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 
JANUARY Ist, 1917 


Total Assets, $1,154,721 Capital, $400,000 
Net Surplus, $229,915 
OFFICERS 
MS DoT RCN W jo 5 icsinse 5 0:e's Siaia-dicrer ers arercie ware'e7s Selgin a IRB INS Dake President 
JORIN Fi: GROIN 6 oie cee ccesec sce seesecs Vice-President and Manager 
H.C: WARNER 6.5.5 cece cseeacces seeveie Siovaceae:evaterayevorasianiepaatees Vice-President 
SSS MRD a ois dscns So win eaisinieie eisai s Sale oie w/b Vice-President 
WILLIAM COLLINS..............+-- Treasurer and Assistant Secretary | 
cs We COC a pL ote res Neen Assistant Secretary 





Writi 
Fire eee sTornado 39 S. La Salle St., Chieago, IIL. 
Sprinkler Leakage — Pee 
Rents Use and Occupancy ‘ om iio ee 
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The National Underwriter 


Formerly THE WESTERN UNDERWRITER 


A WEEKLY NEWSPAPER ON INSURANCE 





PART TWO 








TWENTY-SECOND YEAR No. 35 


CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, AUGUST 29, 1918 


$3.00 per Year, 15 Cents a Copy 








NEED OF ACTIVITY 
DURING COMING WEEKS 


Time Is Short Until New Liberty 
Loan Drive Will Be 
Staged 


TODAY’S OPPORTUNITY 


Business Should Be Rounded Up and 
Notes Collected Before Bond Cam- 
paign Commences 


Today—tomorrow—the rest of this 
week and the three weeks immediately 
following will be the best weeks and 
days of 1918 for the life insurance man. 
For beginning September 28, and for 
three weeks following, there will be 
floated the new $5,000,000,000 Liberty 
Loan, which will be immediately fol- 
lowed by a new Y. M. C. A. campaign 
for $150,000,000. Life insurance men 
who have worked during previous Lib- 
erty loan drives know that it is more 
difficult to secure business while such 
a bond campaign is on. They also 
know that even after the campaign has 
closed many are paying for their bonds 
on the partial payment plan, and it is 
weeks and sometimes months before 
the payments are completed. Even 
those who have paid cash outright for 
their bonds often feel that they have ex- 
hausted their reserves and are in no 
position to make an additional financiai 
outlay. 

Seizing the Opportunity 


It is up to the life man, therefore, to 
make the best use of the few weeks 
that are to come. At the present time 
no special demands are being made and 
the public in general has more financial 
surplus than will be in evidence at any 
time during the rest of the year. It is 
a case of striking while the iron is hot 
and getting the money while it is there 
to be had. 


Balances Must Be Collected 


These conditions affect outstanding 
business in exactly the same manner as 
they influence the writing of new ap- 
plications. Understanding the situation 
every effort should be made during the 
next few weeks to collect any outstand- 
ing indebtedness, and “clean up” and 
get squared away, so that there will be 
a clean slate before the various war 

(CONTINUED ON PAGE 15) 
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REASON acenrs SUCCEED 


We Insure Total Abstainers at Reduced Rates 


How many TOTAL ABSTAINERS do 
you know whom you could insure if you 
could offer them reduced rates? How 
much business would THEY help you get 
if you could so write them? Wouldn’t this 
be a great advantage in opening new ter- 
ritory? 

We Give That Advantage to Our Men 


We Insure TOTAL ABSTAINERS on Spe- 
cial Rates, or give them extra dividends on 
Regular Policies. The savings in mortality for 
many years has been an average of 27% in favor 
of the Total Abstainers, thereby giving them 
20% greater dividends. Do you see the advan- 
tage to both Agent and Insured? This plan 
builds the best business and gives the agent an 
organization which cannot be secured otherwise. 

Good Contracts to Live, Clean Agents. 


A FARM MORTGAGE BEHIND EVERY POLICY 


INSURANCE: 
COMPAN Y 
ILLINOIS 


PEORIA: LIF 
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INTERNATIONAL LIFE 1918 MESSAGE 
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MEMATOW] .. QUTSTANDING) 
| NG 2 INSURANCE 
——e PPE Tee -. DOUBLED 

3 my) WHILE ASSETS 
QUADRUPLED 


In 5 Years 


$70,000,000 of insurance in 
force and $10,000,000 of assets 
are talking through the greatest 
combination of policy contracts 
now before the public when 

scat the International Life bids you 
to examine into the merits of contracts offered by 
the “Company of Today with Methods of To- 


morrow.” 


INTERNATIONAL LIFE 
OF ST. LOUIS, MISSOURI 








LIFE INSURANCE SECTION 


LIFE COMPANIES HELP 
THROUGH FARM LOANS 


Policyholders’ Money Through Co- 
operation Rendering Great As- 
sistance in Winning War 


AMOUNT IS INCREASING 


Reserves on Policies Helping Farmer 
to Develop and Produce Necessary 
Food Supplies 





NEW YORK, Aug. 27.—In helping 
to finance the recent extraordinary de- 
mands upon American agricultural pro- 
duction, American life companies dur- 
ing two years’ world war increased by 
nearly $200,000,000 their mortgage 
loans in those farming districts which 
are now supplying the bulk of the food- 
stuffs to this country and its allies. In 


addition to this net increase which was 
during 1915 and 1916, the same com- 
panies made new loans of $200,000,000 
to the same sections during the first 
nine months of 1917. This second sum, 
however, does not represent the net in- 
crease for the later period, as the 
amount of matured mortgages, pre-pay- 
ments, etc., has not been deducted. 
About 95 percent of both these funds 
was sent to 19 states in the west and 
south. 


Based on Original Statisties 


This and other information concern- 
ing one source of financial support back 
of the expanding agricultural produc- 
tion of the United States is disclosed 
in a printed report made to American 
life companies today by Manager 
George T. Wight of the Association of 
Life Insurance Presidents. This report 
is based on original statistics, which 
have just been compiled covering 97% 
percent of all outstanding real estate 
mortgages held by American life com- 
panies. 

The report, in part, is as follows: 

In the belief that such data would be 
helpful in emphasizing the value of the 
institution of life insurance to our nation 
in war and illustrating especially its 
helpfulness in the production of food- 
stuffs through its investments, the life 
companies of this country were requested 
some time since by the Association of 
Life Insurance Presidents to furnish sta- 
tistics concerning their real estate mort- 
gage loans subsequent to the compilation 
which dealt with the situation at the end 
of 1914. The companies were asked, in 
particular, to segregate from such mort- 
gages the portion solely devoted to the 
Gevelopment of agriculture; that is, the’ 
farm loans. The response to this appeal 
for cooperation was generous and wide- 
spread. In reporting back to the com- 
panies the association herewith submits 
a compilation covering the further and 
more recent experience of companies 
owning more than 97% percent of all 
outstanding mortgages held by life com- 
panies. 


Remarkable Increase in Loans 


The decade ending with 1914 showed 
some noteworthy changes in the charac- 
(CONTINUED ON PAGE 8) 
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PAN-AMERICAN LIFE INSURANCE 


Cc. H. ELLIS NEW ORLEANS E. G. SIMMONS, 
President COMP AN LOUISIANA Vice-Pres. and Gen. Mgr. 
Insurance in Force (over) $40,000,000.00 
Total Resources (over) 5,250,000.00 
The recent merger of the Meridian Life with the Pan-American Life has i gros up several rich and important territories in the South 
and North Central section, which will be assigned to Managers capable and inspiring an agency 


grade men. A rare opportunity to ambitious men to establish themselves in an independent and ple profitable Pan 
Address:—E. G. SIMMONS, Vice-Pres. and Gen. Manager 


Whitney Central Bank Building, New Orleans, Louisiana 








WILL HELP LIFE MEN 





EFFECTS OF NEW DRAFT LAW 





International Life Points Out Advan- 
tages of the Extension of Military 
Ages to Agents 





The International Life sees in the 
new draft law an enlarged field of pros- 
pects and a betterment of life insurance 
conditions. It says: 

That the new draft laws before Con- 
gress, if adopted, will improve the op- 
portunities of life insurance salesmen 
follows from a logical analysis of the 
method and the purposes of the war de- 
partment. 

Secretary Baker announced recently 
that the aim of the new draft law is not 
only to raise a large army, such as has 
been contemplated from the first, but to 
raise it largely by unmarried men and 
those without dependents. 

Plan of Registration 


The obvious object is to plan an 
army without destruction of home life 
and essential industry. The new ques- 
tionnaires will not leave it to the regis- 
trant to claim exemption or to refuse to 
claim exemption. The registrant will 
be classified not only with reference to 
occupation, but with reference to de- 
pendents. It appears that if the regis- 
trant has a dependent wife, children or 
parents, he will be placed in deferred 
classification. Except in event of a war 
of unexpected duration the declared 
purpose under the prospective draft law 
is to raise military forces from those 
falling in Class 1. 


Will Go to Earlier Ages 


It seems clear that in extending the 
draft ages three-fourths of the men 
raised from new ages will be men from 
eighteen to twenty-one years of age. 
All the men available for military serv- 
ice from ages thirty-one to forty-five, 
inclusive, would not constitute more 
than the single age of eighteen would 
contribute. 

f the pending legislation went into 
effect at once it is said that not more 
than six hundred thousand men be- 
tween the ages of thirty-one and forty- 
five, inclusive, would be affected. 

Will Not Harm Agents 


The field of prospects for the life in- 
surance salesman would be abridged ap- 
parently to the extent only of bachelors 
between the ages of thirty-one and 
forty-five years of age without depend- 
ents—a class of men not really to be 
considered as life insurance prospects 
in times of peace. While the limita- 
tions as to the number of prospects 
would be negligible, the prospective 
draft law is calculated on the contrary 
to open up a very much larger field of 
prospects than has existed since the 
war began. 

Broadens the Field 


The tendency to take from all men 





the opportunity to volunteer and to 
vest with the government the exclusive 
discretion of saying which man shall 
shoulder arms for his country and 
which shall do an equal service for his 
country by remaining at home to main- 
tain essential industries and the home 
life, palpably broadens the field of life 
insurance. The tendency is to exempt 
from military service men of families 
and dependents even between the ages 
of twenty-one and thirty-one, and go- 
ing to the lower and higher ages to re- 
cruit troops among those without de- 
pendents. . 
Logical Prospects 


The man with family or dependents 
is the logical prospect for life insur- 
ance. He is the man that the govern- 
ment apparently seeks to retain at 
home where he may play a part in the 
destiny of the nation and the winning 
of the war as important as his brother 
in arms. 





Handicapped Physically 
Yet a Strong Writer 














Manager A. W. Brown of the Mutual 
Life at Davenport, Ia., calls attention 
to one of his men, Carl L. Burroughs 
who is 32 years of age. About seven 
years ago Mr. Burroughs was afflicted 
with infantile paralysis, practically los- 
ing the use of his legs. He gets about 
only with the aid of crutches or a wheel 
chair. Yet he was the first man to 
qualify for the 1918-1919 Field Club, 
reaching the $100,000 mark, July 26 
from May 1, the beginning of the club 
year. He has gradually developed and 
promises to qualify for the $200,000 
Club this year. Mr. Brown on com- 
menting on Mr. Burroughs speaks as 
follows: 

“He is an indefatigable worker, be- 
ing cashier of a bank, and agrees with 
other authorities that some knowledge 
of the business is required, he possess- 
ing numerous reference books and is a 
subscriber to the Independent, THE 
NATIONAL UNDERWRITER, the Insurance 
Salesman, and the Insurance Field. 
With this equipment, his integrity and 
unusual ambition, he has attained this 
enviable position and is setting a pace 
for all other agents. It is evident that 
he takes advantage of his opportunities 
as a banker, who has the broadest im- 
aginable field, and too few of them re- 
alize their possibilities along our line. 

Mr. Burroughs lives in a town of 
about 700 people. His achievement is, 
therefore, all the more noteworthy. 


Actuarial Meeting 


The Actuarial Society of America 
will hold its fall meeting in Montreal 
as guests of the Sun Life. The date of 
the meeting will be Oct. 10-11. 





William C. Glenn of the Metropolitan 
Life at Little Rock, Ark., has sold more 
than $5,000 worth of thrift stamps. 








A scientific service in the in 
agents, medical examiners, and app 


WM. H. FLANDERS, Mgr. 





FLANDERS LIFE AND ACCIDENT SERVICE 
ORGANIZED 1913 
tion of insurance subjects. We make reports on insurance ne 
foci emt te Ml et Bed investigations 
OUR FACILITIES ES ARE ee INDIANA 
Central Office 


INDIANAPOLIS, IND. 








German Mutual Life of St. Louis 


(Name to be changed as soon as formalities can be complied with) 


A Purely Mutual Company with an Honorable Record of 60 Years 
Fg over beer and a Quarter Million. Has some good general agency territory still open in the 
State of Misso As Strong as the Strongest. As Good as the Best. 
FREDERICK 2 H. KREISMANN: Prest. EDWIN J. MEYER, Sec. and Treas. A.L. AMBLER, Supt. of Agencies 














HE ACID TEST 4 Capable Agents Wanted 
for Strength L; 

Liberality —_places é (Liason —— Sy Aigh on the list. 
Service and =" : 

Low Cost 


J. C. CAMPBELL, State Agent S. W. Cor. State and Third Sts., COLUMBUS, OHIO 











THE MINNESOTA MUTUAL 


LIFE INSURANCE COMPANY 


E. W. RANDALL, President T. A. PHILLIPS, Sec.-Actuary 








A GOOD OLD FASHIONED GENERAL AGENCY CONTRACT 
Providing Good Commissions and Liberal Expense Allowance 


for 
THE EASTERN HALF OF NEBRASKA 


For particulars address 


E. S. ALBRITTON, Supt. of Agencies 








SAINT PAUL, MINN. 











A BUSINESS BUILDING POLICY— 


HE future financial worth of the children of today de- 

pends upon the thrift seed sown now. f§Our Child’s En- 
dowment policy plants the idea. Sold to ages 1 to 15 years, 
without medical examination full face value paid for death 
between 20 and 30, becomes an endowment policy at age 30. 
Liberal cash loan and surrender values are provided—A 
quick seller to every one with children. ns the way for 
larger policies to the whole family. Liberal contracts for 
agents in Minnesota, Michigan, Montana, Wisconsin, North 
and South Dakota. 


SURETY FUND LIFE INSURANCE COMPANY 


Dr. E. KLAVENESS, President MINNEAPOLIS, MINN. 











The Good Life Insurance Man Thinks 


This Company has a Surplus of $499,489.14 and a Capital of $469,210.00 


WE ARE NOW READY FOR BIG ORGANIZATION WORK 
WE ARE NOW READY FOR A BIG PRODUCTION. 
WE HAVE THE MONEY TO SPEND ON THE-ABOVE TWO RESULTS 


We have as good territory as exists. Do you fit the opportunity ? 


THE KANSAS LIFE INSURANCE COMPANY 
TOPEKA, KANSAS 


W. H. EASTMAN 


JOHN H. EDWARDS 
Secretary 


President 
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OF DES MOINES, IOWA. 


JAS. H. JAMISON, Pres. 
FAVORABLE POLICIES 
SERVICES TO AGENTS 

A progressive Company with _ progressive 
methods. We offer an opportufity to a reliable 
man who can secure 100 applications during 
twelve months. 
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Wa if you want the farmer’s big 1918 harvest 
dollar you’ve got to reach the farmer 


if you want to reach the farmer 
you’ve got to reach the farmer’s agent 


if you want to reach the farmer’s agent 
you’ve got to go into the small town 





And the advertising road to that place is The National Underwriter. It goes into more 


small towns than do all other insurance newspapers combined. 


It has more circulation than any other weekly insurance periodical printed and it is the 


only one with a small town circulation worthy of consideration. 


The National Underwriter has spent years and money in building up its small town 
subscription list. Few other papers have even attempted this field, to say nothing-of 


having succeeded in it. 


It’s natural that The National Underwriter is the road to the class of people that is 


more prosperous today than any other class in the world. 


The National Underwriter 


Lincoln Inn Court Bldg. Insurance Exchange 95 William St. Wulsin Bldg. 
Cincinnati Chicago New York Indianapolis 
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W. W. LANG, Secretary 





LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 
Under Our see Geen 


THE LA FAYETTE LIFE INSURANCE CO. 


LA FAYETTE, INDIANA 





A. E. WERKHOFF, President 








SEEKING NEW FIELDS 


POLICIES FOR YOUNGER AGES 





Companies Beginning to See Advantage 
of Issuing Contracts to Men Below 
Draft Age 





While every effort is being made by 
the life companies to make the men 
on the firing line see the situation as it 
is, and not become panic-stricken or 
discouraged, it is an undeniable fact 
that there are not as many prospects to 
solicit for life insurance as there were 
before the war. Several million men 
between the ages of 21 and 31 have en- 
tered military service and the new draft 
will take others. 

Must Make Up Loss 


This means that the life companies 
must fortify themselves and adequately 
meet the situation. Many have fore- 
seen existing conditions and have sup- 
plied their field men with the necessary 
ammunition. One of the important 
things that life companies can do at 
this time, and a step which many have 
already taken, is to supply their men 
with policies to be sold to young men 
below 18 years of age. 

Older Youths Less Desirable 

As a class, they are excellent pros- 
pects, principally because the premium 
in the great majority of cases is paid 
by the boys’ fathers, and for this reason 
the business is readily renewed. As 
most life men know from experience, 
the young fellow between 21 and 25 or 
26 who buys a life policy is a very un- 
certain quantity when it comes to re- 
newing the business. Perhaps when he 
purchased the contract he was flush and 
in funds, but one year later finds him- 
self with no ready cash. He, therefore, 
parts with his life insurance with little 
regret, and is not s% ready to buy again, 
for he carries with him the memory 
that life insurance is a financial burden. 


Reasons for Buying 


This does not occur where the father 
buys the policy for his son. Usually 
the premium is kept up by the father 
until the son is able to swing his own 
financial affairs, which often” does not 
occur until the young man has become 
24 or 25 years of age. Many fathers 
purchase life insurance contracts on the 
15 or 20-payment plan or the endow- 
ment plan regarding it as “business 
start” life insurance. They feel in pur- 
chasing a life insurance contract for 
their sons, they are not only able to 
inculcate the habit of thrift, but are 


creating an estate that will prove to be 
of great value to a young man in early 
business life who at the age of 30 or 35 
will probably have a favorable oppor- 
tunity to enter business and will need 
some ready cash, 
Providing an Education 
Some companies have issued special 
educational policies, the idea being to 
purchase them at the younger ages and 
have the contract mature at about the 
time the boy will be ready to enter col- 
lege. In other words, the life insurance 
fund is really used for the purpose of 
providing an education. Young men 
are becoming more important in busi- 
ness life. They are “arriving” at 
earlier ages. The fact that the War 
Department is willing to have them 
drafted at eighteen and take their place 
along side older men is significant. It 
indicates that, in the estimation of the 
War Department, the young man who 
has attained the age of 18 is capable of 
giving a good account of himself. 
Offers Possibilities 

These policies for men below 18 
years of age will become an increas- 
ingly important part of the life insur- 
ance man’s equipment. In_ soliciting 
this business, a practically unscratched 
field is being invaded. No serious or 
concerted effort has been made by the 
life companies to round up this busi- 
ness. For that reason there is perhaps 
a certain amount of cultivation and edu- 
cational work to be done, but it will be 
found to be worth the effort. More- 
over, with most agents it is an abso- 
lute necessity to seek new fields for 
business. For one thing, life men will 
observe fewer rejections on this busi- 
ness. At the younger ages the phys- 
ical condition is usually perfect. This 
issuance of policies to men of younger 
ages is a natural extension of a broad 
and comprehensive life insurance serv- 
ice. It will probably be greatly devel- 
oped within the next year or two. 


Report Is Now Ready 
The committee on insurance law of 





Courteous—Safe—Conservative 


Great Republic Life Insurance Company 
LOS ANGELES, CALIFORNIA 
Capital $500,000 Fully Paid 


A Great Opportunity for LIVE Men 
NINE STATES 


Address W. H. SAVAGE, Supt. of Agencies 











The Toledo Travelers Life Insurance Company 


Want Producing Agents for Ohio Territory 


SECOND NATIONAL BANK BUILDING, TOLEDO, OHIO 


Opportunity for Advancement 
On Agency Matters Address E. W. GAGE, Secretary 











State Mutual Life Assurance Co. of Worcester, Mass. 





a INCORPORATED 1844 
SEVENTY-FOUR YEARS of sterling merit has made steadfast friends of 
policyholders and agents. 


Our motto is SERVICE to policyholders, beneficiaries and agents. 
Additions are made to our agency force when the right men are found. 


B. H. WRIGHT, President D. W. CARTER, Secretary 
STEPHEN IRELAND, Superintendent of Agencies 











ga FIRS 


GNSERVATIVE TEE 





the American Bar Association has com- 
pleted its report, being the fifth printed 
draft of the proposed code of laws 
regulating insurance in the District of 
Columbia. This is meant for a model 
code and the committee has given it 
much thought. The committee consists 
of A. I. Vorys, Charles W. Farnham, 
Ashley Cockrill, Hugh S. G. Cherry 
and Thomas W. Blackburn. 


Bert N. Mills, who has been in charge 
of the publicity and advertising for the 
Bankers Life of Des Moines for several 
years, has been made secretary of the 
Liberty loan campaign in Polk county 
with headquarters in Des Moines. 








INSURANCE CO 








Conservative Life Insurance Company 
of America 


(Ordinary and Monthly Premium Plan) 

We have openings throughout Indiana for experienced 
Industrial insurance men. Rapid promotion for those 
who can make good. We have several good General 
Agencies open both in Indiana and Michigan in the 
Ordinary Department. Writein confidence to 


A. S. Burkart, Vice-Pres. and Gen. Mer. 
South Bend, Indiana 


J INCORPORATED UNDER 

& THE COMPULSORY DEPOSIT 
A) LAWS OF THE STATE 

i _ OF INDIANA 











Wanted in Illinois, Indiana and Pennsylvania 
100 Industrial Agents 








WANTED-— Experienced assistant super- 


intendent (in a good Northern Indiana city) 


for an industrial life insurance company. 
Must speak English, Polish and Hungarian. 
salary and commission to a man who can show good 
record on retention of agent and as a_canvasser. 


Address Box 10-Y, care The National Underwriter. 


Good 





33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE” 
GEN. GEO. M. MOULTON, President 





5 Superintendents 
‘20 Assistant Superintendents 
WHO KNOW HOW 
For new Industrial Work—to open new territory 
and to sell the best thing going. 
Address Industrial Department 


Western Life Indemnity Company 
604 Masonic Temple, Chicago, III. 


j. L. MITCHELL, General Agency Manager 











The big and broad circulation of THE | 
NATIONAL UNDERWRITER means that help 








wanted ads in it get results. 








BEST LIFE INSURANCE PAPER 
THE NATIONAL UNDERWRITER 
Chicage - Cincinnati - New York 
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‘of 120,860 in the number of policies 











NEW YORK REPORT OUT 


LARGE INCREASES ARE SHOWN 





Comparative Figures Show Progress of 
Business in Empire 
State 





ALBANY, N. Y., Aug. 24.—The an- 
nual report of the New York depart- 
ment, compiled from the audited annual 
statements of the 38 life companies au- 
thorized in this state, covering the busi- 
ness of 1917, was issued today by 
Superintendent Phillips. It appears 
that, at the close of business for the 
year, the life companies were possessed 
of $5,467,600,437 of admitted assets, an 
increase of $322,975,960 over 1916. The 
liabilities, excluding gross surplus and 
special funds of $296,155,796 were $5,- 
171,444,641, an increase of $318,495,435 
over the previous year. 

Income and Disbursements 


The total income was $1,095,403,388, 
an increase of $103,950,930. The amount 
of premiums received was $800,904,151, 
or $64,584,786 more than in 1916. The 
companies disbursed in 1917 $761,284,- 
266, being $40,658,875 more than in 1916; 
of that amount $552,366,677 was paid to 
policyholders, while the cost of man- 
agement (including shareholders’ divi- 
dends) was $208,917,589. 

There were 1,380,120 ordinary poli- 
cies issued and paid for during 1917, 
with insurance of $3,010,857,881. Com- 
pared with 1916, there was an increase 


written, and the amount of insurance in- 
creased $613,679,273. 


Amount of Insurance 


The total number of ordinary policies 
in force Dec. 31, 1917, was 9,517,941, in- 
suring $18,457,378,561, a net increase of 
765,339 policies and $1,758,551,803 in in- 
surance. The amount of industrial in- 
surance in force was $4,762,098,609, be- 
ing an increase of $352,256,125, making 
a total increase for both classes of busi- 
ness of $2,110,807,928 of insurance. 


Business in New York 


The business in force in New York 
at the end of 1917, and transacted there- 
in during that year by all life compa- 
nies of this and other states, including 
both ordinary and industrial insurance, 
was as follows: Policies in force, 
8,522:058, insuring $4,146,493,776; poli- 
cies issued, 1,294,000, insuring $733,104,- 
832, an increase in insurance in force 
of $389,390,555, and in insurance written 
and paid for in 1917 of $106,084,132. 


Comparative Figures 


The following comparative figures 
show the sources and amounts of in- 
creases and decreases in the unassigned 
funds (surplus), of the companies for 
1916 and 1917: 

1916 1917 
Gain from loading..$11,274,056 $ 4,181,818 
Gain from mortality 55,002,297 69,038,817 
Gain from surren- 

dered and lapsed 

DONG  cscicvcccs 14,378,967 
Gain from interest 

and rents, less 


13,958,463 


amount required 

to maintain re- 

BOTVO 36 bs ee cases 82,571,403 87,427,167 
Loss from annuities 182,832 300,051 
Loss from _ invest- 

TGCS: 6 oc hee es cs 556,570 12,639,517 
Loss from divi- 


dends to policy- 
holders, including 
net increase or 
decrease in divi- 
dend funds ap- 
portioned and un- 
appropriated . .126,879,179 153,486,880 
Loss from miscel- 





laneous sources.. 28,058,224 *701,277 
TOURT- BOI 2... kes. 7,549,918 8,881,094 
*Gain. 


Department Receipts 


The total receipts of the department 
for the fiscal year ended June 30, 1917, 
were $1,330,108.22; the total expendi- 
tures were $400,394.45, an excess of re- 


ceipts over expenditures, converted in- 
to the state treasury, of $929,713.77 

The par value of the securities held 
on deposit by the department Dec. 31, 
1917, belonging to the various insurance 
companies of all classes required by law 
to make such deposits was $46,322,719. 





Metropolitan Life Has 
Full Confidence 





THE Metropolitan Life, through Vice- 
President Haley Fiske, has sent the 
following letter to its representatives: 

“No doubt you have noticed an agi- 
tation in the newspapers and by circu- 
lars on the subject of an anticipated en- 
croachment by the federal government 
upon the business of insurance, and 
calling upon insurance agents to start 
in now to resist such encroachment by 
protesting to their congressmen and 
local business associations; in other 
words, to get up a campaign against 
what is called ‘socialistic propaganda.’ 
“In order that you may be in no 


pany, we desire to say that we do not 
sympathize with this agitation and de- 
sire that you take no part in it. We 
have a great deal of confidence in the 


democratic principles which pervade 
the population of this country and 
which animate the federal govern- 
ment.” 








Keeps Enthusiasm 


Charged High 








W HEN you go to see an important 
man, your whole soul is keyed up 
to the encounter, every  heart-beat 
thrusts a fresh lot of red blood into 
your brain, and your nerves tingle with 
the excitement that gives the real punch 
to your interview. 

When you get to the office, if you are 
told that your man is busy, don’t sit 
down and wait. You will cool your 
heels and your enthusiasm at the same 
time, and your pent-up energy will 
evaporate. Don’t sit around wearily 
waiting and collapsing. Say, “I will re- 
turn,” and leave forthwith. Give at 
least the impression that you are a busy 
man and can’t lose time. 

Walk around the block or across the 
street, keep to yourself, let nothing 
distract your mind from the supreme 
object in hand. Concentrate all your 
will on the purpose of your visit, real- 
izing that that purpose is summed up 
in just one word: a combat between the 
prospect’s negative will and your posi- 
tive will. 

Come back with energy re-primed, 
mind focused and snapping and 
charged to the brim, ready to over- 
throw every and all obstacles! Only in 
this way can you do full credit to your 
own powers and to the opportunity you 
have for service to the client—New 
England Pilot. 





War clause information is more im- 
portant than ever. Tue Nationa Un- 
DERWRITER has just issued its second 
annual war clause book giving up to 
date information. 25 cents a copy. 


doubt as to the attitude of this com- + 














AMERICAN 
CENTRAL 
LIFE 


Insurance Co. 








INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 
PRESIDENT 




















The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 


Admitted Assets ............. Nbga wae daainwsseea $ 2,739,817.90 
Imsurance in Force..............2eccececceeeees 24.398,839.00 
Surplus to Policyholders.....................02: 376,482.48 


New Continuous Monthly Income Policies 
Splendid opportunities for AGENTS in many sections of Ohio. We solicit inquiries from census parties. 


Dr. W. O. THOMPSON G. W. STEINMAN 


President Secretary 














For Better Bookkeeping 


(00se) |-P Lear 


"ASK YOUR STATIONER’ 


























Indiana National Life Insurance Co. 


INDIANAPOLIS 


Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 
Our policy contracts are liberal and modern, having many 
fabian that appeal to agents and prospects. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address Cc. D. RENICK, President 


Our Home Office is er our agents are pleased with 
the treatment accorded them. 


sr 
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THE PEOPLES LIFE 
INSURANGE CO. 





Home Office Building 
Chicago 


Chicago’s Most 
Progressive 
Company 


Ordinary and 
Monthly 
Premium 
Contracts 
Direct With 
the Home 
Office 


Address 
Elon A. son 
Prosident 

Chicago 








THE COLUMBIAN 


NATIONAL LIFE 


INSURANCE COMPANY 
Boston, Massachusetts 
ARTHUR E. CHILDS, President 


LIFE, ACCIDENT and HEALTH 
INSURANCE, covering Permanent 
and Total Disability and Weekly In- 
demnity for Loss of Time— 
A Combination That Means 
Money for the Agent. 


Ayents seeking Attractive Contracts 
in good territory are invited to cor- 
respond with the Agency Department 
of the Company. 














WANTED! 
DISTRICT AND SPECIAL 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 


ern field. 
home state 
per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home OFf- - 


fice. 


We invite correspondence. 


PROVIDENT INSURANCE 


BISMARCK, NORTH DAKOTA 


AGENTS 


Writing business in its 


at the rate of $500,000 


COMPANY 














STRICTLY FIREPROOF 


NEW HOTEL. 


BREVOORT 


Chicago, Illinois | 
On Madison St., near LaSalle ‘ 





One minute from the 
Insurance District 


The Patrenage of. ing 
surance Men Is . 
Solicited 








IN INDUSTRIAL FIELD 


OPPORTUNITIES TO ADVANCE 


Industrial Life Man Can Swell His In- 
come by Giving More Attention to 
Sale of Ordinary 


There is an opportunity for the ‘in- 
dustrial life man to move up a notch or 
two at this time. For about a year now 
the Prudential has been sounding the 
alarm with “not less industrial, but 
more ordinary.” 

The point is that the industrial man 
is calling 6n a class of people who have 
the money. The laboring man, the 
mechanic, shop-worker, etc., who have 
always been looked upon as “small 
men” have come into financial inde- 
pendence. The amount of their weekly 
salary has gone beyond a figure thought 
impossible a few years ago. 

There is no particular difficulty in the 
sale of ordinary life insurance to the 
man who has been a successful pro- 
ducer of industrial business. As an in- 
dustriai man he has learned to work. 
He is not afraid to see people, and a lot 
of people, every day. The same amount 
of effort put forth in the interest of 


ordinary business will bring two or 
three times the return in commission 
accounts. Industrial companies see 


this, and are putting forth a call for 
more business. In fact, there has never 
been the readjustment in debits of in- 
dustrial life insurance that has taken 
place within the last two years, partly 
hecause of enlistments and the draft, 
and partly because the industrial com- 
panies are allowing their men to spend 
an increasing part of their time in the 
solicitation of ordinary business. Indus- 
trial life men have an opportunity to 
advance, and they are taking advantage 
of it in large numbers. 


ACTIVITIES OF PRUDENTIAL 


Old Timers in the Service Demonstrate 
Good Results of Close Continuous 
Cultivation of Field 


Twenty-five years of continuous 
faithful service with the Prudential 
stand to the credit of E. D. Martin of 
the St. Louis 1 district and in recogni- 
tion he has been presented with the 
beautiful emblem marking that length 
of employment and been enrolled a 
member of Class E of the Prudentiai 
Old Guard. Mr. Martin continues to 
do good work in the field where his ef- 
forts have been put forth since he be- 
gan with the Prudential. 

James Acton has been advanced to 
assistant superintendent in the Spring- 
field, Ill., district. The promotion came 
as a result of his efficient care of an 
agency in Springfield. 

That P. L. Reed of Joplin, Mo., is mak- 
ing splendid headway in writing indus- 
trial business is evident in the fact that 
he is among the leaders of the Western 
gf£roup. 

Foremost among Prudential represent- 
atives who are interested in debit con- 
servation is W. M. Geis of Brookville, 


Ind. He has served the company con- 
tinuously in this territory for a period 
of over 


22 years and has built up a debit 
of approximately $166 wholly by his own 
efforts. For the week of Aug. 12, the 
arrears amounted to only 6 percent and 
the advance payments aggregated but 
$40 short of $1,000. Mfr. Geis also man- 
ages to make very fair contributions of 
industrial and ordinary applications to- 
ward the general success of the Rich- 
mond district. 

Charles J. Lemire, of Manchester, 
N. H., has the care of a debit of $104.82 on 
which the arrears amount to but $3.80, 
and the advance payments total $362.87. 
Very good work and supervision is evi- 
dent in such a condition. 

The record of Joseph A. Z. Normandin, 
formerly agent in New Bedford, Mass., 
warranted his recent promotion to an 





Laurence R. Adams, Sec’y and Mga) 


assistant superintendency in the same 











TO HOLD CONVENTION 














Provident agents find 
that in these war times it is 
not difficult to convince a 
man he is not carrying suffi- 
cient insurance. 


FEDERAL LIFE MEN’S MUSTER 


Leading Agents Given" Trip to New 
York, Where Meeting Will 
Be Held 





ty 
The Federal Life of Chicago will 

hold its seventh annual agency meeting 

at the Hotel Astor, New York, Sept. 

2-3. The company has engaged two 

special cars to carry the party of 50 

from Chicago. A stop will be made en 

route at Niagara Falls. After the con- 
vention the agents will attend the 
annual meeting of the National Life Un- 
derwriters Association. At the after- 
noon session of the first day President 

Isaac Miller Hamilton will award the 

special prizes that have been won in 

the life and accident departments for 
production and _ conservation. The 
program is as follows: 

Monday, Sept. 2, 10 A. M. 

Called to order by R. G. ‘Meller, chairman. 

Roll call by Secretary C. S. Rannells. 

Reading of minutes of last annual meet-_ 

ing by Secretary Rannells. 

Greetings from Home Oiice, 

Isaac Miller Hamilto 

Response on Behalf of Life Department, 
Ben Thorp, Texas. 

Response on Behalf of Accident and 
Health Department, E. B. Forsythe, 
Missouri. 

Address, Intensive Cultivation, H. C. Mc- 
Cann, Michigan. 

Address, Team Work and Enthusiasm as 
Factors in Selling Insurance, C. 4 
yriffin, Texas. 

Address, The Obligation of the Insurance 


Provident Income Insur- 
ance is easy to sell. 








Write for information. 


THE PROVIDENT 


Life and Trust Company 
of Philadelphia. 


Founded 1865 


President 




















15,000 PEOPLE 


Wrote us last year, in answer to 
our advertising, for an illustra- 
=. of the Fidelity ‘Income for 


Li 
This Direct Lead Service 


Agent to the People, to His Company 
and Himself, W. E. Moreland, Okla- in Pidclty’s history. 
homa. Sw in elity s ry. 

Address, Selling Insurance in War Times, Agency ——, oe the right 
T. J. Wood, Oklahoma. men. Write to 


Afternoon Session, 2:00 P. M. 

Presentation of gold prizes by President 
Hamilton. 

Address, Selling Points of the Federal’s 
Commercial Accident and Health Pol- 
icies, E. B. Forsythe, Missouri. 

Address, How the Agent May Control His 
Claim Ratio, Gust. Kravas, Indiana. 

Address, Insurance—Life, Accident and 
Health—The Ideal Occupation for a 
Worthwhile Man, H. H. Thomas, Illi- 
nois. 

Address, How I Made the Inner Circle, 
W. P. Gelabert, Oklahoma. 

Address, “Human Being” Insurance, Ben 
Thorp, Texas. 

Address, The Federal Life 
Benj. Berkson, Illinois. 
Address, Methods Used to Secure Appli- 
cations of Business and Professional 

Men, Geo. S. Beedle; Missouri. 
Tuesday, Sept. 3, 10:00 A. M. 

Address, How to Build a eee 
Agency, R. L. Bunting, Iow 

Address, How to Sell Accident aut Health 
Insurance, Cc. C. McCue, Iowa. 

Address, The Value of Insurance Pro- 
tection to the Foreign Born American 
Citizen, Frank C. Sauline, Indiana. 

Address, How I Built the Gary Agency, 
R. G. Keller, Indiana. 

Address, How I Won My Federal Life 
Club Membership, H. E. Williams, 
Texas. 

Address, The Advantage of Having Home 
Office Cooperation, L. J. Leahy, Illinois. 

Address, Obstacles I Have Met and How 
I Overcame Them, Stan Witowski, 
Pennsylvania. 

Address, The Selling of Life Insurance a 
Patriotic Duty, T. L. Barnes, Iowa. 

Address, Loyalty, Gus B. Barlow, Ohio. 

Afternoon Session, 2:00 P. M. 

Address, Service—the Paramount Feature 
in Selling and Holding Insurance, R. 
A. McCartney, Iowa. 

Address, Club Membership as an Incen- 
tive to Business Getting, H. C. Jenkins, 
Texas. 

— The Value of Wise Supervision, 

D. Hunsaker, Texas. 


FIDELITY MUTUAL LIFE 
Insurance Co., Philadelphia 


Insurancein force Walter LeMar Talbot, 
over $142,000,000 President 











“SOMETHING 
NEW FOR 
AGENTS” 


in Chicago, 





National 
American 
Life 
Insurance 
Company 








Burlington, lowa 











iia, When a Man Makes Up His 
Mind to Qualify, He Does It, T. J. 
Snell, Texas. 


INTL 


FEDERAL UNION LIFE 


Insurance Company 


Address, An Eleventh Hour Finish Makes 
a Man Realize the Importance of an 
Early Start and Continuous Persistent 
Effort, H. E. Lane, Illinois. 

Address, Conservation, C. S. Rannells. 

Election of Officers. 


Cincinnati, Ohio 
A. C. Williamson of Detroit, state man- Saat © ® ° 
ager of the ordinary department of the has just issued a very interesting booklet 


Prudential, reports that his office is ahead 
of its allotment for the year. Mr. Wil- 
liamson finds time to conduct the affairs 
of the office of the secretary of the De- 
troit Life Underwriters’ Association and 
to aid in raising funds for war purposes. 


‘“‘Suggestions for Increasing 
Your Income”’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 


Karl A. Patterson, formerly with the 
Royal Union Mutual of Des Moines, has 





district. 





been made a sergeant in the tank corps 
at Gettysburg, Pa. 
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EQUITABLE OF IOWA 
MEN MEET IN CHICAGO 


Tenth Annual Agency Convention 
of DesMoines Company Brings 
Out Large Attendance 


H. W. STANLEY PRESIDING 


Program is Full of Meat and Topics 
of Practical Nature are 
Discussed 


Equitable Life of Iowa agents to the 
number of about 135 are in Chicago 
this week for the tenth annual meet- 
ing of the company’s agency associa- 
tion. The sessions will be concluded 
today (Thursday). The agency conven- 
tions of the Equitable of Iowa have al- 
ways been of a practical, business-like 
nature, and this year’s gathering prom- 
ises to be no exception to the rule. H. 
W. Stanley, general agent at Wichita, 
Kan., is president of the agency associ- 
ation and in charge of the sessions. In 
his address Mr. Stanley said that it is 
very important that life companies con- 
tinue to hold agency conventions dur- 
ing times like these. The problems of 
the day are perplexing, and with the 
many new thirigs that are arising in the 
life insurance field, life insurance men 
need to get together and have the bene- 
fit of an exchange of ideas. 


Secretary’s Talk 


In discussing * ‘Life Insurance As a 
Career,” M. C. Nelson, general agent 
at Decatur, Ill, and secretary of the 
agency association, outlined at some 
length the advantages from various an- 
gles of life insurance work. Mr. Nel- 
son went into the subject exhaustively, 
bringing out the strong points of life in- 
surance as a life work. 


Finding Prospects 


Four speakers discussed “Finding 
Prospects” under four heads. R, J. Fry 
of St. Paul had as his topic, “Policy- 
holders Are Best Prospects.” He point- 
ed out that in order to sell a man an 
agent must obtain his confidence and 
also gain his confidence in the com- 
pany he represents. In soliciting old 
policyholders, both of these objects 
are already accomplished, as the policy- 
holder has dealt with both the agent 
and company before. There is no waste 
motion in the approach. Quoting the 
Equitable’s experience, Mr. Fry said 
that the average size of policies re- 
ceived from old policyholders ranges 
from $750 to $1,000 larger than those 
written on the lives of new policyhold- 
ers. 

Directory System Explained 


E. T. Patterson, an agent at Wichita, 
explained the use of the city directory 
as a source of new prospects. Reciting 
his own exnerience, Mr. Patterson said 
that during the first few months in the 
life insurance business he relied upon 
the city directory exclusively for pros- 
pects. His records show that he made 
an average of twelve calls daily, with 
One interview to every fifteen calls 
made, and one prospect closed out of 
every five interviewed, with an average 
policy of $1,126. 

Endless Chain Method 


W. J. Dwyer. vice-president of the 
company’s $200,000 club, outlined the 


use of the chain system. Mr. Dwyer 
drew upon his own experience to es- 
tablish the point that the chain system 
is the best that can be used in life in- 
surance work. Starting with an appli- 
cation on a farmer for $5,000, Mr. 
Dwyer showed that the following sev- 
enty applications secured were all con- 
nected in some way or other with the 
first application, and that from it a total 
of $296,000 of business was written. 

Speaking on “The Proper Handling 
of Prospects’ Names,” B. Boyd 
showed that there was no object in pil- 
ing a list of names and securing leads 
from every possible angle if they are 
not properly handled after they are se- 
cured. He showed that some well or- 
dered system must prevail in order to 
make the names lead to applications. 
He explained the card index file in use 
in his own agency, which is similar to 
the one marketed by THE NATIONAL Un- 
DERWRITER. Such a card system relieves 
the life man of the burden of memoriz- 


ing all the details concerning every 
prospect called on. This information 
can be recorded on the prospect card, 
and in this connection Mr. Boyd said 
that it was impossible to put too much 
information on the prospect card. 


Reporting Daily Calls 


T. B. Hutton of Sioux City, Ia., dis- 
cussed “The Advantage of Daily Re- 
ports of Calls and Interviews.” Mr. 
Hutton said that probably the chief 
reason that more life men were not 
using a daily report card of calls was 
that most cards now used were entirely 
too complicated. He said that all that is 
necessary to have on the daily report 
card is number of calls, interviews, 
hours, amount written, and number of 
prospects interviewed. A similar but 
larger card should then be used for a 
weekly summary. The use of such 
cards, Mr. Hutton pointed out, enables 
the life man to figure out just how 
much his calls are worth. In his own 











case he said that he had discovered that 
at the rate of $4 or $5 a call he was 
making more per call than many doc- 
tors in his community. The chief ad- 
vantage of this daily and weekly report 
system is that it makes the life man 
work. It shows him just what he is 
and is not doing, and furnishes him 
with the necessary stimulations. 


Going Fully Armed 


W..B. Anderson of Pennsylvania han- 
died “The Preparation for Your Inter- 
view By Advanced Study of Your Pros- 
pect” in a novel manner. He said that 
an advance study of the prospect is not 
nearly so important as an advance 
study by the agent of himself. He said 
that real preparation meant that before 
going to a prospect agents would sit 
down and take the prospect’s side of the 
case, presenting every possible reason 
for not taking life insurance that that 
prospect would be likely to raise. After 


(CONTINUED ON PAGE 11) 

















We need good salesmen. 
vacant. We must fill the places soon. 


In the Flood-Tide of Prosperity 


So great is the volume of new business that we find 
ourselves in pressing need of experienced men, whom 
we will establish in permanent places, assisting them 
to build up profitable business. 


Home Office: 


The Army Draft 


has taken a number of our best men and will take more. 
Several general agencies are 


A Rare Opportunity 


If you knew the full import of our proposition you 
would wire or write us at once for particulars. 


THE BANKERS RESERVE LIFE 


COMPANY 


MILLIONS OF ASSETS 


Business in Force, $43,000,000.00 


ROBERT L. ROBISON, President 
WALTER G. PRESTON, Vice-Pres. 
RAY C. WAGNER, Secretary-Treasurer 


Omaha, Nebraska 


Liberal terms. 


JAMES R. FARNEY, Vice-Pres. 

















SCANDIA LIFE INSURANCE COMPANY 


30 North La Salle Street PH °° 


NO PRELIMINARY TERM—THE ONLY ILLINOIS COMPANY, AND ONE OF 32 OUT OF 250 IN 
THE UNITED STATES NOW OPERATING ON THE BASIS OF FULL LEVEL PREMIUM RESERVES. 


CHICAGO, ILL. 


ALWAYS MUTUAL—ALWAYS PROGRESSIVE— 
ALWAYS SUCCESSFUL. 
SOME VERY ATTRACTIVE TERRITORY 
IN ILLINOIS, IOWA AND MICHIGAN. 


ILLINOIS’ ONLY MUTUAL OLD LINE COMPANY. 
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LIFE COMPANIES HELP 
THROUGH FARM LOANS 


(CONTINUED FROM PAGE 1) 


ter of investments held by American life 
companies. Chief among these was the 
remarkable increase in real estate mort- 
gages, these being more than one-third 
ot the entire assets held, as contrasted 
with one-fourth 10 years before. 

The radical trend toward real estate 
mortgage loans that stood out as the 
dominant feature of the period from 1904 
to 1914 is still noticeable in the experi- 
ence of the companies in 1915 and 1916. 
The mortgage loans increased from $670,- 
000,000 in 1904 to $1,706,000,000 in 1914, 
or more than 150 percent. Where in 1904 
they amounted to 27 percent of all assets, 
they jumped to 34% percent in 1914. Two 
years later we find them about $190,000,- 
000 more, although there is a very slight 
downward fluctuation in their ratio to 
total assets. Side by side with this re- 
markable growth in real estate mort- 
gages as a favorite life insurance invest- 
ment we find a slight reduction in the 
proportion of railroad and other classes 
of corporate bonds held to total invest- 
ments. 

When the 1914 figures showing the sub- 
division of the real estate mortgages 
- into farm and city loans were obtained, 
it was disclosed that the farm mortgage 
loans amounted to $655,000,060, or 39 
percent of all mortgage loans held by 
American life companies. This was 388 
percent of all farm mortgage loans re- 
ported by the United States census of 
1910 and $100,000,000 more than the total 
amount of the farm mortgage loans cred- 
ited to all banks and trust companies by 
the comptroller of the currency in 1914. 
It is thus evident that the life companies, 
before the outbreak of the present world 
war, were a leading factor in the agri- 
cultural development of the United 
States. 


Increasing Trend Toward Farm Loans 


The new data compiled herewith was 
contributed by 165 American companies 
owning more than 97% percent of all 
outstanding life insurance mortgages. 
All except six of these companies segre- 
gated these investments by states in 
their reports. This data discloses that 





the life companies during 1915 and 1916 
increased their farm mortgages in round 
figures from $655,000,600 to $845,000,000, a 
net increase of $190,000,000. The rate 
of increase for this two-year period for 
farm mortgage loans is 29 percent. The 
rate of increase of all assets of life com- 
panies for the same period is 12 percent. 
It is seen, therefore, that farm mortgage 
loan investments of life companies have 
recently increased at a rate two and a 
half times as great as the concurrent 
rate of increase of their assets generally. 
During the same period there was a 2 
percent reduction—$20,000,000—in the 
amount of money loaned on real estate 
mortgages on other than farm property. 


Money Flows to West and South 

The great agricultural sections of the 
country were those which attracted most 
of the new farm mortgage money of the 
life companies during these two years, 
the northwest leading with $86,000,000, an 
increase of 30 percent; the southwest 
shows an increase of $46,000,000, or nearly 
25 percent; the central northern, $19,- 
000,000, or 16.8 percent; the gulf and Mis- 
sissippi valley, $11,000,000, or 54 percent, 
which is the highest rate of increase in 
any section of the country. The south 
Atlantic shows an increase of $9,800,000, 
or 48 percent. It thus appears that while 
the largest amounts of money have gone 
into the northwest and southwest, the 
rate of increase has been greatest south 
of the Potomae and Ohio rivers and east 
of the Mississippi. 

Nineteen States Receive Bulk 

The intimate connection between life 
insurance farm mortgage investments 
and the vital question of food production 
for ourselves and our allies is indicated 
in Table C, which shows in detail the 
amount of farm loans in each state at 
the end of 1916 and the increase that 
took place during the two years of 1915 
and 1916; also the new loans, totaling 
$200,000,000, made during the first nine 
months of 1917. With regard to the lat- 
ter data, it should be noted that the 
amounts carried represent the new loans 
placed during these nine months without 
allowance for decreases by payment of 
matured mortgages, prepayments, etce., 
during the same period. 

Response to Nation’s Needs 


It is, of course, more than a mere coin- 





cidence that over 95 percent of the total 
life insurance farm mortgages and nearly 
95 percent of the increase shown in 1916 
over 1914, and 94 percent of the new 
loans of 1917 are all located in this group 
of states containing about 50 percent 
of the area, 47 percent of the population 
and 48.8 percent of the wealth of the 
country as estimated by the United States 
Census Bureau. This is evidence of a 
logical and consistent response by life 
insurane mortgage loan money to the 
natural economic law of supply and de- 
mand. Without the additional facts that 
will be given presently to illuminate and 
corroborate this statement, these aggre- 
gate percentages indicate that for a long 
period of years these life insurance funds 
had flowed to the great agricultural pro- 
ducing sections, thereby aiding in in- 


‘creasing their efficiency; that when the 


world war increased the demand for 
American foodstuffs the expansion in 
supply came largely from those sections, 
and that the life companies were quick 
to respond to the need by diverting still 
larger amounts from their reserve funds 
to loans in those districts best able to 
increase their productivity. 


Adaptability of Insurance Funds 


Although the figures show that the life 
companies have largely increased the 
amount of their farm loans generally and 
have decreased their loans on city prop- 
erty, it is not claimed that the companies 
have at any time deliberately determined 
to change their real estate mortgage 
loaning policy on account of the war 
needs. Rather, the significance of the 
change is that the institution of life in- 
surance, always a forceful factor in the 
intricate commercial life of the nation, 
has responded and is responding, without 
conscious effort, naturally and effectively, 
to economic conditions caused by our 
participation in the world war. In this, 
on the investment side of the business 
as in its other branches, in time of great 
strain, life insurance is running true to 
form. 

Collective Force Savings 


It is well to remember that these 
$2,000,000,000 of real estate mortgage 
loans, as well as the other $4,000,000,000 
of investments, which make up the life 
companies’ total assets, is not money 
loaned by any capitalist class to the 





farmers and industries of the country, 
but that the funds so employed are sim- 
ply an aggregate of small sums set aside 
by a vast number of frugal, thrifty and 
self-denying citizens for home and family 
protection. These $6,000,000,000, held to 
mature 50,000,000 policies, are distributed 
among 240 life companies domiciled 
throughout the country, nearly every 
state in the Union having one or more 
companies. But the true significance of 
the allocation of these reserve funds of 
life insurance policyholders is shown by 
comparison with other collective savings 
funds. Where the average individual 
savings bank deposit and the average 
building and loan association deposit is 
$475, the average amount held in reserve 
for each outstanding life policy is only 
$100. If we eliminate the large bulk of 
industrial life policies and compute the 
average amount held in reserve for ordi- 
nary life policies, we find it to be $333, 
one-fourth less than the average savings 
bank and the average building and loan 
association deposit. 


Eeonomiec Service of Reserve 


It has long been recognized that the 
collective force of these life insurance 
funds, made up of the small savings of 
many individuals, has been a potent fac- 
tor in the commercial and industrial de- 
velopment of the nation. The statistics 
presented above as to farm mortgage 
loans illustrate clearly that an increas- 
ingly larger proportion of these same 
funds is now actively participating and 
assisting in the agricultural expansion 
made necessary to answer the country’s 
present need. In doing this they are per- 
forming an essential service and at re- 
turns which by no possibility can be criti- 
cised as profiteering. It must be a satis- 
fying and comforting thought to trus- 
tees and policyholders alike that the 
institution of life insurance, which has 
had its fullest development in the United 
States in times of peace, and which was 
founded primarily on the assumption that 
its millions of policyholders would be 
following peaceful pursuits, nevertheless, 
by its inherent strength and financial 
adaptability has been able so readily to 
respond to the economic needs of our 
country and its allies when the strain of 
war is upon us. 








INDEX VALU 











"HE Kalamazoo Auto Step Index is simple, rapid and 
perpetual, these features comprise the value of an index. 
By indexing under the first name as well as the surname 
and also giving to each account an identifying number, 


posting time is reduced 30%. 


The Auto Step Index 


allows practically unlimited expansion without being 


Write for booklet. 


cumbersome or voluminous to handle. 


‘Saving time and Labor in Posting” 
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AGENTS ARE MEETING 


—_——. 


SECURITY LIFE’S CONVENTION 





Two Days’ Program Arranged for the 
Gathering of Field Workers 
at Chicago 





The Security Life of Chicago is hold- 
ing its annual agency convention in 
Chicago this week, having started 
Wednesday. The program is: 


WEDNESDAY MORNING, AUG. 28 

Call to order by club president, W. O. 
Hays. 

Greetings, S. W. Goss. 

Response, W. O. Hays. 

Presentation of lockets. 

Announcement of club members and 
officers. 

Subjects for Discussion 

“Inheritance Taxes and Life Insur- 
ance,” O. W. Johnson, president. 

How the Company Can Assist the 
Agent in Producing a Larger Volume of 
Clube A. J. Scull, president $100,000 

“Present Lapse Experience,” J. Charles 
Seitz, actuary. 


“WwW riting Larger Policies,” C. C. Thill, 
supervisor. 


THURSDAY MORNING, AUG. 2 


“Reducing Rejections,” Dr. S. S. Werth. 
“Writing 


Higher Ages,’ Raymond 
Kelly. 
“Observations on Selling Insurance 
After Sixty Days’ Experience,” O. B. 
Damron. 


—" I Wrote $77,000 in June,” W. O. 
ays 

“How I Qualified for the Club in Five 
Months,” A. F. La Pierre. 

“How I More Than Doubled My Pro- 


duction During the Last Club Year,” W. 
J. Holpa. 


“My Best Closing Argument” (five-min- 
ute talks): E. M. Hess, F. G. May, L. 
C. Saunders, B. J. Langenhof, A. W. La- 
mar, Jr., R. A. Young, De Witt Ingle- 
right, A. P. Thomas, T. S. Williamson, 
J. Meltzer. 


Has Changed Its Plans 


President Lawrence Priddy of the 
National Association of Life Under- 
writers made a statement on the inside 
cover of the front page of the August 
edition of Life Association News re- 
garding life insurance for the Red 
Cross, members of the Y. M. C. A,, 
Knights of Columbus, who go abroad, 
etc. He stated that persons going on 
overseas duty for the Knights of Co- 
lumbus could buy life insurance in 
their home towns and the premiums 
would be paid by the War Work Coun- 
cil. President Priddy said he was au- 
thorized to publish that statement at 
the time it was made, but since the 
publication, the Knights of Columbus 
has arranged for a group policy to take 
care of persons going abroad for it, 
and for that reason agents generally 
will find it to be a waste of time and 
effort to attempt to place this insur- 
ance along the lines mentioned in the 
public statement. 


Prudential Group Sales 


July sales of group insurance by the 
Prudential included the following: M. 
Hefti, embroidery manufacturers, West 
Hoboken, N. J.; Calvert Building & 
Construction Company, building, Balti- 








more; Atlanta Paper Company, paper 
manufacturers, Atlanta, Ga.; Proctor, 
Ellison & Co., tanners, Elkland, Pa.; 
American . Electrical Works, manufac- 
turers bare and covered wire, Phillips- 
dale, I.; Louisville Bedding Com- 
pany, manufacturers bedding, Louis- 
ville, Ky.; Puritan Cordage Mills, man- 
ufacturers cordage, Louisville, Ky.; 
Atlas Silk Hosiery Company, manufac- 
turers silk hosiery, Paterson, N. J.; 
Main Belting Company, manufacturers 
canvas belting, Philadelphia; Nazareth 
Waist Company, waist makers, Naz- 
areth, Pa.; Hamilton Carhartt Cotton 
Mills, manufacturers overalls, San 
Francisco; New York Gekco Company, 
retail shoe stores (“Walk-Over’”), New 
York; International Arms & Fuze Com- 
pany, manufacturers of special ord- 
nances, Bloomfield, N. J.; Reynolds 
Corporation, manufacturers paper cans, 
Louisville. 


NEWS ABOUT LIFE POLICIES 


gq New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
§-Supplementing Policyholders’ Digest, 
Published Annually in May. Price, $2. 56 


New Fidelity Mutual Rates 


Rates on various forms including the 
new disability clause of the Fidelity 
Mutual Life follow: 











10-Pay. 20-Pay. 25-Pay. 10-Yr. 

Life Life Life Endow. 

Age Prem Prem. Prem. Prem. 
1 | ee ee $42.18 $21.42 $23.33 $103.07 
BU celeeislnas 44.65 22.7 24.76 103.35 
Be alec siereaes 48.49 24.91 27.04 103.87 
SoS akuee 53.07 27.59 29.84 104.55 
Dibelciccawesce 58.59 31.12 33.36 105.55 
MU sc8 eeews 65.22 35.97 38.08 107.05 
= Se re 73.21 mer 44.64 109.48 
Ws bee seees 83.05 ree 113.58 
Geveceweage 96.65 121.10 

Ord. 

Life 20-P. 5-Yr. 10-Yr. 15-P. 

Age Prem Life Term Term Life 
16...$17.86 $26.34 $11.09 =a $31.54 
37... ERR 26.71 11.18 “xe 31.98 
18... 18.48 27.10 11.26 ies 32.44 
19... 18.85 27.51 11.37 wes 32.93 
20... 19.22 27.93 11.48 ane 33.42 
rik 19.59 28.38 11.60 $11.28 33.93 
22... 20.05 28.85 11.72 11.38 34.52 
23... 20.54 29.35 11.85 11.50 35.10 
24... 21.05 29.88 12.00 11.61 35.71 
25... 21.57 30.43 12.15 11.75 36.35 
26... 22.14 30.98 12.31 11.88 37.01 
Bhass Becta 31.57 12.49 12.02 37.68 
28... 23.34 32.18 12.68 12.19 38.40 
29... 24.00 32.81 12.89 12.35 39.14 
30... 24.69 33.47 13.13 12.54 39.89 
31... 25.43 34.17 13.38 12.75 40.69 
32... 26.20 34.89 13.66 12.97 41.49 
33... 37.02 35.63 13.96 13.21 42.36 
34... 27.88 36.43 14.29 13.48 43.25 
35... 28.81 37.26 14.67 13.76 44.18 
3 « 29.79 38.11 15.07 14.09 45.14 
37... 30.83 38.99 15.54 14.44 46.15 
38... 31.94 39.94 16.05 14.85 37.21 
ao .6« F232 40.94 16.64 15.28 48.30 
40... 34.36 41.99 17.31 15.79 49.47 
41... 35.69 43.10 18.08 16.35 50.66 
42... 37.09 44.30 18.94 16.99 51.93 
43... 38.63 45.59 19.94 17.71 53.24 
44... 40.28 46.97 21.06 18.53 54.61 
45... 42.05 48.44 22.32 19.44 56.06 
46... 43.94 50.00 23.69 20.49 57.63 
47... 45.98 51.69 25.22 21.66 59.31 
48... 48.17 53.50 26.91 22.96 61.13 
49... 50.53 55.45 28.80 24.43 63.09 
50... 53.04 57.55 30.90 26.06 65.20 
S2.... 55.72 57.79 33.23 27.83 67.42 
52... 58.65 62.25 35.79 29.79 69.88 
53... 61.83 64.94 38.63 31.95 72.46 
54... 65.34 67.95 41.76 34.35 75.21 
55... 69.25 71.30 45.23 37.01 78.14 


Marion R. Cummings has been ap- 
pointed general agent of the New Eng- 
land Mutual Life at Seattle. 














DISTRICT AGENTS 
WANTED 


KANSAS = NEBRASKA 


Excellent Renewal Contracts 
Direct with the Company 


Guaranteed Low Cost Policies 


Address 


THE FRANKLIN LIFE 


INSURANCE COMPANY 








Springfield Illinois 














Prudential Group Policies Sell 


STRENGTH OF {i 
GIBRALTAR ‘|! 
' 





THE PRUDENTIAL INSURANCE CO. OF AMERICA 


q 


Because of absolute protection, low 
premiums, annual dividends, grace 
period, disability provisions, termina- 
tion refunds, incontestability clause, 
special certificates for employees, privi- 
lege of naming beneficiary, good 
commissions, and the Company’s great 
experience in dealing with millions of 
workers in forty years. 


Send for particulars of policy 


Incorporated under the laws of the State of New Jersey 


FOREST F. DRYDEN, President 


HOME OFFICE, NEWARK, N. J. 

















Service—First, Last, and Always 


The agent who is selling insurance in a company which for 
sixty-seven years has been rendering unexcelled service, does 


Life Companies’ Semi-Annual Statements — 


(As made to the governor of Georgia.) 


pees pane eleaiaiaal ; Amt, not work alone. Wherever he may be, he will find enthusiastic 
Assets. Surplus. neome. isd ments. in orce. 

American Central $ 6,209,670 522,401 791,725 599,640 $ 50,667,900 friends ready to bear witness that there is no better company 
Federal Life ........ 4,343,379 365,619 663,139 Ly le ee in the land than the old Massachusetts Mutual. Our enviable 
Maryland Assurance.. 1,470,902 601.659 1,440,958 725,204 104,500 Saeae € th f 
Metropolitan Life... 740,544,053 38, 1353, 193 92,871,024 56,368,476 a sie 354 record for service in the past and the low net cost of the perfect 
National Life, U. S. A.. 521, 7 2,506,2 2,244, 100,446,759 : $ 1 } 

Pacific Mutual Life... 43,974,495 2,118'500 «419151252 «3,186,354 197069713 protection we furnish, make a combination that assures success 
Standard Life (Col.).. 376,166 169,433 139,504 95,066 7,299,258 to any real worker in the field. 





* Figures not reported. 


HOTEL WISCONSIN | 


Occasionally we have a General Agency opening. 











Joseph C. Behan, Superintendent of Agencies 


SALESMEN WANTED—Sell Real Estate —_— 
Bonds. There can be no higher class of investment. 


Big Hotel of Milwaukee Pay 6 per cent. or more. Any denomination from Massachusetts Mutual Life Insurance Company 
HEADQUARTERS for INSURANCE MEN | || thowa their interest i bond sea we iat os give Springfield, Massachusetts 
500 Rooms—400 with Bath] at cara = estate bo bean for _. 


I ted 1851 
A.E.COPELAND, - Manager Co., 70 W. Monroe 8t., Cre sata aiiaanins 
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DETERMINATION WINS 


Lire insurance men who are claiming 
that business is dull and cannot be writ- 
ten, that men are not taking life insur- 
ance should know the record of Cart L. 
BurrouGus of the Mutuar Lire in the 
Davenport, la., agency, who is referred 
to in another column. Here is a man who 
has to get about with the aid of 
crutches and wheel chair and yet since 
May 1 has qualified for the $100,000 
Club of his company. He promises to 
qualify for the $200,000 Club this year. 
Handicapped as he is physically, Mr. 
BurrouGus is able to write a very hand- 
some business. A man therefore that 
has the advantage of his physical pow- 
ers should have no excuse. Mr. Bur- 
ROUGHS undoubtedly has the punch and 
the right mental attitude. He knows 
life insurance is at hand and must be 
written. He allows no obstacles to 
confront him. 





NEED OF AGENTS 
Tue handling of the sailors’ and sol- 
diers’ insurance by the War Risk Bureau 
at Washington has brought out very 
plainly the need of life insurance agents. 
The bureau is getting thousands and 
thousands of inquiries from men in the 


service, their families and prospective 
military men about the life insurance 
provided by the government. It is found 


that almost every inquiry develops some 
individual trait or phase that cannot well 


be handled by correspondence. Form 
letters have been drafted. Answers to 
inquiries have been printed, various 


means have been devised to make a short 
cut in answering these questions. The 
bureau is behind some 125,000 letters yet 
unanswered. 

It was found impracticable to handle 
these inquiries at long range. Hence the 
branch office system has been devised so 
that in the large cities the Federal War 
Risk Insurance Bureau has opened an 
office to get in closer touch with the peo- 
ple. Even that means that persons de- 
siring to have inquiries answered will 
probably have to make a trip to head- 
quarters in order to have a_ personal 
interview. Those who are answering 
these inquiries say that a big percentage 
of them means sitting down and talking 
the whole question over with the persons 
making the inquiries. In other words, 
there is a personal service needed. There 
is required to be some one at hand who 
when the conditions are told him can 


diagnose the case and tell how to meet 
the situation. 

Perhaps the soldiers’ and sailors’ life 
insurance is the simplest possible form. 
All that a man has is a certificate with 
few restrictions and provisions, provid- 
ing that in case of his death the insur- 
ance will be paid in monthly installments 
to a stipulated* beneficiary. Yet even this 
very simple contract has to be inter- 
preted and applied to the special con- 
ditions at home. When it comes to the 
various forms of life insurance policies 
that are meant to meet so many varied 
and differing conditions, an agent is cer- 
tainly required to do the explaining and 
interpretation. There is a special service 
required of life insurance men. People 
in general do not understand the cover- 
age, its scope and its provisions. In other 
words, the life insurance man is needed 
to sit down with the insured or prospect 
and talk it all over with him. 

Life insurance is not a long range 
business. It is not something that can 
be carried on successfully by mail, but it 
is a so-called conversation business. 
There are a number of questions to be 
asked and they must be answered. Each 
family has its own individual conditions 
and situations to be met. All cannot 
be put into a letter nor can all be an- 
swered in a letter. The agent on the 
ground is necessary to go into the home 
or to talk to the assured or prospect 
and fit the policy to meet his particular 
case. 

A man who is intimately connected 
with the War Risk Bureau predicts that 
at least 75 percent of the soldiers’ and 
sailors’ insurance will lapse at the close 
of the war. There will be no agents at 
hand to labor with the assured, to per- 
suade, to convince them that the insur- 
ance should be converted into higher 
priced forms and kept up. At first flush 
when the assured finds that he must con- 
vert his insurance within five years he 
will be confronted with a much higher 
price. His first impulse, therefore, will 
be to drop the insurance or at least to 
cut it down very materially. 

The regular companies, however, find 
their agents are on the job, working on 
term policyholders to see that they are 
converted and that the term insurance is 
held equal in amount in some other form. 
Sometimes we may think that the agent 
is too persistent but at the same time 
we must remember that when it comes 
to life insurance we really have to be per- 
suaded against our will. That is a strange 
quirk of the human mind, but neverthe- 
less, it is true. To be convinced against 
his will and to have his plain duty pointed 
out requires a man right on the job all 
the time who is allowing no grass to 
grow under his feet. 








DO DOUBLE DUTY 

MAny life insurance men are getting 
holders of Liberty bonds to use a part 
at least of the interest earned on these 
bonds in purchasing life insurance, thus 
practically doubling their protection. A 
Liberty bond, of course, is very good 
life insurance so long as it is kept intact 
and not disposed of. However, a man 
might as well develop a larger estate by 
using the interest to purchase good life 
insurance. 








Personal Glimpses of 
Life Underwriters 





Eckley Hoyt, of the Scranton, Pa., 
agency of the Mutual Life, started to 
write life insurance about a year ago, 
he having been superintendent of 
schools. He takes advantage of oppor- 
tunities to enlarge his busines. Two 
weeks ago a man met a tmgic death in 
his community while engaged in run- 
ning a circular saw. Mr. Hoyt immedi- 
ately scented the situation and saw that 
this would be an opportune time, not 
only to solicit life insurance, but to. 
point out the advantage of the double 
indemnity clause. He started at once 
and within two miles of the accident 
he has written two fives, two threes, 
three twos, two $1500 policies and six 
ones. Vice-President George T. Dexter 
of the company, in commenting upon 
this case speaks as follows: 

“In a country district in Pennsyl- 
vania a young man running a wood saw 
was instantly killed by the saw’s break- 
ing away from its frame and striking 
the operator in such a way as almost 
completely to sever his head from his 
body. The accident was of such a char- 
acter as to impress the people of that 
community most deeply with the uncer- 
tainty of human life. Clearly this in- 
cident ought to have made some stir 
among the life agents of that section, 
but our man was the first to seize the 
opportunity promptly, beating all others 
to it, even the agent of the company 
in which the deceased was insured. 
Armed with a sample policy including 
the double indemnity provision, he be- 
gan his drive in that locality without 
delay and within a brief period had 
written fourteen of the friends and 
neighbors of the deceased and he isn’t 
through yet. This was in a country 
district and most of the policies were 
small, but the business was easy. 
might add that all the insurance written 
by this agent comes easily because, for 
one reason, he gets there ‘fust’.” 


E. E. Cantrall, of Springfield, IIl., 
general agent for the Northwestern 
Mutual Life, has entered the officers’ 
training school at Camp Zachary Tay- 
lor, Kentucky. During the time Mr. 
Cantrall is engaged in military service, 
W. A. Pavey, one of his agents, will 
have charge of the general agency. 

Elmer Ellsworth Rittenhouse of the 
home office of the Equitable Life of 
New York is the author of a remark- 
able war pamphlet captioned, “Know 
Your Enemy.” It is an expose of the 
German system and German phil- 
osophy. It shows how the leaders of 
that nation believe in brute force and 
cruelty to carry their ends. It is a 
graphic production assembling in a few 
pages the essence of German principles. 


C. A. McReynolds, of St. Louis, where 
he represents the Bankers Life of Des 
Moines, has recently had an unusual ad- 
venture in salesmanship which he has 
entitled “Getting an Early Start.” He 
was working at Puxico, in Stoddard 
county, Mo., and one evening he was 
walking along the street when his_ex- 
amining physician, Dr. M. Page, 
drove along and invited Mr. McRey- 
nolds to take a ride with him through 
the country. 

Enroute to the point of call, Mr. Mc- 
Reynolds was informed that the doctor 
was expecting to officiate at a very im- 
portant ceremony connected with a visit 
by the stork. Upon arrival, Mr. Mc- 
Reynolds was relegated to the barnyard 
and the doctor began his duties. At 
12:05 a. m., the arrival of a baby boy 
was heralded and the proud father, Sam 
Miles Hopkins, carried the glad news 
to the barnyard visitor. 

After the usual congratulations and 
felicitations, Mr. McReynolds lived up 
to his character as a regular salesman 
and proceeded to talk life insurance. 
The moon was shining “on the cow- 
shed” and Mr. McReynolds was able to 





LirE insurance salesmen are judged 





by the company that keeps them. 


vinced, and the meeting was then ad- 
journed to the house, where the appli- 
cation was written and signed. The 
doctor- was convenient, the examina- 
tion was made then and there, and by 
1:30 a. m., the proud father had taken 
out $3,000 for the benefit of his infant 
sen, born just 85 minutes earlier. Con- 
siderably later the same day, Mr. Mc- 
Reynolds took an application for $2,000 
on Charles Hopkins, an uncle of the 
young hopeful. 


Lieut. Clifford L. McMillen, of 
Shakshesky & McMillen, general agents 
of the Northwestern Mutual Life at 
Madison, Wis., has been promoted to 
captain, this being his second promo- 
tion since completing the first officers’ 
training camp at Ft. Sheridan, IIL. in 
August, 1917. Capt. McMillen is sta- 
— at Camp Sherman, Chillicothe, 

io. 








| Would Tax Insurance 
in Excess of $40,000 











HERE is some confusion in the 

minds of life insurance men as to 
the proposal of the House ways and 
means committee of Congress so far 
as life insurance exemption is con- 
cerned in its proposed war revenue bill. 
The committee has voted to include in 
estates subject to the estates tax the 
proceeds of all life insurance in excess 
of $40,000. The $40,000 includes all life 
insurance and it does not make any 
difference how many policies are car- 
ried or the number of beneficiaries. 
The committee has voted to reduce the 
tax on new group policies from 8 cents 
per hundred to 4 cents per hundred on 
net increase of insurance at risk. 
Chairman Kitchin of the ways and 
means committee seems to be particu- 
larly desirous of bringing life insur- 
ance proceeds in excess of $40,000 in 
the income tax, he stating unless this is 
done the big financial men would tie 
up their money in life insurance, hop- 
ing in this way to be exempt from taxa- 
tion. 








Does Not Pay One 
to Tempt Fate 














The New York Life Bulletin says: 

“Even if a man possesses sound 
judgment the happenings of a day, 
even an hour, may upset every calcu- 
lation, may reduce materially the value 
even of sound securities, real estate, or 
other commodities in which men in- 
vest their money, and on which they 
rely for income returns. An agent 
writes: ‘Mr. ————— does not carry 
insurance, does not believe that it is a 
good ‘investment.’ He is an extremely 
selfish man, has a wife who is richer 
than he, he too is wealthy and there are 
no children. He has real estate invest- 
ments on which there is a mortgage and 
he should at least cover the mortgage. 
He is fifty years old.” This man 1s 
skating on thin ice. He may pull 
through and he may not. He errs in 
considering life insurance an ‘invest- 
ment.’ It is an investment only in the 
sense that it brings returns in the way 
of a stability that can be reached in no 
other way. But how about the wife? 
He may pass on first. If so, the widow 
will have to shift for herself, to become 
a business woman and a financial man- 
ager, to look after business matters 
herself with which she is probably lit- 
tle familiar, or entrust their care to an 
outsider with great doubt as to the 
ultimate outcome in the course of years. 
With life insurance he can accomplish 
any result he wishes beyond peradven- 
ture. No, such a man, having plenty 
of money, is the very one to demon- 
strate that he is a good business man, 
one whose judgment is sound. Prac- 





quote the exact figures on $3,000 ordi- 
nary life. The prospect was-soon con- 


tically all of the best business men in 
the country do carry life insurance. 
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Policies that promptly respond to the up-to-date needs of the public and 
proven field programs that result in larger incomes to agents make this an 
ideal company to represent. 


STATE LIFE 


INSURANCE COMPANY 


OVER SEVENTEEN MILLION DOLLARS IN SECURITIES 





Deposited with Auditor of State of Indiana for the Sole Protection 
of Policyholders. 


aoe eae 


Good Territory and Remunerative Contracts for Men Who Can ‘“‘Do Things’’ 


On Agency Matters Address, CHAS. F. COFFIN, Vice-President 
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EQUITABLE OF IOWA 
MEN MEET IN CHICAGO 


(CONTINUED FROM PAGE 7) 


all of the objections have been brought 
out the agent should then frame the 
arguments to overcome them. In this 
way, when the actual interview is tak- 
ing place the arguments and objections 
can be overcome as they are raised. In 
other words, the agent is 100 percent 
prepared. The only real fear that a 
life insurance agent has, Mr. Anderson 
said, is a fear of the unknown. Self 
preparation and self study does away 
with this fear. This condition can be 
reached only, however, by the proper 
amount of thought and study before the 
prospect is ever approached. 


Service Flag Raised 


At the conclusion of Tuesday’s ses- 
sions the company’s service flag was 
unfurled by J. C. Cummins, president 
of the company. Mr. Cummins is in 
ciose touch with and very much at- 
tached to all of the men in the field. 
After the flag was unfurled Mr. Cum- 
mins stepped to the platform to make 
a speech, but was so overcome by his 
emotions that he was unable to do so. 
Mr. Cummins has a son in the service. 
The business sessions of Tuesday were 
concluded by Secretary Ben F. Hadley, 
who conducted a questionnaire on 
agency and field problems, answering 
various questions as they were brought 
up by the men. The wives of many of 
the men are in attendance at this year’s 
meeting and are well beifg taken care 
ot by the entertainment committee. 

On Wednesday morning the Equit- 
able Life Agency Association elected 
William Franklin Crawford of Chicago 
as president; W. N. Golden of Pitts- 
burgh, first vice-president; H. H. Long- 
bridge of Lincoln, Neb., second vice- 
president; R. H. Pickering of Chicago, 
secretary, and Ben Bloch of Peoria, 
treasurer, 


Berkshire Life Meeting 


General agents of the Berkshire Life, 
of Pittsfield, Mass., will hold their an- 
nual gathering at the company’s home 
Office, Sept. 10-12, a number arranging 
to leave for Pittsfield after attending 
the convention of the National Asso- 
Clation of Life Underwriters in New 


MICHIGAN MORTGAGES FOR SALE 


; On Lands and Properties 

eer in value more rapidly than in any 

other state in the Union. Interest 5 to 7%. 
Title Guaranteed. 





604 Masonic Temple 





MITCHELL & CO 


*? CHICAGO, ILL. 





York City. An attractive program, both 
in its business and entertainment fea- 
tures, has been arranged and the gath- 
ering is sure to prove profitable alike 
to the field men and the head office 
staff. Located “In the heart of the 
3erkshires,” Pittsfield affords an ideal 
summer meeting place, a fact doubly 
appreciated by the general agents of 
the Berkshire Life who have visited 
the city in past years. 


Fifteen Pay Life Plan 


The New England Mutual Life says 
that its Omaha agency has been mak- 
ing good use of the fifteen payment life 
policies. General Agent Noble says 
that his agents find that men between 
40 and 55, especially those that have 
policies either paid up or approaching 
that point are much more easily in- 
terested in the fifteen payment life than 
in the twenty pay. This contract gen- 
erally strikes them as a new thing. He 
says that while his competitors are 
talking twenty pay life his men give at- 
tention to the fifteen pay policy. 


Company Changes Hands 


Fred H. Rowe of Jacksonville, Ill. 
president of the Clover Leaf Casualty 
and the Clover Leaf Mutual Life of that 
city, has been elected president of the 
Peninsular-Guardian Life & Accident of 
Detroit. Interests connected with the 
Clover Leaf Casualty have purchased 
the controlling stock in the Peninsular- 
Guardian, which will hereafter be op- 
erated as part ot the Clover Leaf group. 
Mr. Rowe will divide his time between 
Detroit and Jacksonville. The branch 
office of the Clover Leaf Casualty in 
Detroit is located in the home office 
of the Peninsuiar-Guardian. The name 
of the Peninsular-Guardian will be 
changed to the Clover Leaf Life. The 
Peninsular-Guardian was formerly the 
Peninsular Life and started business in 
1911. In 1916 there was a merger af- 
fected between it and the Guardian Ac- 
cident of Indianapolis, when its present 
name was adopted. The company is 
licensed in Indiana and Michigan. 


Convention Called Off 


The agency convention of the De- 
troit Life, which was to have been held 
at Cedar Point, Ohio, was called off 
on account of war conditions, the agents 
who qualify to attend voting that it was 
inadvisable to hold the meeting. The 
company is conducting a contest, which 
began April 26 and will end Dec. 31. 
The bonus increases provided the 
agents write and pay for 20 percent 
more than the minimum amount which 
has been assigned to each agent based 
on his past record. 

















































































New York Life Insurance Co. 


FIVE YEARS OF EFFICIENT SERVICE 
INCLUDING 
THREE AND ONE-HALF YEARS OF WAR TIME 


During the Five Years Ending December 31, 1917, the New York Life 


Received in Income..............cececceeceecceees $667,884,000 
WAM PORCG ONIONS sas go oins cies cnicddcccsecccccacccns 382,875,000 
Increased its Resources.............cccceeeccceces 215,272,000 
Increased its Insurance in Force.................- 503,535,000 
THE BUSINESS OF 1917 EXCEEDED THAT OF 1912 
bn RPE CRC E EC CO EEE ee TCR CET ETE EEO er Ere Ter $ 27,325,000 
In Amount Paid Policyholders.................... 25,337,000 
Fe INGO RGUNNGO ao ois oe. kde ccccccccecdcecsaaesacs 119,917,600 


The increase in Business and Resources in Five Years equals the 
Business and Resources of a very substantial life insurance company, 
and this new Company is returning to policyholders 92 per cent of 
its entire income. It is also adding forty million dollars a. year to its 
resources and one hundred millions a year to its insurance in force. 


HELPING WIN THE WAR 


Since the war began in August, 1914, the New York Life paid to 
December 31, 1917, 998 war losses amounting to $3,007,223. There were 
238 reported losses for $607,084 awaiting proof on December 31. The i 
Company has so carefully guarded itself against extra mortality by 
reason of war that, notwithstanding the world-wide character of the 
conflict, the percentage of its actual to its expected mortality has not 
been appreciably affected. This percentage for 1917 was 70.85—the 
lowest of any year since the Company has kept complete mortality 
statistics. 


The Company owned Liberty Bonds on January 1, 1918, to the 
amount of $12,075,000, and subscribed for $20,000,000 of the Third Liberty 
Loan. 


There are Four Hundred and Twenty-six Stars in the Company’s 
Service Flag, and one of the Home Office boys—Frank J. Brandreth, of 
the Rainbow Division, has already won the Frencn War Cross. 


The Company has afforded the Government every assistance in its 
power in formulating and carrying out the plan of Government Insur- 
ance on the lives of soldiers and sailors. Agents are forbidden to 
accept applications from soldiers or sailors unless they have already 
taken the limit with the Government. 


EVERY MAN’S BUSINESS 


Just now it is every man’s business to Help Win the War. Our 
daily occupations are incidental; winning the war is our real business. 

Winning the war is our real business because back of that lies the 
chief and ultimate purpose of life—making the world a safe place for 
women and children. And that is the aim of Life Insurance in war 
time and in time of peace. 

The Government has recognized this in the provision made by life 
insurance for the families of those who die or are disabled in the serv- 
ice. The man who stays at home and does less is a slacker. 


NEW YORK LIFE INSURANCE CO. 
DARWIN’ P. KINGSLEY, President. 
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LIFE INSURANCE AS A 
SINKING FUND PLAN 


Provides an Account that is at 
Hand in Case Emergency 


Arises 
WHAT STATISTICS SHOW 


Sure and Stable Arrangement Can Be 
Made That Will Meet Any Un- 
foreseen Contingency 





Mr. Steuck is connected with the 
Cleveland agency of the Ohio Na- 
tional Life under General Agent C. 
F. Wetzel. Mr. Steuck’s contribu- 
tion is valuable to life men because 
he has for many years been a credit 
man. He writes chiefly from that 
standpoint. He has been in the life 
insurance business but a short time. 
As a credit man he saw how val- 
uable life insurance is in protecting 
business and maintaining financial 
solidity. 











By L. L. STEUCK 

Statistics show that 75 to 90 percent 
of the firms and corporations that do 
not carry some kind of a sinking fund, 
fail before they have been in business 
ten and unfor- 
seen contingencies can be taken care 
of in no other manner. 

The question is what is the best kind 
fund to stocks, 
bonds, cash in bank or life insurance? 

Stocks are of a fluctuating nature and 


years because sudden 


of a sinking carry: 


at the time cash is needed, they may 
have temporarily depreciated and could 
not be disposed of without loss. 

As for bonds, more or less the same 
condition applies as in stocks, although 
fluctuation is less liable. During finan- 
cial stringencies, money is hard to se- 


cure, no matter how good the securi- 
ties may be. 
Cash in Bank 

Cash in bank is most commonly used 
for sinking funds, but human nature 
has to be taken into consideration here 
as this kind of a fund is too easily 
drawn out. It is found often that 
money has been withdrawn from time. 
to time to make investments for profit, 
a matter clearly foreign to its purpose. 


ing the period of 1907 most banks re- 








THE COMBINED 
Life, Sickness and Accident Policy 


ISSUED ONLY BY THE 


Niagara Life Ins. Co. 


PROTECTS BOTH YOURSELF 
AND YOUR DEPENDENTS 
Home Office: Niagara Life Bldg., BUFFALO, N. Y. 
Reliable Live Wire Agents Wanted 


William H. Crosby Edward H. Burke 
President Vice-Pres. and Gen’ |Mgr. 














Also it will be remembered that dur- 


quired a notice of thirty to ninety days 
before funds could be withdrawn, 
while in the case of emergencies money 
is needed on demand to save disaster, 
not in thirty or sixty days. 


Life 


Life insurance as a sinking fund cov- 
ers all emergencies. Practically the 
only thing that will bankrupt a firm or 
corporation is its liabilities. If a sink- 
ing fund in proportion to take care of 
the liabilities is carried, it is practically 
impossible for a firm to go bankrupt. 
The insurance sinking fund cash values 
will supply the cash to discharge these 
liabilities. The money is in such shape 
that it is unlikely to be drawn out for 
purposes other than emergencies, but 
is borrowed from the fund and will 
have to be returned. 

In event of the death of the parties 
on whom the success of the business 
depends, the face value of the policy 
becomes payable, supplying cash to 
help cover the loss incurred from the 
death of the official. It also supplies 
a fund enabling the corporation to pur- 
chase the stock of said officer from his 
estate and retire same, thereby elim- 
inating the chance of the stock falling 
into unfriendly hands. 


Insurance 


Partnership Needs 
In case of a partnership, in event of 
the death of either partner, the partner- 
ship ceases and the remaining partner 
becomes an individual owner with an 
indebtedness of 50 percent of the value 
of the business due the estate of the 
former partner, which indebtedness 
would have to be paid within one year. 
This means the remaining partner 
would have to raise enough money to 
pay this indebtedness or chance the 
taking in of a new partner, which would 
be a risk on such short notice. 
This chance would be eliminated by 
the insurance sinking fund as at the 
death of either partner the remaining 
partner would receive an amount equal 
to approximately 50 percent of the 
value of the business to pay the estate 
of the deceased partner for its equity, 
thereby leaving the remaining partner 
in full possession of the business and 
the heirs of the deceased partner would 
receive full value for his interest. 


Individual Ownership 


In the case of a business being owned 
individually the necessity of having an 
insurance fund is iust as important be- 
cause, as a rule, the party operating the 
business has spent the best part of his 
life building up the business for the 
benefit of himself and family. but at his 
death without a sinking fund, his heirs 
would have to dispose of his business 
at the best figure thev could secure. 
This would likely be small. as it is well 
known that a business which is not op- 
erating will only sell for about 50 per- 
cent of the inventory value. While if 
an insurance sinking fund is carried, 
sufficient funds will be supplied to 
enable his heirs to have the business 
operated even if at an excess cost over 
the revenue, until a purchaser is se- 
cured. 

Only 10 Percent Internal 

As I stated, 90 percent of the failures 
come from a firm or corporation being 
unable to meet its obligations, while the 
remaining 10 percent usually arise from 
internal troubles — disputes between 
stockholders and officers of the corpora- 
tion. Of course, these are almost impos- 
sible to overcome, as they are not a 
question of money, but of harmony and 
cooperation and consequently will have 
to be left out of consideration in this 
discussion. 








QUITABLE 


Mutual in Principle and Practice 





Impregnable in Strength 





Enterprising, Conservative Management 





Comprehensive, Adaptable Policies 





Low Mortality Rate 





Prompt Payment of Death Claims 





Efficient Service to Policyholders 





Training and Education for Agents 





A satisfied constituency gained by Fifty- 
eight years of public service 


These are some of the advantages enjoyed 
by representatives of 


THE EQUITABLE LIFE ASSURANCE SOCIETY 


of the United States 


For agency openings address: 
W. E. Taylor, Second Vice-President 
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Has the Life Insurance Field Become More Limited ? 
NOT WITH US 


Our Agents can sell policies on the annual premium plan, up to 
$3,000, to young men and young women as young as:age 2. It is 
surprising how much annual premium insurance for goodly amounts 
can be placed on the little folks, protective insurance and educational 
and business start endowment insurance. This extension of the age 
limit for ordinary insurance down to age 2 helps considerably in these 
days and we have other advantages that help still more. Our new 
business this year is more than 50% larger than the new business for 
the same period last year. By the way, if your Company will let you 
write our insurance for children as a side line, we will. Some are 
writing as much as $10,000 a month of this insurance as a side line. 


OLD COLONY LIFE INSURANCE COMPANY, :: Chicago, Ill. 

















THE FARMERS LIFE 








INSURANCE COMPANY 


DENVER, COLORADO 


E. M. AMMONS, President 


B. M. STACKHOUSE, Secretary J. H. ORR, Treasurer 


Assets - - - - $2,016,354.38 
Liabilities - - - 1,865,920.95 
Surplus to Policy- 

holders - - = 150,433.43 





Insurance in force $13.839,455.00 


(According to report of April 30th accepted by the Colorado State Insurance 
Department) 

















But where it is a question of money, 
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there are immediately a hundred reasons 
which lead up to the difficulties of the 
other 90 percent. 

Hard Times Come Slowly 

The financial stringencies which we 
call “hard times’ come on slowly and 
give warning by the slowing up of busi- 
ness conditions and can be foreseen by 
a good business man, in which cases 
disaster can be avoided to a large extent 
by what we call buying short or buying 
in small quantities, watching the credit 
extended and cutting down overhead cost 
to meet the shrinkage in receipts. But 
if a firm cannot weather these conditions 
and failure does happen, losses are gen- 
erally not so large, as the condition has 
been anticipated. 

Function of Sinking Fund 

Unforeseen incidents generally come 
from a collapse in the financial market 
and the drawing in of loans by banks. 
These conditions are generally sudden 
and without sufficient warning for the 
business man to meet the shock. Then is 
the time he has to eall on his sinking 
fund as the banks begin to call in their 
loans and the creditors begin to ask for 
shorter time on credits, leaving the firm 
to raise money to meet its obligations 
from other sources than the bank, which 
means the sinking fund pays the obliga- 
tions and the business can continue to 
operate and easily weather the storm. 

There is another great loss which is 
not so apparent to the general public 
because this happens when the times are 
fairly good and failure is the last thought 
in the mind of a business man. This con- 
dition generally arises from overestimat- 
ing the firm’s financial resources and 
consequently losses are large. Then the 
condition of insolvency will creep up on 
the firm unawares and while they are 
under the impression that business is 
running along in a very satisfactory 
manner, it is really on the paved road to 
the bankruptcy court. This condition can 
better be explained by an actual experi- 
ence, which follows: 

A Case in Point 

Not iong ago an eéiectrical firm in this 
city which was reputed to be doing a 
very satisfactory volume of business, had 
contracts which would keep it busy for 
some time, but at one of the directors’ 
meetings they decided that more profit 
could be obtained by buying in large 
quantities, which they decided to do. But 
other contracts were entered into which 
required the use of goods which they 
had not anticipated, and having pur- 
chased largely in certain lines, they were 
forced by reason of the new contracts 
to extend their line of purchases, and 
some time later they discovered that they 
had on hand assets of some $60,000, bills 
payable amounting to between $30,000 
and $40,000, with their contracts about 
half finished, and estimates not due for 
some time. These accounts payable were 
past due and some arrangement had to 
be made to take care of them. Their 
bank had loaned them all the money that 
they felt they could, and also their credi- 
tors had given them as much time on ex- 
tensions as they felt they were entitled 
to. This left a condition that, if they 
could carry out their contracts they 
would make a profit amounting to con- 
siderable, while if the company did not 
carry out their contracts they would be 
liable for damages. 

Insurance Saves the Day 

As it happened, several of the officers 
of the concern were heavily insured. 
These policies were made payable to the 
corporation and their cash values used, 
money being borrowed from them to pay 
their liabilities, and this financial strin- 
gency was overcome. Without this fund, 
which they had previously not thought 
of, they would have been in the hands 
of a receiver within 30 days. It is under- 
Stood that they have since taken out 
policies amounting to $100,000 to prevent 
any future disaster of this kind. 

There is another case of two partners 
who were in the retail business in this 
city. Their case is now in bankruptcy 
court. The partners had been in business 
for over 30 years, had always done well 
and the firm was worth about $100,000. 
About two years ago these partners de- 
cided that they would be able to increase 
their financial condition to a large ex- 
tent by purchasing some land in the 
Suburbs of the city. They did this. The 
land was valued at some $20,000 to $30,- 
000, and they improved a good deal of 
this property some time later and found 
that they had invested about $100,000 in 
the property with mortgages amounting 
toa similar amount. At this time prices 
began to soar in their line and they found 
it would require a good deal of capital to 
Supply their business with merchandise 
enough to take care of their season. The 
Merchandise was purchased and when the 


bills came due they found, to their sur- 
prise, that the bank had requested the 
taking up of some their loans on the 
property, which they were unable to do. 
Then it became a question of holding up 
some of their loans or paying some of 
their bills, and they had the money to do 
neither. Creditors pressed them and the 
case was taken to bankruptcy court. 
Reserve Would Have Saved Them 

The stock and the real estate were sold 
and all liabilities were paid, but the 
partners received a total amount of $10,- 
000 after paying all liabilities. In other 
words, the partnership lost $90,000 in this 
venture. If a sinking fund had been 
carried, it would have supplied them with 
the amount to take care of their obliga- 
tions and some of their mortgages, un- 
doubtedly, amounting to not over $5,000 
or $10,000. They would have been able 
to save their business and undoubtedly 
would have made a fair sized fortune 
from this venture. 

Cases of this kind when brought to 
your mind are undoubtedly very familiar 
and happen every day. You will realize 
that a little money at the right time will 
take the place of a lot of money later on. 

Credit Value of Insurance 

Of course, this has been gone over a 
great many times, but the credit value of 
insurance is equally important, as banks 
lend money to corporations, not on their 
assets and liabilities alone, but also on 
the men back of the corporation. As long 
as these men are operating the business 
the banks feel secure in extending their 
credit, but if these men should die, the 
banks are unaware of what the conditions 
would be with the successor, and there- 
fore generally require the calling in of 
their loans until the successor is ap- 
pointed and thoroughly investigated. The 
same condition stands with the credit 
men and is very noticeable by the stand 
taken by the reporting agencies, such as 
Dun and Bradstreet. At the death of 
one partner or official in the corporation, 
the rating of the firm or corporation is 
taken away immediately. If insurance 
has been carried which supplies the com- 
pany with sufficient capital to take care 
of its liabilities, the rating is returned, 
but if insurance has not been carried, the 
credit has to be withheld until some per- 
manent arrangement has been made 
whereby it will be assured that the fu- 
ture of the firm has been taken care of. 


Loan Call Is Prevented 

One case that comes to my mind at 
this time is that of a concern that deals 
in iron and steel. Several years ago they 
had about $100,000 worth of steel and 
iron on hand. In this purchase, they 
had borrowed some $40,000 to $50,000 
from the bank on the steel and iron. 
Price of iron depreciated and after this 
depreciation, stock on hand was valued 
at about $60,000. The bank then requested 
that the firm would reduce their loan, as 
they did not desire to carry a loan on this 
material of over 40 percent to 50 percent 
of its valuation. 

The firm was unable to do this and, 
realizing the heavy loss that they would 
sustain if this product had to be sold at 
the time at low prices, they made ar- 
rangements with the bank to take out 
life insurance on both the partners total- 
ing about $50,000, making the insurance 
payable to the bank, and in consideration 
for this the bank loaned them an extra 
$10,000, which enabled them to carry 
their stock for three months, at the end 
of which they were able to dispose of it 
at a price in excess of $100,000. This 
shows the value of insurance as a credit 
base. 

Banks will consider at the present 
time two firms sending in the same finan- 
cial statement, both being the same with 
the exception that one carried business 
insurance and the other does not—the 
firm carrying the insurance will always 
receive the preference in the way of 
loans over the one not being covered. 
The reason for this is easily seen. 
¢ 





The Columbia Life 


Insurance Company 
of Cincinnati 


Third oldest Ohio company. Liberal commissions, continu- 
ous renewals, or salary and commission. Both par and non-par 
policies; special accident policies. Our new unbreakable will con- 
tract is payable in continuous monthly installments. 


Do you realize the opportunity for lucrative employment 
with a growing progressive company, big and old enough to insure 
stability, with valuable territory yet unassigned? 


Address with bank or other first class references, 


S. M. CROSS, Vice-Pres. and Gen’l Mgr 


Cincinnati, Ohio 











Michigan, Ohio, West Virginia 


Is where we are doing business. Big 
enough to make it interesting for the big 
producer, yet not so large as to lose you in 
the shuffle. Recently several new men have 
found their opportunity with us. There is 
room for another. Speak wp. 


THE CLEVELAND LIFE 


WILLIAM H. HUNT, President 
HOWARD S. SUTPHEN, Vice-President and Manager of Agencies 


Guardian Building Cleveland, Ohio 











THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 


prospects. Gives you a chance to earn more money than you 
are now making. 


Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. agency contracts are as liberal as can be made. 
WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 

















Reliance Life Insurance Company of Pittsburgh F"peis,2s"* Pittsburgh, Pa, « 
A PROPOSITION THAT WILL MAKE 
a handsome income for wide-awake, ener- 


Something Worth While getic salesmen, is offered by an old line 


LIFE INSURANCE company that can show the public the best restults of any company 
in the United States and therefore easily sold. All communications will be held confidential. 
If interested address 84-N, care The National Underwriter. 




















State Managers and General Agents whe can make 
good with Policies combining a large number ef 
attractive benefits can find an opportunity with 


PROTECTIVE LEAGUE LIFE INS. CO. 


DECATUR, ILL. 
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| Some Facts That Are 
Worth Remembering 








UI T of a hundred young men, age 2 

36 will die before they reach age 
65. Of.the remaining 64, one will be 
wealthy, four will have incomes from 
investments; five will have a little earn- 
ing power left but will soon be entirely 
dependent; 54 will be wholly dependent 
on relatives, friends or charity. 

These statistics are the findings of 
an extensive investigation made by the 
savings bank department of the Ameri- 
can Bankers Association.’ Their gen- 
eral results are corroborated by the ex- 
perience of most of us. In other words, 
man’s earning power and his ability to 
take care of his family and himself rise, 
provided he is not suddenly cut off by 
death, from age 25 or thereabouts to 
age 50 or 55 and then decline to the 
vanishing point at 65 or soon there- 
after, 

Sixty-five is the age that should be 
looked out for. Death and age 65 go 
hand in hand as the two calamities 
against which men need protection; in 
the first instance for their families, in 
the second for themselves. Each of 
us is liable to die, and, strange as it 
may seem, if we live we will sometime 
be age 65 with the chances of depend- 
ence staring us in the face unless we 
are supermen at making money and 
feathering our own nests. The chances 
are heavily against us. 

For the average man, therefore, for 
practically every man, life insurance is 
the only way out of the difficulty, and, 
if he can afford it, a life income en- 
dowment policy is the ideal solution 
of the problem both for his family and 
himself—New York Life Bulletin. 


Who Are Alien Enemies? 


Alien enemies as defined in the trad- 
ing with the enemy act, which affects 
relations of insurance companies with 
clients, differ somewhat from alien ene- 
mies as defined by the military draft 
law. 

As a consequence there has been 
more or less confusion in insurance cir- 
cles as to who may be dealt with and 
how they may be dealt with. 

The alien property custodian has re- 
cently issued a circular of information 
revised as of July 1, 1918, defining per- 
sons whose property should be report- 
ed, explaining who should make re- 
ports, defining what property is to be 
reported, etc. This circular is repro- 
duced in part IIJ., Casualty and Surety 
Section, of this week’s issue’ of THE 
NATIONAL UNDERWRITER. As copies of this 
circular are scarce, due to the rush of 
printing work in the government print- 
ing offices at Washington and in the 
offices that are doing work for the vari- 
ous departments of the United States, 
the article should be saved for refer- 
ence. 





Reinsurance Life Licensed 


DES MOINES, Aug. 28.—The Re- 
insurance Life Company of America 
has been licensed by the Iowa depart- 
ment and has started business from its 
offices in the Hubbell Building, Des 
Moines, under a full head of steam. 

Dr. J. M. Emery, veteran Iowa insur- 
ance man and actuary, is president of 
the new company, which begins busi- 
ness with a capital stock of $500,000 and 
surplus of equal amount. Although the 
company was licensed only Aug. 17, al- 
ready sufficient business has come in 
to make it certain that the undertaking 
will be a complete success and that 
there is room in the United States for 
an exclusive reinsurance company writ- 
ing reinsurance only. 

The directors include some of the 
prominent wealthy men of Iowa, and 
the officers are as follows: J. M. Emery, 
president; H. B. Hawley, vice-presi- 
dent; J. S. Rawson, treasurer; F. D. 
Harsh, secretary; Harley H. Stipp, 
counsel. 





THOMAS J OWENS, President 


Capital, $200,000 


build real life insurance company. 


DR. ALBERT SEATON, Vice-President and Medical Director 


CENTURY LIFE INSURANCE CO.), inoranarouis 


NO ORGANIZATION EXPENSE 


All of the stock is held by a few substantial business men 
of Indiana who believe in the ability of the management to 


CLAUDE T. TUCK, Secretary 
Occidental Building 


Surplus, $100,000 
Managed by men experienced and familiar with all de- 


partments of life insurance work. 


We offer agents experienced management, superior policy contracts, 
choice territory, progressive hel 
old-fashioned general agency contract that means money. 

If you want to be affiliated with an institutien that has real red bleed in its veins—that has all the elements of growth and permanency— 


Tell us where you want to work 


d and home office methods and an 











I Am the Friend 
Whom You Seek 














I keep the wolf from the door of the 
bereaved home. 

I have supported millions of widows 
and orphans and helpless people. 

I have educated a vast multitude of 
orphan children. 

I have lifted the mortgage on many 
a “Home Sweet Home.” 

I have given men standing and credit 
in the business world. 

I have soothed humanity in adversity 
and replaced worry and want with com- 
fort and good cheer. 

I am man’s great incentive to un- 
selfish thrift. 

I induce people to place themselves 
under a voluntary compulsion to lay 
something by every year. 

I have caused people to save billions 
and now have contracts outstanding to 
save 26 billion dollars more’ for self 
and family protection. 

I do for you what you cannot do for 
yourself, and what can be done in no 
other way. 

I enable you to instantly establish an 
estate by the payment of a small sum 
annually. 

I have been doing all of these things 
many years and I shall continue to do 
them as long as organized society lasts. 

I AM LIFE INSURANCE—the most 
beneficent conception of the world’s 
greatest disciples of thrift. 

It is my mission to help you help 
yourself. 

Call upon me now—before it is too 
late—Equitable Agency Items. 


Harry N. Haven 


BOSTON, Aug. 26.—Harry N. Haven, 
for 18 years identified with the Boston 
office of the Phoenix Mutual, and a 
former president of the Boston Life 
Underwriters, has decided to sever re- 
lations with a large industrial corpora- 
tion and return to the insurance field. 
Next month he will be found in the 
Boston branch office of the Massachu- 
setts Mutual Life as associate manager 
with Fred C. Sanborn. 


Life Notes 


G. E. Mack of Madison, Wis., has been 
assigned to take charge of the Water- 
town, Wis., agency of the Prudential. 

Vice-President Henry L. Rosenfeld of 
the Equitable Life has been on a west- 
ern trip visiting Chicago last week. In- 
spector of Agents Leslie C. York is also 
in the West. 


Harry O'Dell, Superior, Wis., has been 
appointed district manager of the Mutual 
Life of New York for the northwestern 
section of Wisconsin, with headquarters 
at Superior, succeeding W. F. Johnson, 
who resigned to enlist in the United 
States a 

Dr. Flickinger, state agent of the 
John Tenoaek Mutual Life for Indiana, 
has been in poor health for some time 
and is now in St. Vincent’s Hospital in 
Indianapolis, but expects to be able to 
go next Saturday to Willoughby, O., 
where he has a cottage and will rest for 
some time. 


The Connecticut General has decided 
to issue group. insurance policies to its 
employes, ranging from $500 up to $1,500, 
the size of the policy being determined 
by the length of service of the employe. 
This is the second company in Hartford 
to inaugurate the plan of giving em- 
ployes insurance protection, the other 








THE BIG FOUR 


AGE—STRENGTH—SERVICE—OPPORTUNITY 
A combination which makes a winner for the Agency Force of the 


Equitable Life of Iowa 
(Organized 1867) 
All previous records broken during 1917, Substantial increase in assets and paid 


for insurance. Net gain in insurance in force during 1917, $21,764,972.88, or 72% 
of the amount paid for. 


MEN of CHARACTER can obtain further information 
as to the Company and Opportunities by addressing: 


H. E. ALDRICH, ‘Supt. of Agents, 


Equitable Building - Des Moines, Iowa 














The Company OF the People, BY the People, FOR the People 


The Metropolitan Life Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 


FIRST IN THE WORLD 
In gain in assets in W917... ..scccccccccccccccccnccccccsccccccceg 95,927,881.14 
In increase in income in 1917..............cceeeeeeeeeeccseees 40,648 
In amount of i insurance in fOrce..........cescccccccsceccccees 3,936, 181,898.00 
im gain in insurance te fores........scceccccsccccsccsecceeses 453,749,902.00 
In amount of insurance placed in 1917.............ceceecccces 791,060,002.00 


WAR SAVINGS STAMPS 


The Company, through its more than 15,000 agents, has undertaken to 
sell in 1918 ,000 worth of War Savings Certificates and Stamps, mak- 
ing an allotment to every agent. 











MORE POWER TO YOU 


The more push there is behind 
you the more power you have. We 
furnish the push. This push is the 
help we give our men. No other life 
insurance company does as much 
to insure the success of its Field 


Force. Ask any Bankers Life man 
or write 


Bankers Life Company 
DES MOINES 
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being the Travelers. 





One Success 4 OUR We have a contract for you under which your 
ERVICE income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY fidittin 


Cash Capital $200,000.00 V. D. CLIFF, President 
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q No Wisconsin Regiment 
—in any war—has ever lost 
its colors—nor changed 
them. 


q The Battalion under the 
banner of Gardianjife 
imbued with the same 
spirit. 
pon totedenpe non 9 


Address C.L. MILLER 
Director of Sales 


Gardianiife 


Madison, Wis. 














Hotel D y' ckman 
MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 











Appointments 
combine dig- 
with a fa- 
miliar home- 
likeness rarely 
found in 
“Metropolitan 
Tei velo 
es 

‘for ladies and 
gentlemen, al- 


| so a Club Grill 












Exclusively European Plan—$1.50 aad upward 
Under the exclusive management of 
H. J. TREMAIN 

















ACTUARIES 


—_— F. CAMPBELL 





CONSULTING 
ACTUARY 
76 West Monroe Street 
Telephone Randolph 918 
CHICAGO, ILL. 


a J. HAIGHT 





CONSULTING 
ACTUARY 


Hume Bldg. 
INDIANAPOLIS 


LIAN C. HARVEY 
Consulting Actuary 


Chemieal Building ST. LOUIS, MO. 








7 J. McCOMB 


ppt AT LAW 
NSULTING ACTUARY 


Premiums Reserves, Surrender Values, etc., calcus 

lated. Valuatio is and Examinations made. 

Policies ond all life Insurance forms prepared. 
The Law of Insurance a Specialty. 


Colcord Bldg. 
OKLAHOMA CITY 


J H. NITCHIE 
e peor 


223 Association Building 
id S. LaSalle St., CHICAGO 


A, SIGTENHORST 





Telephone 
Central 3462 





CONSULTING 
ACTUARY 


WACO, TEXAS 


REDERIC S. WITHINGTON,F.A.LA 
CONSULTING ACTUARY AND‘EXAMINER 
. 8304-306 Security Building 


DES MOINES, IOWA 








NEED OF ACTIVITY | 
DURING COMING WEEKS 


(CONTINUED FROM PAGE 1) 


campaigns are staged. Once an active 
drive is commenced for the sale of Lib- 
erty Bonds it will make the collection 
of outstanding notes at least 60 percent 
harder, and may mean the cancellation 
of business that was written properly, 
but in connection with which the agent 
was negligent in collecting the pre- 
mium. If the balances are not col- 
lected before Sept. 28, it will, in most 
cases, mean a loss to the business. 


Active in the Country 


Life men who have charge of country 
districts and are alive to the situation 
are making a big drive for business in 
the rural communities just now. *The 
crops have been, or are being harvested, 
and the farmer has the money at this 
time. However, as soon as the Liberty 
Loan drive starts he will take to cover 
and offer that as an excuse for not buy- 
ing, as will his city brother. During 
the last Liberty Loan campaign, it took 
some life men several weeks to learn 
how to combat the argument that the 
Liberty Loan had taken all the ready 
cash and it was impossible to purchase 
life insurance. 


Need of Ammunition 


The forthcoming Liberty Loan will 
not be the last loan floated. There will 
be others, perhaps several others. No 
man on the firing line should be so 
poorly equipped as to allow the pres- 
ence of Liberty Loan campaigners to 
throw him off the track entirely. and 
practically put him out of business dur- 
ing the Loan drive. It is up to the life 
agent to master the arguments that can 
be used during a Liberty Loan cam- 
paign, and which will bring the busi- 
ness not only from the man who has 
the cash with which to buy, but as weli 
from the man who is buying Liberty 
Bonds and who thinks that he is spend- 
ing up to the limit. 

Contributing Not Exceptional 


In making up a financial budget now 
days life insurance must be included. 
Giving and contributing to various war 
charities has now become practically a 
case of necessity. There are few men 
indeed who can afford not to give. It 
is therefore assumed that every man 
will buy Liberty Bonds and contribute 
to war charities to the limit of his abil- 
ity. But no man can give freely or in 
any amount who has not protected his 
family. No man can give liberally and 
have any peace of mind who has not 
first provided for those who are depend- 
ent upon him for support. 

Not Conflicting 


With the proper approach and the 
proper selling arguments the life insur- 
ance man cannot be accused of divert- 
ing funds to be used for patriotic pur- 
poses to his own selfish ends. The life 
man is not interfering with the money 
to be used for government purposes. 
On the contrary he is, if he outlines his 


case properly, showing the patriotic 
man how he can invest more money in 
Liberty Bonds and in war charities. He 
is actually releasing more funds for 
government use. 


How Agent Helps Government 


He approaches the man _ earning 
$5,000 a year, not with request that he 
set aside a $1,000 a year in savings, but 
rather that he deposit with the life in- 
surance company that he represents say 
$150 or $200 annually, and use the other 
$800 or $850 for war purposes. Too 
many married men on small salaries are 
attempting to save too much money. 
The other day a life agent told of the 
case of a married man with one child 
earning $2,600 a year, who was saving 
each year $1,000. This man was impos- 
ing upon himself too great a burden. 
He was denying himself not only all of 
the luxuries, but many of the necessi- 
ties of life. He was attacking the sav- 
ings proposition too vigorously and ap- 
portioning himself too heavy a quota. 
Life insurance is designed to relieve 
such a man. By investing $200 or $300 
annually with a life insurance company 
this man would have $700 or $800 more 
to spend each year. At the same time 


-he would be doing no injustice to his 


family. As far as that is concerned he 
would be increasing the amount of pro- 
tection afforded them, and at the same 
time presenting them with many little 
luxuries that were not before in evi- 
dence. 


How Argument Is Handled 

Life men have been using this argu- 
ment for years. It is the best to apply 
to the Liberty Loan purchaser. Field 
men who actively solicited during the 
last Liberty Loan campaign know that 
care must be exercised in approaching 
a prospect during a Loan drive. Many 
business men are intensely patriotic. 
They resent any attempt on the part of 
a life insurance man, or any other sales- 
man who makes an aggressive campaign 
for a part of their funds, if such a prop- 
osition can be in any way interpreted to 
mean that the salesman is asking for, 
er attempting to secure, any part of 
their financial surplus which 
otherwise be used in the purchase of 
Liberty Bonds. The life man who 


handles his case properly has the ideal ;- 


“come back.” He is not asking for ad- 
ditional funds. He is showing the pros- 
pect where, instead of taking any funds 
or protection away from his family, he 
is providing a way whereby more pro- 
tection for the family is provided, and 
at the same time more money released 
fot the purchase of Liberty Bonds. 


Home Life’s Experience 


The Home Life is another of the life 
companies that is satisfactorily increas- 
ing its business during the mid-summer 
months; its new issues in June, July 
and thus far in August exceeding by 
considerable amount that secured in 
the same period of 1917. The company 
is increasing the average size of its 
policies, a fact due to the emphasis laid 
by its agents upon the added cost of 
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living and the need for leaving a greater 
estate to take care of the widow and 
erphans than was demanded under like 
conditions in by-gone years. Instead 
of talking lump sums as was formerly 
the case, field men are now stressing 
monthly income features, pointing out 
to prospects the necessity for providing 
an adequate sum to keep the household 
together in the event of the death or 
disability of the bread-winners. 
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THE 
JIFFY 
PEN 


The word “‘Jiffy’’ de- 
notes speed and action. 
The shape and _ bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 
rubber sac. 


Send for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 
Sioux City, lowa 

















NOW IS 


THE TIME 
TO DIG 


new men in unoccupied territory that is fertile and possesses great possibilities. 
like life men to write us about our proposition during the next six weeks. 


Inter-Southern Life Insurance Company 





JAMES R. DUFFIN, 


| 
VERY life insurance man should be 
making money these days. This i 
the time to hit and hit hard. Our 
country is enjoying an unparalleled period 
of prosperity. Let us all take advantage 
It is a great day to sell life 


of the times. 
insurance. 


Louisville, Ky. 


We are now putting on some 


President 











We would 
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A Record of Thirty Years of Progress— 


Ten-Year Periods 


O Dec. 31-1888... 100307 |'$ "SssoTs om 
nce an 1897.... 274,290 6,619,653 1888-1897....$ raat 102 387,702 
Illinois Life 1917... 147008422 —«118'099/897 «1908-1917... 3178450080 119815674 
GREATEST GREATEST . 
ie. Man wal 1) The WESTERN and SOUTHERN 
Sebasased Always an collar Life Insurance Company 

| Filinois Life W. J. WILLIAMS, President CINCINNATI 

M an Organized February 23rd, 1888 





Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 


WANTS GOOD MEN B WANTS GOOD MEN 
AND AND 
WILL PAY-THEM WELL WILL PAY THEM WELL 








ORGANIZED 1871 


Life Insurance Company of Virginia 





RICHMOND, VIRGINIA Seventy-Five Years Ago 
Oldest, Largest, Strongest Southern Life Insurance Company . 
Issues the most liberal forms of Ordinary Policies from $1,000.00 On the first of February, 1843, The Mutual Life of New York 
to $50,000.00 and Industrial Policies from $12.50 to $1,000.00 issued the first mathematical reserve policy ever written by an 
Condition on December 31, 1917 American company. 
iebilities. an ae apne RAE m in ey poy “4 Having completed its 75th fiscal year on the 31st of Decem- 
tea and sate untae sehalisens a ey oy = ber, 1917, the Company enters upon the new year with a justi- 
unet 2 Pre, since organization 19,612,616.08 fiable pride in its impregnable strength, its unsurpassed policy 
Is paying its Policyholders nearly $1,500,000.00 annualiy contracts, its generous dividends, and its great body of well-satis- 





fied policyholders. 
«GOOD TERRITORY FOR LIVE AGENTS ilies 





THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU 


Missouri State Life Policies iuceaccitaiiasiaiaiailaas 
RICH IN SELLING POINTS 


a I The Mutual Life Insurance Company 





Over $27,000,000 of New Insurance Gained in 1917. OF NEW YORK. 
I R Earned in 1917, 6.6%. 
"ln caeaaneien. 34 NASSAU STREET, NEW YORK CITY 


Non-Particpating Policies Participating 
After End of Premium Paying Period, 
Operating in 38 States and the Territory of Hawaii. 


MISSOURI STATE LIFE INSURANCE COMPANY | | HOME LIFE INSURANCE COMPANY 


OR 
Seanns Ceenies RBs Seamnenes Dinan te Manteo GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK 


Office: ST. LOUIS, MO. The fifty-eighth annual report shows insurance in force of $146,050,144, an in- 
apeinenues : crease during the year of $12,556,816 The Company paid the policyholders i in 1917 
$3,467,823, of which $731,696 was in dividends or premuim refund. Its insurance 
reserve fund was increased by $1,688,199 and the Assets are now $34,542,304.08. 

W. A. R. BRUEHL & SONS, General Managers HOYT W. GALE, General Managre 
& | F E—H E A LT H— A C C | D E N T | N SU R A N CE Central and Southern Ohio and Northern Kentucky For Northern Ohio 
: Rooms 601-606 The Fourth National Bank Building 229-232 Leader-News potne 
CINCINNATI, OHIO CLEVELAND, OHIO 














In addition to a full line of up-to-date life policies, we issue Health 
and Accident Insurance on the monthly plan; also a Farmers’ Special 
Policy in addition to our regular lines of Business Men’s and Commer- 


ee Now is the time to secure good territory in the state J.0. LAUGMAN, President o.<.etie 


adnan Ee ae Lutheran International 


Jusurance Company 
Aye You Permanently Established? Capital $1 00,000.00 Surplus $121,477.33 


White for Territory 
Ott Banking & Trust Buildi 
Pennsylvania—Ohio—West Virginia a OTTAWA, ILLINOIS. 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 





























OKLAHOMA 


“SAFE AS A GOVERNMENT BOND” We have a General Agency opening to offer under an exceptionally 


: 2) liberal contract in this splendid State. 
f (@: y Th G 0 b} 7 0 STAT E L| F E Also some open territory in Kansas and Missouri. 


LIFE, HEALTH, ACCIDENT **° MONTHLY INCOME INSURANCE. epee Ga a Company 
‘idea CA'EST POLICIES AND AGENCY CONTRACT BC Eg lags 


GALVESTON, TEXAS 
Ovemngs OHIO, IND., KY.. MICH. and W.VA. Write Columbus 
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DEFINITION OF ALIEN 
ENEMIES GIVEN OUT 


Hartwell Cabell of Alien Property 
Custodian’s Department Talks 
to Claim Men 
RULES FOR INSURANCE 
Difference Between Enemies as Con- 


templated by Trading With Enemy 
and Draft Laws 


Speaking before the International 
Claim Association at its meeting in 


Chicago this week, Hartwell Cabell, 
special counsel of the division of in- 
surance, Alien Property Custodian, 
Washington, D. C., defined who were 
and who were not alien enemies within 
the meaning of the trading with the 
enemy act and also discussed the actual 
relations insurance companies have had 


with such persons and the possible re- 
lations which they might have. He 
called attention to the fact that alien 
enemies as contemplated by this law 
are not the same as alien enemies con- 
templated by the military draft law, and 
that the distinction should ever be kept 
in mind by insurance people. 


Difference Explained 


Persons who are alien enemies under 
the draft act but not alien enemies un- 
der the trading with the enemy act may 
take insurance, pay premiums and re- 
ceive clam payments. 

Where claim payments are due to 
persons who are alien enemies the 
amount must be paid to the alien prop- 
erty custodian, as defined by the trad- 
ing with the enemy act. Where the 
beneficiary of an insurance policy is 
an estate and the insurance company 
has reason to believe that the bene- 
ficiaries of this estate are alien enemies 
it is the patriotic duty of such insur- 
ance companies to report these facts 
to the alien property custodian. 

Mr. Cabell also said that some rules 
agreed upon between counsel of life 
insurance companies and the alien 
property custodian would likewise ap- 
ply to accident and health insurance. 
Among these are the following: 


Rules for Claim Payments 


“Where payments under policies or 
other contracts are conditioned upon 
death, the strict policy requirement in 
relation to proofs of death are not to 
be insisted upon, but reasonably cer- 
tain evidence of death shall be regarded 
as compliance therewith. In no case, 
however, shall mere presumption of 
death be made the basis of a demand 
by the alien property custodian for 
payment. “ 

“Where a physical surrender of the 
original policy is by the terms of the 
contract of insurance made a condition 
precedent to payment and where it is 
impossible by reason of the same being 
im an enemy or ally of enemy occu- 


such policy, failure to surrender the 
same shall not be ground for refusal 
to account for or pay enemy funds to 
the enemy alien custodian.” 
“The last known residence shall be 
assumed to be the residence of a bene- 
ficiary under policies or annuity con- 
tracts, unless or until the contrary fact 
is shown by reasonably certain direct 
evidence; but such presumed residence 
shall not be taken as a presumption of 
continued life.” 
The actual definitions of who are 
aliens and who are not was issued July 
1, and is based on the trading with the 
enemy act, an amendment to it, two 
presidential proclamations and _ three 
executive orders. 
SECTION A—PERSONS WHOSE PROP- 
ERTY SHOULD BE REPORTED 
Reports are required regarding any and 
all property belonging to any person in- 
eluded in one or more of the following 
classes: 
(1) Residents in enemy territory—All 
persons, without regard to citizenship, 
parentage, or place of birth, residing in 
enemy or ally of enemy countries or in 
territory occupied by the military or 
naval forces of enemy or ally of enemy 
nations. (Such territory, for convenience, 
will hereafter be referred to as “enemy 
territory” or “ally of enemy territory,” 
as the case may be.) This class includes 
even citizens of the United States so 
residing. 
(2) Doing business in enemy territory 
—Persons resident outside the United 
States and doing business within ‘‘enemy” 
or “ally of enemy” territory. 
(3) Interned or imprisoned subjects of 
enemy nations—(a) Persons interned in 
custody of the United States War Depart- 
ment; or 
(b) Citizens or subjects of enemy na- 
tions detained as prisoners of war by the 
United States or by any nation associated 
with it in the prosecution of the war; or 
(c) Citizens or subjects of enemy na- 


tions interned by any of the nations 
which is an associate of the United 
States. 


(4) Officers, agents, ete., of enemy na- 
tions — Governments (including subdi- 
visions) and officers, officials, agents, or 
agencies of enemy or ally of enemy na- 
tions. 

(5) Women enemies, by reason of mar- 
riage—Women who are citizens or sub- 
jects of enemy nations, resident outside 
the United States, and whose husbands 
are— 

(a) Officers, officials, or agents of 
enemy nations (the country in which 
husband resides in this case is not ma- 
terial); or 

(b) Residents of enemy territory; or 

(c) Resident outside the United States 
and doing business in enemy territory. 


(6) Disseminating propaganda, ete.— 
Citizens or subjects of enemy nations 
resident or doing business outside of the 
United States— 

(a) Who have, since the beginning of 
the war, or shall hereafter disseminate 
propaganda calculated to injure the cause 
of the United States or to aid the cause 
of an enemy; or 

(b) Who have assisted or shall here- 
after assist in plotting or intrigue 
against the United States or any of its 
associates. 

(7) Persons on enemy trading list—, 
Subjects or citizens of an enemy nation 
resident outside of the United States 
whose names appear on the Enemy Trad- 
ing List, as published from time to time 
by the War Trade Board. This includes 
firms and copartnerships appearing on 
said list, if one or more of the members 
are citizens or subjects of an enemy na- 
tion. 

(8) Persons who have visited in enemy 
territory since beginning of European 
war—Citizens or subjects of enemy na- 
tions resident outside the United States 
who have been resident in enemy terri- 
torv at any time since August 4, 1914. 

(9) Corporations—Corporations, incor- 
porated in enemy or ally of enemy ter- 
ritory, or incorporated outside the United 
States and doing business in such terri- 
tory 

(10) Additional classes created here- 
after by presidential proclamation—Such 
other individuals, or bodv or class of in- 
dividuals, as may be natives. citizens, or 
subjects of any enemy or ally of enemy 
nation, whenever resident or wherever 
doing business, as the President may 
hereafter by proclamation designate. 
Wide publicity is generally given to such 
proclamations in the newspapers. 

(11) Officers. directors, stockholders of 
eorporations—Form 101 only—In making 
reports on A. P. C. Form 1091 (which cov- 
ers officers. directors. and stockholders 
of corvorations) in addition to any per- 
sons falling under anv of the preceding 
elasses, you must include: All subjects 
or citizens of enemy or allv of enemv 
countries residing outside of the United 
States. 


SECTION B—WHO SHOULD MAKE 
REPORT 

If vou are custodian of property whose 
owner vou have reasonable cause to be- 
lieve is included within any of the above 
classes vou must make report. 

If you have information as to such 
nroperty. but are not custodian thereof. 
it is vour patriotic dutv to furnish the 
Alien Property Custodian the name and 
residence of owner. description of pron- 
ertv. and name and address of person 
in charge or with as much of this in- 
formation as you can secure. 

SECTION C—PROPERTY TO BE 
REPORTED 

(1) Property, rights and claims of 
every kind, tangible or intangible, stocks, 
bonds, notes. money, chattels, securities, 

(CONTINUED ON PAGE 6) 











Industrial Insurance, written. 








Pied territory to obtain possession of 





‘In all my experience in business, during part 
of which I placed all the insurance for a big 
Corporation, I have never had any adjust- 
ment attended to with any such punctuality 
and if this is a sample of your service, I shall 
surely ever be a booster for your Company.” 


—From a letter written by a satisfied policy holder. 


An agency for a company where claim service is founded 
upon the progressive principles of integrity and fairminded- 
ness, is a happy mixture of satisfaction and profit. 

Workmen’s Compensation, Automobile, all forms of Public 
Liability, Burglary, Accident, 





Health and a complete line of 





General Accident 


Fire and Life 
Assurance Corporation, Ltd. 


—. RICHARDSON 
Inited States Manager 


$3.00 per — 15 Cents a Copy 


HUNDRED CLAIM MEN 
IN ANNUAL SESSION 


International Association Holds 


Ninth Convention at Chicago 
This Week 


GET EACH OTHERS’ VIEWS 


M. P. Cornelius Discusses Borderline 
Cases—Many Participate in Pro- 
gram—W. T. Grant in Chair 


Like nearly all the conventions held 


this year that of the International 
Claim Association at the 
Beach hotel, Chicago, 


Tuesday, had a 


Edgewater 
on Monday and 
record § attendance. 
There were more than 100 present the 
first day and additional names 
added to the registration later. It was 
the ninth annual session and was pre- 
sided over by W. T. secretary 
and treasurer of the Business Men’s 
Accident of Kansas City. 

The meeting opened Monday morn- 
ing with an address of welcome by 
Robert M. Sweitzer, prominent during 
the past few years in Chicago politics, 
and himself a claim man, being a mem- 
ber of the claim committee of the IIli- 
nois Commercial Men’s_ Association. 
Other routine business was transacted 
prior to lunch. 


were 


Grant, 


Cornelius on Borderline Cases 

At the Monday afternoon session M. 
P. Cornelius, general attorney of the 
Continental Casualty, spoke on border- 
line cases. Socalled accident policies, 
he said, were really injury contracts 
for nearly all illnesses are accidental. 
It is difficult oftentimes to ascertain 
whether disability is really covered un- 
der an injury policy or under an illness 
policy. The first thing for an adjuster 
to decide is whether or not the assured 
suffered injuries; second, whether this 
was effected by accidental means and 
third, whether such injury, by acci- 
dental means, was the sole cause of 
the disability. ; 

Sunstroke Never an Injury 

Among the most prominent border- 
line cases are those involving sun- 
stroke, freezing, asphyxiation, drown- 
ing and poisoning. Sunstroke is a 
disease and not an injury, though it 
may, On certain rare occasions, be 
caused by accidental means. It should 


never be covered in an injury policy, 
as it is a disease and logically has no 
place in an injury policy. A court 


often observes the equity in the situa- 
tion by awarding people indemnity be- 
cause they were led to believe that they 
were buying it, rather than observing 
the logic in the case. Freezing is al- 
ways an injury. Drowning and poison- 
ing are also injuries. 

Whether or not it is covered by the 
policy depends upon whether the freez- 
ing is effected by accidental means. 

Adjusters sometimes hold that peo- 





General Building Philadelphia 


CASUALTY AND SURETY SECTION 
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SUE SOUTHERN SURETY 
CHARGE FRAUD IN STOCK SALE 


Claim Misrepresentation in Promotion 
of Iowa Company in Removal to 
That State 


DES MOINES, Aug. 26.—Sensa- 
tional suits charging fraud and de- 
manding that money subscribed for 
stock be returned to them are made in 
action started in the district courts at 
Des Moines by purchasers of stock 
against the Southern Surety Company 
of Iowa, the Bankers Casualty Finance 
Company and the Bankers Trust Com- 
pany. The first named defendant re- 
cently removed to Des Moines from 
St. Louis, Mo. The second named 
concern was organized for the sale of 
stock and the promotion of the organ- 
ization. The third named is one of the 
well known banking institutions of Des 
Moines. 

Fraud Is Charged 


The plaintiffs who allege that they 
were fraudulently induced to trade Lib- 
erty bonds and cash for the stock and 
the amount now demanded returned by 
each are as follows: A. Oberwetter, 
$2,600; C. M. Conger, $5,000; J. M. 
Dawson, $10,000; E. A. Witmer, $1,000; 
O. A. Johnson, $400. 


Want Deal Explained 


In addition to the petition, the plain- 
tiffs attach 20 interrogatories demanding 
that the defendants explain in detail the 
means by which the Southern Surety of 
Oklahoma and the Southern Surety of 
lowa formed a merger and the methods 
by which the Bankers Bonding & Cas- 
ualty undertook to handle and dispose 
of the stock. 

The petitions recite that they were 
told by agents, naming O. W. Gruening, 
that prominent business men were back 
of the concern in which they were in- 
duced to buy stock, that it would earn 
20 percent and upwards on its capital 
and would be paying dividends the first 
year. There are 13 of such representa- 
tions listed and the plaintiffs declare 
that’ “each and all of said representa- 
tions, verbal and printed, made by the 
Bankers Casualty Finance Company 
were false and untrue.” 


Claim Heavy Liabilities 


It is charged that the Oklahoma com- 
pany, the Southern Surety, had “incurred 
extensive liabilities on account of acci- 
dent, casualty and employers’ liability 
insurance—and had been doing a failing 
and losing business and was not at said 
time making any such proceeds as would 
warrant the declaration of any dividend. 
That the cencern is largely owned by 
Oklahomans and not by lowans, as was 
promised, and that only 3,000 shares of 
the capital of the Southern Surety of 
Iowa had been issued and paid for in 
cash, as provided by law; that it has 
never been legally organized, has no 
corporate existence, has not deposited 
with the state department the required 
security but had only deposited $170,- 
000 the day of beginning to do business.” 





Want Money Returned 


In brief, there are 27 reasons listed as 
to why the contracts for stock should 
be declared null and void and the amount 
subscribed returned. The plaintiffs in 
each case turned over only a part of the 
amount of the purchase price of the 
stock in Liberty bonds and cash and 
gave notes for the remainder. They aver 
that the Bankers Trust Company holds 
the notes and has thus far refused to 
surrender them or holds as trustee, re- 
fusing to part with them pending the 
determination of the legal rights of the 
parties, 


Indiana Returns 


Indiana casualty returns for the first 
six months are: 


Prems. Losses 
Amer. Indem., Tex...... $ 6,058 $ 1,014 
Pidelity H. @ Acc....... 36,706 21,513 
Inter-State Cas., Ala.... 5,050 3,487 
Income Guar., Mich..... 2,592 422 
Ocean Accident ......... 127,687 27,171 


The Chicago Surety Underwriters’ As- 
sociation will hold its first fall meeting 
September 3. 





MUCH INTEREST TAKEN 
CHICAGO PLATE GLASS ISSUE 


New Rules Have Been Adopted by the 
Home Office Organization for 
Local Bodies 


Plate glass men in Chicago are in- 
terested in the action of the Plate Glass 
Underwriters Association in New York 
last week deciding that membership 
in local exchanges will be by company 
and not by individuals or firms. In 
Chicago, Kuhns & Pogge representing 
the New Jersey Fidelity & Plate Glass 
and Munger, Vokoun, Wetmore & 
Witherbee representing the Lloyds 
Plate Glass resigned from the Chicago 
organization but under the new rule it 
would seem that these two companies 
will be automatically restored to mem- 
bership and will have to get their rep- 
resentatives in line. 

Much Complaint Made 

There has been considerable dissatis- 
faction expressed in Chicago over the 
new zone rate system whereby the city 
is divided up into zones. Local men 
claim that this is a cumbersome plan 
oe does not meet the needs of the 
day. 


New Rules Adopted 


The home offices have agreed not to 
ask for new filings or correction on rates 
where two or more companies file a card 
and show a difference of less than $2 in 
their calculations. The new rates under 
the zone system must be filed‘ 60 days 
before expiration. There is considerable 
speculation in Chicago as to whether 
Kuhns & Pogge will return to the local 
exchange. 


Chicago Bonding’s Plans 


The Chicago Bonding is the only out- 
side company, and it is arranging to do 
a large business by ignoring the zone 
system in Chicago. Already its brokerage 
business has greatly increased, and it 
will make hay while the sun shines. It 
is estimated that the company will write 
nearly $100,000 in plate glass premiums 
this year. The company states that it has 
had a satisfactory loss ratio on its busi- 
ness thus far. The company rates risks 
according to its own system, using as a 
basis location, character of risks, size of 
glass, ete. 





Discuss Bank Burglary 


NEW YORK, Aug. 28.—~A conference of 
companies writing bank burglary busi- 
ness was held in this city. A number of 
suggestions have been made to better 
conditions and improve the. situation. 
All these will be dealt with by special 
committee that was appointed to bring 
in recommendations. 








AMERICAN BONDING 
MD ; 
CASUALTY COMPANY ggressive Management 

SIOUX CITY roaaPolicies 
nservative Underwriting 
Onsistent Serviee 


Capital $ 500,000.00 

Deposited in Securities with 

lowa [nsurance Department 
Sioux City,dowa 

Write For Agency to A. G. OGLE, Vice President and General Manager. 














The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD’S 
‘TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 


ESTABLISHED 1869 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. LAWSON, General Manager 


CONKLING, PRICE & WEBB - _ Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Exchange, Chicago 
FRED. L. GRAY COMPANY Northwestern Managers, 328-336 Security Bank Bldg. Minneapolis 
at eae ee & RAYMOND - - ~- _ General Agents, Southern a Bidg., Detroit 
\LFRED PAULL & SON - - ~~ General Agents, West Virginia, Board of Trade Bldg., Wheeling 
: nib 4 is ay - ae Saree, Lg ee ota omg bers ond pa = - —- 

| y > IR. - eneral Agent, Soutbern Ohio, st National Bank Bldg.. Cincinnati 
TANSEN & ROWLAND, Inc.. Gen. Agts., Wash., 214 Tacoma Bldg., Tacoma; 1708 L. C. Smith Bldg., Seattle 








HE MERRILL DODGE & JACKSON CO , Gen Agents, Lucas Co., Produce Exch. Bldg., Toledo, O. 
Casualty Company 


H O OS IE Indianapolis, Indiana 


HEALTH and ACCIDENT PROTECTION Monthly Payment Plan. Pays $100 Funeral Benefit 
with every policy. HELPAGENTSGETSTARTED. Write for full information if you desire aio. 














A RARE OPPORTUNITY 


For high-class big money men who expect to make $5,000 or more a year 

We have the most attractive, substantial ACCIDENT AND HEALTH 
PROPOSITION OPEN IN SEVERAL STATES. 

Write me today and J will show you a real opportunity. 


ERNEST W. BROWN, Secretary and Treasurer 


INTER-STATE BUSINESS MEN’S ACCIDENT CO. 
Brown Building DES MOINES, IOWA 


First and Largest Organization writing business and professional men upon 
same plan as traveling men’s associations. 











A Progressive Surety and Casualty Company 











OKLAHOMA LIVE STOCK 


INSURANCE COMPANY: :: 


Licensed by the Oklahoma Insurance Department 


q We are now ready to receive applications for agencies. @ An Oklahoma Company owned and managed by Okla- 
homa people. You Oklahoma Insurance Agents, look up the value of the Live Stock owned in Oklahoma. Live 
Stock Insurance is the most profitable to agents of any branch of Insurance, all annual business, high rate and good 
commissions to good producing agents. For Agency Contracts and Territory, address Home Office. 


OKLAHOMA CITY 
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WITH ACCIDENT MEN 


GETS OUT FARMERS’ POLICY 





Chicago Bonding Issues New Contract 
at Low Rates for Farmers and 
Helpers 





Owing to the varying character of 
the occupational duties of the average 
farmer, accident underwriters have 
heretofore found it difficult to properly 
classify the farmer and give him full 
coverage. The Chicago Bonding has 
given the matter considerable study 
and, as a result, issued an intermediate 
disability policy, covering every sick- 
ness and every accident that can hap- 
pen to a farmer, at revised rates. The 
policy contains no frills and can be 
sold in practically any combination 
necessary to meet the applicant’s needs. 
As an example of the coverage, for an 
annual premium for $47 the ‘following 
benefits are paid: 


Dbl. Indem. Ord. Indem. 


For loss of: Max. Min. Max. Min. 
WN nce os ceghewé yi $3,000 $2,000 $1,500 $1,000 
Both hands or 

both feet.... 3,000 2,000 1,500 1,000 
One hand and 

one foot..... 3,000 2,000 1,500 1,000 
es of bot 

at aaah 000 2,000 1,500 1,000 
oan pant or one 

TOOE 2 cc-v ses 1,500 1,000 750 500 


One eye....... 1,000 666 500 333 
Complete rates on the new contract 
are shown below: 


Classification—Farmers, _superintend- 
ing only. Farmers, not working for hire. 
Dairyman, Proprietor. (Medium class.): 


Accidntl. 
Death, 
Loss Monthly 
of Both Acci. and Yearly Prem. 
Limbs Illness Ages Ages 
or Eyes Indem. 18 to 50 51 to 55 
500.00 $ 50.00 $23.50 $35.25 
500.00 75. 33.5 50.25 
500.00 100.00 43.50 65.25 
750.00 50.00 25/25 37.87 
750.00 75.00 35.25 52.88 
750.00 100.00 45.25 67.87 
1,000.00 50.00 27.00 40.50 
1,000.00 75.00 37.00 55.50 
1,000.00 100.00 47.00 70.50 
1,500.00 50.00 30.50 45.75 
1,500.00 75.00 40.50 60.75 
1,500.00 100.00 50.50 75.75 
2,000.00 75.00 44.00 66.00 
2000.00 100.00 54.00 81.00 


_Classification—Farmer, working for 
hire, farm hand or dairyman, employee. 
(Special class.): 


Accidntl. 
Death, 
Loss Monthly 
of Both Acci. and Yearly Prem. 
Limbs Illness Ages Ages 
or Eyes Indem. 18 to 50 51 to 55 
$ 250.00 $ 25.00 $13.51 $20.26 
300.00 30.00 16.21 24.32 
300.00 35.00 18.51 27.76 
400.00 40.00 21.62 32.43 
450.00 45.00 24.32 36.48 
500.00 7.02 40.53 


50.00 2 
OBJECT TO THE REQUIREMENT 


Assessment Companies Complain of 
Interrogatory in Application De- 
manded in Kansas 





The accident companies writing busi- 
ness on the assessment plan have filed 
objections with the Kansas depart- 
ment on the requirement that a new 
interrogatory be inserted in the ap- 
plication for policies in assessment 
companies. The interrogatory asks the 
applicant if he knows that he is liable 
for assessments to pay claims and that 
he is not obtaining a level premium 
policy. 

Say It Hurts Business 


The assessment companies assert 
that they should not be required to 
put this interrogatory in the applica- 
tions because it hurts in getting the 
business. Most of the assessment 
companies maintain practically a level 
Premium but they can make additional 
assessments to meet claims when nec- 
essary. 

The state department has had con- 
siderable trouble in the settlement of 
assessment matters between some com- 
Panies and their policyholders and made 
the order requiring the interrogatory 
to prevent any question arising be- 


tween the companies and their policy- 
1olders on 


account of assessments 
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General Casualty & Surety Company 


114 WOODWARD AVENUE, DETROIT 


A Michigan Company for Michigan People 


Live Agents Can Secure 


Liberal Contracts 


ELMER H. DEARTH 


Up-to-Date Policies 
WRITE US 





President 








COMPENSATION NEWS 
FAVORS GENERAL REDUCTION 


Pennsylvania Department Forecasts 15 
Percent Lowering of Rates for 
That State Next Year 


HARRISBURG, P/ PA., Aug. 27—In 
a preliminary report by 'E *. H. Downey 
of the state insurance department to 
Commissioner Ambler, a general reduc- 
tion in premium rates that Pennsyl- 
vania employers are paying for work- 
men’s compensation is forecast for 
1919. It was said at the department 
that the reduction, which would apply 
to all employers, except in coal min- 
ing, May amount to 15 percent. 

Claims Large 1917 Profits 

The principal reason for the proposed 
reduction in rates, according to Mr. 
Downey, is that the underwriting profits 
of companies during 1916 and 1917 on 
compensation business in Pennsylvania 
alone amounted to $1,616,892 or more 
than 10 per cent of the total amount of 
$15,358,033 premiums collected in those 
years by all companies. 

The profit, from premium income alone 
remained after all losses and expenses of 
$13,741,141 for 1916 and 1917 were de- 
ducted from the total income and is in 
excess of the amount realized from in- 
vestments, which Mr. Downey says 
probably aggregated $600, 000 on the ap- 
proximately $15,000,000 income, even after 
all taxes and expenses were deducted. 

This condition is said by Mr. Downey 
to indicate the needlessness of fear on 
the part of employers that reabsorption 
of industrially trained disabled soldiers 
and sailors at suitable tasks in industry 
will have any effect on compensation in- 
surance rates in Pennsylvania. 





FEWER CASES IN WISCONSIN 


Industrial Accidents Report Last Year 
1,000 Less Than Preceding Year 
—Amount Greater 


MADISON, WIS., Aug. : 28.—During 
the fiscal year ending June 30, 19,361 in- 
dustrial accidents, which occasioned 
disability of more than seven days, were 
reported to the industrial commission. 
During the same period 15,825 cases 
were settled under the compensation 
law; $1,705,468 were paid by employers 
as compensation to injured men and for 
medical treatment, of which sum 
$1,278,383 were paid as compensation 
and $427,085 as medical aid. The aver- 
age compensation paid per case during 
this year was $81 while medical treat- 
ment of injured men cost employers 
$27 on the average per case. 

Benefits Greater 

The total number of cases reported 

was more than 1,000 less than the preced- 








The Republic Casualty Co. 


Local and General Agents Wanted in Ohio and Pennsylvania 


——— 


PITTSBURGH, PA. 
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HOME OFFICE: GALVESTON, TEXAS 


Under Supervision United States Treasury Department 


Surplus as to Policy Holders: Over $900,000. 


(At the close of business June 30th, 


Assets: Over $1,500,000.00. :: 


SEALY HUTCHINGS, President. 
GEO. SEALY, Secretary. J. 


We write the following lines: Automobile— 


and Collisicn. 


Fidelity and Surety Bonds. 
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L. A. ADOUE, Vice-President. 
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Fire, Theft, Liability, Property Damage 
Public, General and Elevator Liability. Plate Glass, Burglary and 
Licensed in thirty-one States. 
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GEORGIA CASUALTY COMPANY 


PREMIUMS WRITTEN in 1917 


Macon - Georgia 
ADMITTED ASSETS............ $1 874,232.97 
SURPLUS & RESERVES TO 

POLICY HOLDERS. .......... . 1,688,506.87 


.» 1,941,876.26 


Compiled Under Laws of New York, Pensylvania and Georgia 


SMITH-LAWSON-COAMBS COMPANY 


General Agents—CHICAGO 











ing fiscal year. 


During the year July 1, 


1916, to June 30, 1917, 


able 


mission, as against 


20,560 compensat- 


cases were reported to the com- 


19,361 this year. 


There was a drop also of more than 1,000 


in the cases settled. 


As against 17,157 





cases settled in the year ending June 30, 
1917, there were only 15,825 cases settled 
during the last year. 

The benefits paid to injured workmen, 
however, were nearly $150,000 greater. 
The average benefits per case rose from 
$92 during the year July 1, 1916, to June 
30, 1917, to $108. The indemnity paid in- 
creased from an average of $69 per case 
to $81. This increase in the benefits paid 
to injured workmen was due to the 
amendments in the compensation act 

made by the last legislature, which be- 
came effective Som. 1, 1917. 


The duane dens not ana to re- 
scind the order. 





THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
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VARIOUS VIEWS ON 
EQUITABLE’S EXPANSION 


Comment by. Life and Accident 
Men on Move by Life 
Company 


REAL COMPETITION SEEN 


Accident Men See Numerous Possibil- 
ities—Life Insurance Fraternity 
Manifests Only Mild Interest 


Accident and health underwriters are 
awaiting with keen anticipation the 
actual entrance of the Equitable Life of 
New York into the accident and health 
business, following the company’s an- 
nouncement last week. Beyond a doubt 
this move on the part of the Equitable 
is very significant and important to the 
disability companies. There is much 
speculation among accident men as to 
just what the net effect of the Equi- 
table’s presence in the disability field 
will be, and some interesting comment 
has been heard from various sources. 

Life Men Not Stirred 


Life men generally are inclined to 
make light of the announcement. They 
are of the opinion that life, accident 
and health insurance do not mix well. 
The majority of life general agents feel 
that the successful life insurance man 
must, of necessity, be a_ specialist. 
Should he attempt to sell accident or 
health insurance or any other form of 
indemnity, he detracts from his ability 

a life insurance man. For this rea- 
son the life men as a whole have the 
idea that the Equitable’s men _ will 
simply “pick up” accident business as 
they go along, but will not give the 
subject really serious consideration. In 
substantiation of this thought, they 
point to the fact that the Travelers and 
Aetna have developed very few sales- 
men who have been distinct and con- 
spicuous successes in the sale of both 
life and disability business. As a rule, 
the agents for these two companies are 
either successful at one or the other 
branch and more or less mediocre in 
the sale of the other. 


Accident Men See Possibilities 


On the other hand, home office of- 
ficials of the accident and health com- 
panies are inclined to attach more 
significance to the move. They realize 
that an agency force such as the Equi- 
table has cannot help but have a de- 
cided effect, and will most certainly 
corral a certain amount of business. 
The Equitable has an agency plant of 
no mean proportions, and if its men 
were to write an accident and health 
caSe only occasionally, the total would 
be large. As was pointed out by one 
of the casualty officials of a middle 
western company, the Equitable is not 
necessarily entering the disability field 
for the purpose of increasing its in- 
come. The Equitable has no crying 
need of additional funds. Primarily it 
is extending its personal insurance 
service. It is filling a need for its ex- 
isting policyholders and offering to 
new ones the opportunity to carry all 
of their personal insurance in one com- 
pany and that company of unques- 
tioned financial security. 


Who Will Feel Competition 


Casualty companies generally havé 
reasons to seriously consider what this 
means. The medium-sized and small 
companies specializing exclusively on 
accident and health business will prob- 
ably not be affected at all. Companies 
of this character have well organized 
agency plants, and men who are devot- 


ing all of their time to the sale of dis- 
ability business. Generally speaking, 
they work among a class of people that 
the Equitable in all probability will not 
attempt to reach, and thus there will 
be no real competition between com- 
panies of this class and the Equitable. 
While the Equitable has not announced 
its accident program in full, it is rea- 
sonable to assume that the company 
will very likely issue policies at fairly 
high premiums. That is, it will not 
attempt to market, or generally push, a 
line of low rate policies. According to 
the present plan it will handle its 
new department through its existing 
agency force and Equitable Life agents 
are certainly not a class of men who 
will solicit dollar-a-month accident and 
health policies. 
Multiple Lne Companies 


The company that will very probably 
be immediately affected by the Equi- 
table’s move is the general writing cas- 
ualty company—the company writing 
all classes of casualty business, and 
specializing in no particular branch. 
Such a company has usually a more or 
less loosely managed accident and 
health branch. 

The income from the disability busi- 
ness is small in comparison to the 
total income, and the department is re- 
garded as more or less unimportant. 
As a result the agents for such a com- 
pany merely sell accident and health 
insurance when it is asked for, but 
make no particular drive for it. 


Will Appeal to Country Agent 


It is reasonable to assume that the 
Equitable will make itself felt in the 
smaller towns. In the smaller centers, 
the insurance agent is a general writing 
agent. Of necessity, he must write all 
classes of business and handle accident 
along with life, fire, plate glass, auto- 
mobile and the rest. The idea of one 
company being able to write all forms 
of personal insurance will appeal to the 
small town man who wants a maxti- 
mum of return with the minimum of ef- 
fort, and the multiple line company 
means a reduction in the amount of 
supplies necessary. 

Predicts Low Commissions 


In the opinion of the head of a 
company doing a large general cas- 
ualty business the Equitable Life will 
likely pay its agents a comparatively low 
commission for casualty business. Its 
agency organization will permit this. 
Naturally, many of the Equitable’s men 
will make no drive for accident busi- 
ness but where a prospect presents him- 
self they will be much more inclined to 
place him in their own company than 


Fto take the risk to another disability 


company. This they will do as a mat- 
ter of pride, and knowing this, the 
company can, if it cares to, take advan- 
tage of this situation to the extent of 
paying commissions not so large as 
those paid by regular casualty com- 
panies. The high cost of collecting 
business keeps the surpluses of some 
companies at a comparatively low fig- 
ure, and one underwriter has predicted 
that if the Equitable pays commission 
rates noticeably lower than those paid 
by the companies in the casualty field 
today, it will be necessary for disability 
companies to devise some premium 
collection system similar to that used 
by the life companies and eliminate col- 
lectors and the collection expense in 
order to fight the competition. 


Sees New Field Entered 


Another casualty official has an inter- 
esting thought on the Equitable’s move. 
He says, “If the Equitable is entering 
the accident and health field to conduct 
the disability business in the same man- 
ner and along the same lines as other 
companies are now pursuing, it is cer- 
tain to lose money on its business. My 
idea is that the Equitable has no such 
intentions but intends to invade a field 
that is not now covered. By that Il 
mean, that, in my estimation, the Equi- 
table will attempt to write accident and 
health business largely as an extension 
of its life insurance business. The com- 


pany can issue life insurance to a policy- 





holder and then offer to sell him accident 


specific and well defined accidents at a 
specific and well defined accidents at 
rate and on a basis not now handled by 
any accident company. A policyholder 
could thus be protected by life insur- 
ance and have double and triple indem- 
nity in the event certain specifically 
named accidents were to occur.” 


Lunger’s Experience Valuable 


While these varying views are inter- 
esting, it is only reasgnable to assume 
that the Equitable has taken this step 
only after mature consideration, and the 
officials of the company probably have 
a very clear idea of just how they are 
to conduct their new department. John 
B. Lunger, vice-president of the com- 
pany, has had a well-rounded insurance 
experience. He was at one time actuary 
of the Prudential and then went to the 
New York Life and became managing 
actuary of that company, and from there 
went to the Travelers as vice-president. 
From there he went to the Equitable. 
While with the Travelers, Mr. Lunger had 
an opportunity to observe the manner 
in which that company conducted its 
business. No doubt he was impressed 
with the possibilities of a life company 
in the accident field. At any rate, it is 
probable that Mr. Lunger’s association 
with the Travelers influenced, in no 
small way, the decision taken by the offi- 
cials of the Equitable Life. 


No Brokerage Business 


Leslie C. York, inspector of agencies 
for the company, was in Chicago: last 
week. In discussing the establishment 
of the new department, Mr. York said 
that there will be no brokerage business 
written, and that that accident business 
will be accepted only from the regular 
agents of the company. This would in- 
dicate, as outlined by many, that the 
company’s entrance into the accident and 
health field is simply an extension of its 
service for the men in the field, and a 
move made for the benefit of its own 
agency force. 


Farmers of Webster county, Iowa, have 
formed a live stock insurance concern 
which will be known as the Fort Dodge 
Farmers’ Mutual Live Stock. J. H. Dailey 
is president and E. K. McElroy is secre- 
tary. A general live stock business will 
be written. 
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AGENTS WHO WRITE 


Fidelity and Surety Bonds, Automobile 
Liability, Burglary, Plate Glass or 
Accident and Health Insurance 


would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J. C. O. MORSE, President 


WICHITA, KANSAS 
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Casualty and Surety Comment 








PROTECTION IS NEEDED 
LarGeE verdicts 
order of the day. 


evidently are the 
These are particu- 
larly true where automobiles cause 
damages. There is much prejudice 
against car owners in many quarters. 
In numerous cases the accident may 
not be the fault of the driver of the 
car, but juries make no distinction. 
The tendency of the day is to always 
hold the automobile driver or owner 
responsible and to make him pay heav- 
ily. The other day in Baltimore a 
woman, Miss BripGeET CONNELLY, was 
carried into court, told her story to the 
jury how she had been run down by 
a truck and the jury awarded her a 
verdict of $18,000. At Perth Amboy, 
N. J., a storekeeper was awarded 





$2,500 for injuries sustained by being 
struck by an automobile, owned by 
Mrs. Gerorce J. .Goutp. In a case in- 
volving Wiutt1am A. Parks against 
Louis KLEIN, 4 florist at Towson, Pa., 
the court awarded Mr. Parks a verdict 
of $1,500, his farm wagon having been 
hit by the automobile driven by Mr. 
Kein, the farmer being injured. In 
another Baltimore verdict there was 
$11,000 awarded Sotomon Barron, who 
was hit by an automobile. Another 
verdict was awarded a thirteen-year- 
old boy who gets $10,000 from ALtTon 
T. Nicott, whose automobile ran down 
the youngster on Harlem avenue in 
New York. The testimony showed 
that the boy was pulling some gro- 
ceries in a wagon when the automobile 
struck him and hurled him aside to 
the pavement. ‘ 

These are just taken at random. 
Such cases are being multiplied. 

COMPANY ATTENTION! 

THE interview given out by United 
States Senator JAMEs HamiLton Lewis 
of Illinois in Paris the other day star- 
tled underwriters from one end of the 
country to the other. Senator LEwis 
is the “whip” in the senate. He is one 
of the spokesmen of the administra- 
tion. Senator Lewis makes no bones 
about saying that the two big issues so 
far as internal affairs in this country at 
the next presidential election, will be 
the continuance of the present gov- 
ernment plan of insurance and the 
extension of government control and reg- 
ulation of even more industrial and com- 
mercial enterprises than in war times. 
Perhaps no pronouncement has been 
made by any one that brings the danger 
to insurance to the hearts of under- 
writers so closely as this. The posi- 
tion that Senator Lewis occupies in the 
upper house and his relationship with 
the administration give an _ official 
color to his utterances. 

We should al! be alive now to the 
forces that are working in this coun- 
try towards socialism. Senator Lewis 
himself desires the extension of the 
government life insurance plan to 
cover all wage earners as is seen in 
his present bill in Congress. It is in- 





cumbent on all insurance men to be- 
come actively identified with some or- 


ganization of underwriters whose army 
of defense can be called into action. 
Every fire insurance company should 
belong to the Nationa, Boarp or Un- 
DERWRITERS. Every local agent should 
at once join his state local agents as- 
sociation. Every life man should join 
his local life underwriters’ association. 
The federation movement should be 
supported. This is no time for out- 
siders or insiders. We should all be 
insiders. There should be no traitor- 
ism in the camp. We are confronted 
with a real menace in the way of so- 
cialism. Senator Lewis’ view has 
opened the eyes of all citizens to the 
course in which we are going. Do we 
want a paternalistic form of govern- 
ment? Do we want individual initiat- 
ive stifled? Are we not fighting social- 
istic principles and autocracy today? 
While it is necessary that the federal 
government be in charge of some of 
the activities in order to more effect- 
ively prosecute the war there is no call 
for its extending its supervision or con- 
trol over the larger number of callings. 
Every man _ running for office, 
whether in Congress or the state legis- 
lature, should be carefully studied. It 
should be ascertained whether he is 
in favor of a highly centralized form of 
government where most of the activi- 
ties are controlled and regulated as in 
Germany or whether he favors the 
principles on which the United States 
is founded and according to which she 
has develoved into a mighty nation. 








Personal Glimpses of 
Casualty Men 





Word has been received that Dr. 
David H. Keller, now captain of Hos- 
pital Train No. 44, American Expedi- 
tionary Forces, has arrived safely in 
France. 


Dana C. Day, formerly agency man- 
ager of the Iowa State Live Stock of 
Des Moines, has been commissioned 
first lieutenant in the air craft inspec- 
tion department. As agency manager 
for the Iowa State, prior to that con- 
cern’s reorganization some months ago, 
Mr. Day proved himself an organizer of 
ability. This stood him in hand when 
he went to Washington some weeks 
ago to offer his service in the air craft 
department. 


W. E. Gill, for the past three years 
assistant manager of the American 
Surety’s Kansas City, Mo., branch, 
leaves early in September for Seattle, 
where he will have charge of claims 
for that company for a territory in- 
cluding Washington and Alaska. 


Capt. Derr B. Neagley of Neagley & 
Johnson, a well known casualty firm 
of Milwaukee, accidentally shot and 
killed himself Monday evening while 
cleaning his automatic revolver in his 
office as commander of Co. E, Seventh 
Infantry, Wisconsin State Guard, in the 
armory. The accident occurred just 
after Captain Neagley had concluded the 
weekly drill of his company. He had 
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and, after removing his belt, attempted 
to snap the safety catch of his side-arm 
when the weapon was discharged. The 
bullet passed through his heart and he 
died before he could be removed to a 
hospital. 


Wade Fetzer, a member of the firm 
of W. A. Alexander & Co., of Chicago, 
general agents for Illinois for the Fi- 
delity & Casualty and one of the active 
administrative heads of the concern 
has gone to Pensacola, Fla., where he 
has been assigned to the aviation can- 
tonment for government war work. 
Mr. Fetzer is well known in casualty 
insurance circles. 


Stanley F. Stater, compensation in- 
spector at the Chicago office of the 
United States Fidelity & Guaranty, has 
gone into the ensign school at the 
Municipal Pier, Chicago. John Iago, in 
charge of the burglary department of 
the United States Fidelity & Guaranty 
at Chicago, has gone to the officers’ 
training camp at Atlanta, Ga. 


HUNDRED CLAIM MEN 
IN ANNUAL SESSION 


(CONTINUED FROM PAGE 1) 
ple are not entitled to recover under 
injury policies because they were neg- 
ligent or careless. Such negligence or 
carelessness does not exempt an 
insurer from liability under an injury 
policy except where such carelessness 
or negligence provokes an assault. 


Confusion With Compensation Cover 


Courts are already confusing the in- 
demnity provided for under workmen’s 
compensation laws, with the indem- 
nity provided policyholders under 
personal injury policies. Claim men 
should point out the differences in 
these two coverages. That of the com- 
pensation act provides indemnity for 
disability due to injury growing out 
of an occupation, that of the personal 
injury policy provides for disability 
growing out of an injury suffered by 
accidental means and due solely to 
such injury so effected by accidental 
means. 

Because of the confusion of cover- 








gone into his room to change clothes 


ages and the tendency to observe sen- 





timent rather than logic the courts in 
some cases are putting upon injury in- 
surance the burden of life and health 
insurance as well as injury insurance. 
The premium contemplated by the ac- 
cident or injury policy is not commen- 
surate to this burden. 

Mr. Cornelius’ remarks 
lowed by considerable 
which many took part. 

H. D. Wagner, superintendent of the 
Chicago claim department of the Em- 
ployers’ Liability, related some very 
interesting experiences which he had 
had in more than twenty-five years of 
work. These created considerable 
amusement, 


were fol- 
discussion in 


-—_— 
New Officers Elected 
New officers elected are: 
President—J. G. Madigan, Great East- 
ern Casualty. 
Vice-President—L. P| 
ance Life. 
Secretary—E. L. Beck, Interstate Busi- 
ness Men’s. 
Treasurer—F. Le 
Maryland Assurance. 
Executive Committee—Dr. W. L. Ga- 
hagan, New York, chairman; D. W. Case, 
Travelers; J. J. Dorn, United States Cas- 
ualty; W. A. Budlong and W. T. Grant, 
Business Men’s Accident, Missouri. 


Gregory, Reli- 


Roy Templeman, 





- President Bissett’s Plan 


KANSAS CITY, MO., Aug. 28.—Clyde 
A. Bissett, president Missouri Insurance 
Federation, today circularizes the state 
insurance federation and executive com- 
mittee of the National Council of Insur- 
ance Federations, suggesting that James 
W. Henry, president of the council, be 
night lettered, urging that the National 
Council submit a referendum to all in- 
surance organizations, stock, mutual, as- 
sessment, fraternal and reciprocal, on the 
proposal that a war board of organized 
for loyal cooperation of the insurance 
business and protection of private insur- 
ance industry. The letter also suggests 
that state federations submit a mail ref- 
erendum on this proposal. 


Clarence F. Coffin 


Clarence F. Coffin has purchased the 
interest of his partner, Harry Miesse, in 
the firm of Miesse & Coffin, state agents 
for Indiana for the Globe Indemnity. The 
firm will continue as Miesse & Coffin, Mr. 
Coffin taking entire charge of the work 
of the agency. Mr. Miesse expects to 
take a vacation and will then return to 
Indianapolis, when he will probably re- 
main in the insurance business but will 
confine his efforts to personal business. 
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NEW YORK REPORT OUT 


WORKMEN’S COMPENSATION 


Figures Are Presented Showing the 
Results on This Class to 
End of 1917 


NEW YORK, Aug. 28.—The results 
of workmen’s compensation underwrit- 
ing in New York state are set forth in 
the annual report of the superintendent 
covering casualty business of 1917. The 
report contains interesting tables ana- 
lyzing premiums, losses and expenses 
of the various stock and mutual car- 
riers, transacting workmen’s compen- 
sation in New York and includes also 
underwriting experience of the state in- 
surance fund. The report shows the 
underwriting experience of each insur- 
ance carrier from commencement of 
compensation in New York to the end 


of 1917. ’ 
Loss Ratio Is Given 


The loss ratio of all carriers for this 
period was 64.77. For the same period 
expenses were 32.88. Corresponding fig- 
ures for nonparticipating carriers are 
64.22 and 38.98, and for participating 
carriers, including State Fund, are 66.52 
and 13.53. The report points out that 
the expenses of the State Fund until 
June 30, 1916, were not a charge against 
the premiums received, but were paid 
from the general funds of the state. For 
this reason the apparent expense ratio 
of the State Fund for the period covered 
by the report was only 3.5. For 1917 the 
general loss ratio of all carriers was 
61.07 and expense ratio 31.89. With the 
State Fund bearing its own expenses, 
the general expense ratio of the partici- 
pating carriers, including the fund, is 
shown to be 15.66 percent, as compared 
with 37.85 percent for the nonpartici~ 
pants. 

Acquisition Cost 


An interesting analysis is given of ex- 
penses of stock companies, the result of 
which conforms closely to the loadings 
established for rate-making purposes. 
This shows the acquisition 7.5; inspection, 
accident prevention work, 2.2; taxes, 2.3; 
general administration, 8.9. 

The report shows the loss reserves of 
mutual companies and State Fund have 
proved adequate, under rules of compu- 
tation promulgated by the insurance de- 
partment. These rules require that all 
losses shall be subjected to actuarial 
classification and analysis and valued in 
accordance with tabular factors devel- 
oped for the purpose. The reserves thus 
computed are independent of the pre- 
miums charged, so that if during any 
period the rates should be inadequate 
the loss reserves would not thereby be- 
come impaired. 


New Departure in New York 


This method of computing compensa- 
tion loss reserves is a new departure in 
New York, and is being watched with 
interest by stock companies whose re- 
serves are established by statute, upon 
the assumption that the ultimate loss 
ratio, including expenses of investiga- 
tion and settlement of claims, will not 
exceed 65 percent of the premiums. 

The report sets forth the loss experi- 
ence of stock and mutual carriers classi- 
field according to policy year. This shows 
the true loss ratio of the business under- 
written in a given calendar year, trac- 
ing the subsequent developments as to 
premiums and losses to ultimate conclu- 
sion so far as may be with a considerable 
proportion of losses still remaining un- 
liquidated. The loss ratio indicated for 
policies written in 1914 is 51.8; for 1915, 
65.6; for 1916, 68.7. The results of 1917 
are not fully developed, so that the in- 
dicated loss ratio of 64.7 is not regarded 
by the department as significant. 


William Crownover, who succeeded Dr. 
J. I. Gibson as president of the Iowa 
State Live Stock of Des Moines, was ac- 
tive in heading a bunch of insurgent ex- 
hibitors of Belgian horses at the Towa 
State Fair in Des Moines. The Belgian 
horse exhibitors objected to a certain 
man acting as judge. When fair officials 
refused to heed a signed protest cir- 
culated by Crownover, the exhibitors 
with two exceptions withdrew their en- 
tries and watched the two men put on 
their display. 















policies. 


perpetual renewals. 
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4. Quarterly or annual premiums. 
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. Perpetual, non-forfeitable renewal contract. 


SALESMEN ATTENTION 


Business Men’s. Full Legal Reserve Disability Policies at 
Guaranteed Low Rates 


Exclusive State and District Agencies open. 


. Rates no higher than many assessment associations, yet no assessment liability in our 


. Policies vastly superior—no restrictions, exceptions, limitations or reduced benefits. 
Large commission out of first quarter, with liberal 


. Advanced features: Lifetime on sickness—partial disability for sickness—full benefit for 
non-confining sickness—lifetime for accident, etc. 

. $5,000-25-25 Policy, $9.00 quarterly. $5,000-50-50 Policy, $17.00 quarterly. 

. Back of these policies: Capital of $350,000. Surplus to policyholders, $532,000; Assets, 
$737,000. Licensed in 27 states. 


EMPLOYERS INDEMNITY CORPORATION 
KANSAS CITY, MISSOURI 

















DEFINITION OF ALIEN 
ENEMIES GIVEN OUT 


(CONTINUED FROM PAGE 1) 


lands, indebtedness, accounts receivable, 
copyrights, patents, safety-deposit boxes, 
ete., which belong to or in which any 
person included in one of the classes 
hereinbefore enumerated is interested. 
Even if the property is held in the name 
of another—by a dummy or in trust, for 
example—the real beneficial interest is to 
be reported. 

(2) Executors, administrators, trustees, 
and other fiduciaries must report any in- 
terest of an enemy, whether vested or 
contingent, present or future, divided or 
undivided. 


SECTION D—LIST OF REPORT FORMS 


The following are the forms upon 
which reports must be made: 

(1) Form 101: List of officers, directors, 
and stockholders required to be filed by 
corporations incorporated within’ the 
United States, and by unincorporated as- 
sociations, companies, or trustees within 
the United States, issuing shares or cer- 
tificates representing beneficial interests. 

(2) Form 102A. Reports by insurance 
companies of indebtedness arising out of 
life, accident, or health policies. 

(3) Form 102B: Reports by insurance 
companies of indebtedness arising out of 
fire, marine, or other insurance policies 
and fidelity and surety bonds. 

(4) Form 103: Reports by banks re- 
garGcing bank deposits. 

(5) Form 104: Reports by safety de- 
posit companies and _ others leasing 
safety-deposit boxes, vaults, or recep- 
tacles, where such lessors do not have 


access to the boxes, vaults, or receptacles.’ 


(6) Form 105: Reports by executors, 
administrators, guardians, trustees, re- 
ceivers, and all others acting in like 
fiduciary or representative capacity. 

(7) Form 109: Reports by enemies, in- 
terned in the United States, regarding 
property owned, held, or controlled by 
them, or in which they are interested 
beneficially or otherwise. 

(8) Form 100: All enemy property or 
funds not required to be reported upon 
any of the forms above enumerated. 

Above forms will be supplied by the 
Alien Property Custodian on request. 


SECTION E—WHO ARE “ENEMY” AND 
“ALLY OF ENEMY” NATIONS 


_At this date, July 1, 1918, “enemy na- 
tions” are: 
Germany, 
Austria-Hungary, 
and “ally of enemy nations” are: 
Bulgaria, 
Turkey. 


SECTION F—ENEMY PROPERTY TO BE 
KEPT IN STATUS QUO 
If you hold property or funds which 
you have reason to believe to be proper 
subject for report to this office, permit 
no change to be made, either in the in- 
vestment itself or in the name or title 
in which it is held, unless authorized to 
do so by the Alien Property Custodian or 
the War Trade Board. Even reinvest- 
ments in Liberty Bonds can not be made. 
SECTION G—PENALTY 
Failure to make report to the Alien 
Property Custodian, where required by 
law or by regulation of the Alien Prop- 
erty Custodian made under such law, is 
punishable by imprisonment for not more 


than 10 years or a fine of not more than 
$10,000.00, or both. 5 








ChicagoBonding &InsuranceCo. 


LINES OF INSURANCE WRITTEN 





Bonds 














Fidelity 
Official 


Judicial 


Contract 


Depository 
Miscel- 
laneous 


Insurance 





ERVICE 
TRENGTH 


INCERITY 








Admitted Assets 
$1,801,040.80 


Accident 


Health 
Liability 


Automobile 
Plate Glass 


Burglary 





Capital 
$500,000.00 


Net Surplus 
$296,048.32 


O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 


Home Office:—CHICAGO, ILL. 























CLOVER LEAF CASUALTY 


CoMPANY 


The Strongest, Best Equipped and most 
Intensive organization in Tittnoi , Indiana, 
Ohio, Missouri, Kansas and Oklahoma, 
devoted exclusively to the writing of the 
best personal health and accident insurance, 
wants other good men. 


Address the 


HOME OFFICE: JACKSONVILLE, ILLINOIS 
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CASUALTY 7 





MUTUAL MEN OPEN 


CONFERENCE MEETING 


Sectional Session Precedes Fortieth 
Regular Health & Accident 
Convention 


TAX PRPOBLEMS KNOTTY 


Different Companies Now Report Dif- 
ferently—Women Viewed in Many 
Lights as Policyholders 


Though the regular program of the 
fortieth regular session of the Acci- 
dent & Health Conference does not be- 
gin until Thursday there was a lively 


sectional meeting "Wednesday after- 
noon. The mutual men who have re- 


tained in a measure the entity of the 
old Mutual Union convened Wednes- 
day morning with Vice-Chairman El- 
mer Loucks, secretary of the National 
Travelers Benefit of Des Moines pre- 
siding, and F. H. Goodman of the 
Home Accident & Health of South 
bend acting as secretary. Some rou- 
tine business was disposed of and there 
were informal discussions among the 
few members present. 

Men as Guests 

In the afternoon there was a big at- 
tendance and a program full of good 
extemporaneous talks on live subjects. 
The International Claim. Association 
closed its sessions at noon and many 
delegates accepted the invitation to be 
present at the conference sectional and 
regular sessions. 

Chairman W. T. Grant, who also was 
president of the claim association, took 
charge in the afternoon and the regularly 
scheduled topics were taken up. 

Cc. O. Pauley, secretary of the Business 
Men’s Accident of Chicago, presented 


Claim 


some valuable ideas on insurance of 
business and professional women. His 
association’s experience shows some 


classes of women can be written for full 
disability coverage at the same rates as 
men. Death and dismemberment losses 
are a much smaller factor than in the 
claim ratio on men. Many present par- 
ticipated in the discussion and views 
were widely divergent. 


At Sea on Tax Reports 


The mutual men are much at sea as to 
how income tax reports should be made. 
G. A. Fairly of the National Travelers 
Benefit recently received a ruling to the 
effect that mutuals deriving their income 
from policyholders and using it for their 
benefit solely need pay no taxes. When 
funds are invested, however, the tax must 
be paid on the income from such invest- 
ments. As collectors in other districts 
are ruling otherwise, a committee was 
created to handle all tax problems for 
mutual members of the conference. 


Indiana Wants 3 Pereent 


The state of Indiana is taking steps 
to collect 3 percent of all income re- 
ceived by mutual companies and not ex- 
pended for claims. The law is an old 
Statute, which the companies believed 
Was repealed by a subsequent tax enact- 
ment. The attorney-general maintains, 
however, that the old act is in force and 
it will probably be necessary to refer the 
problem to the courts for settlement. 

The unusually good program arranged 
by President A. E. Forrest on Thursday 
and Friday, and other factors, have 
brought to Chicago many company execu- 
tives and a record on attendance will 
brobably be established this year. 








Trezevant & Cochran Named 


The United States Casualty has ap- 
Peinted Trezevant & Cochran of Dallas 
aS general agents for all its departments 
in Texas and Louisiana. 





wa Republic Casualty of Pittsburgh 
"peed appointed the Calhoun Insurance 
all lige of Milwaukee to represent it for 
. ines as general agents. 





Pel S. Byrne, manager of the Fi- 
turnea apePosit at Omaha, Neb., has re- 
Sbens ;,atter a three weeks’ vacation 
Pent in the east. 




















BUSINESS 
BUILDING 
POLICY 





HOME OFFICE - 





INCOME 


GUARANTY COMPANY 
SPLENDID OPPORTUNITY FOR A FEW SPECIAL AGENTS OF CHARACTER AND ENERGY 
SALARY AND COMMISSIONS TO PRODUCING AGENTS 
IN MICHIGAN AND INDIANA 


UNRESTRICTED POLICY TO BUSINESS AND PROFESSIONAL MEN, $9.00 QUARTERLY 
OUR NEW “INCOME ASSURANCE” POLICY— COVERING EVERYTHING, $6.25 QUARTERLY 





HOME OFFICE 
CO-OPERATION 














7 SOUTH BEND, INDIANA 
WANTS SOME CHANGES MADE Clover Leaf’s New Deal a here be operated as part of the 
Fred H. Rowe of Jacksonville, Il, lover Leaf group. The name of the 


Frank & Du Bois Have Taken Up 
Compensation Rates With the New 
York Department 


NEW YORK CITY, Aug. 28.— 
Frank & DuBois, prominent brokers in 
this city, have sent a complaint to the 
New York department demanding a re- 
duction in workmen’s compensation 
rates. They say that rates should be 
reduced or the $15 limit should be 
raised or the premium should be paid 
on an arbitrary limit of wages as in 
the case of executive officers. The 
firm states that when rates were orig- 
inally fixed and when the minimum of 
$15 per week was established as the 
limit of recovery on part of an injured 
employe or his dependents, wages were 
much less than at present. The brok- 
ers say that the marked increase in 
wages results in a big increase in pre- 
mium income, but does not increase the 
liability for companies so far as loss 
payments are concerned beyond the 
$15 per week limit. 

Superintendent Phillips, in reply, states 
that a committee representing the com- 
panies has considered the question 
raised in this letter, and while it was not 
authorized to take action, he asserts the 
sentiment expressed was favorable to a 
recognition of the prevailing extraordi- 
nary wage situation. Mr. Phillips says 
that it seems probable that some method 
will be adopted to meet the situation, 
perhaps one which will introduce in the 
process of rating a factor which will give 
weight to the effect of the wages earned 
in excess of the statutory limit. 





‘Are You a Mason? 








The Masonic Mutual Accident 
Company of Springfield, Mass., 
made a big increase in business 
in 1917. 

It specializes in accident and 
health insurance for F. & A. M. 
It has some splendid oppor- 
tunities for agents in South 
Dakota and Oklahoma. 








Cc. W. YOUNG, Pres. 
S. W. MUNSELL, Gen’! Mer. 





president of the Clover Leaf Casualty, 
and Clover Lear Mutual Life, has been 
elected president of the Peninsular-Guar- 
dian Life & Accident of Detroit. Inter- 
ests connected with the Clover Leaf Cas- 
ualty have purchased the controlling 
Shares in the Peninsular-Guardian, which 


Peninsular-Guardian will be changed to 
the Clover Leaf Life. 


The General Accident denies the re- 
cent merger report. Nevertheless its 
shares are strong and control buying is 








Casualty Companies’ Semi-Annual Statements 


suspected, says a London cablegram. 





(As made to the governor of Georgia.) 








Assets. Net Surplus. Income. Disb’ments. 
American Casualty ............. $ 1,040,999 $ 148,328 402,324 $ 323,817 
Commonwealth Casualty 402,905 77,234 . 208,076 
yeneral Accident ........... 3,625,937 402,578 2,248,208 
Hartford Accd. and Indem 5,787,350 680,265 2,412,748 
*Maryland Assurance ........... 1,470,902 101,659 725,204 
“National Hate, U. S. Annes cece 15,521,619 243,551 2,244,787 
New York Plate Glass........... 1,078,158 267,927 544,534 
En ena ta hake eee 5,209,904 477,224 2,297,543 
*Pacific Mutual Life............. 43,974,495 1,118,500 3,186,354 


* Figures include Life Department. 








EMORY H. ENGLISH JOEL TUTTLE 
President Secretary 





CAPITAL ONE MILLION DOLLARS 
On Deposit with Iowa Insuranee Dept. 





Assets March 30, 1917: 





Mortgage Loans on Real Estate $ 866,600.00 
Schoo! Bonds........cscesseceee 000.00 
Municipal Bonds............... 58,500.00 
U. 8, Government Bonds....... 5,900.00 
Certificates of Deposit.......... 110,683.76 
Cash in Banks.............00..- 81,791.51 
Cash in Office ..... aqhaddandwaue 1,104.43 
Accrued Interest ............... 254.10 
Notes Bearing Interest at 6% .. 62,652.50 


162,652. 
Premiums in Course of Collection 2,058.51 


Total Assets............... $1,397,544.81 


FIDELITY and SURETY BONDS 
BURGLARY INSURANCE 
WORKMEN’S COMPENSATION 


AUTOMOBILE AND OTHER 
PUBLIC LIABILITY LINES 





Home Office 715 Locust Street, Des Moines, lowa 














The Provident 


Life & Accident Insurance Co. 
OF 
CHATTANOOGA, TENNESSEE 
Established 1887 


100% INCREASE 


Monthly Premium Department 1917 


Liberal Contracts 
Complete Coverage 


POLICIES FOR 
Accident and Health 
Group—Life—Railroad 
INSURANCE 











Write for particulars of the 


BUSINESS MEN’S 
PENSION POLICY 








Home Office, Provident Building 
CHATTANOOGA, TENNESSEE 

















MERICAN LIABILITY 
Fh ot 
Accident and Wealth Tarurance 


SECOND NATL BANK BLDG., CINCINNAT? Oy 
$100,000.00 INSURANCE DEPT? DE! 















BANKERS & FARMERS LOAN & TRUST CO. 





Company 





Now Organizing for the Purpose of 
Forming the Mid-West Live Stock 
Insurance Company and 


The Mid-West Fire Insurance 








All the up-to-date forms of 
Live Stock, Automobile and Fire 


A strong organization of successful 
business men 


Insurance 











332-333 WELLS BUILDING, QUINCY, ILLINOIS 


Can Use Two Good Salesmen 




















CASUALTY 





THE NATIONAL UNDERWRITER 

















ARIZONA 
FIRE INSURANCE COMPANY 


PHOENIX, ARIZONA 


CENTRAL DEPARTMENT 
COVERING 















ILLINOIS—OHIO—INDIANA 
WISCONSIN — MICHIGAN 


CHAS. P. HALL 


SPECIAL AGENT 


CAPITAL 


$200,000.00 


EDGAR M. DAVIS 


VICE-PRESIDENT AND 
GENERAL MANAGER 


Wm. L. Dickelman @ Co. 


Insurance Exchange, 


CHICAGO, ILL.| 


2019 INSURANCE EXCHANGE 
CHICAGO 


























Lines 








JONES, LAUNT & BARRETT, Inc. 
GENERAL AGENTS 
BOSTON NEW YORK LONDON CHICAGO BALTIMORE! 


We are strictly an Agency office, and 
can offer service and facilities in Penn- 
Great Eastern Casualty Company sylvania, New Jersey and Delaware 
Thames & Mersey Marine Ins. Co. through our head Office. 


HEAD OFFICES: 411-13 Walnut Street, Philadelphia 


Capital Fire Insurance Company 
Chicago Bonding & Ins. Co. 





SOUND 


ENTERPRISING 


LIBERAL 
PROMPT 








August 29, 1918 
THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
Home Office: 47 Cedar St., New York City 


PLATE GLASS, BURGLARY, ACCIDENT, HEALTH INSURANCE 















The 


NATIONAL 
MUTUAL 


Insurance Co. 
CELINA, OHIO 


E. J. BROOKHART, 
Secretary 


’ THE LARGEST EXCLUSIVELY AUTOMOBILE 
MUTUAL IN OHIO 





Writing Full Floater, Fire, Lightning, 
Windstorm; Explosion and Theft 











MARCH 3lst, WE HAD 14,987 MEMBERS AND $7,029,239 
INSURANCE IN FORCE 


Live Agents Wanted in Ohio and Indiana 














L. S. MacEnaney 


q : Settee . = ; 
Tyr ranavr@tits:, linia, 
MacENANEY & McGINETY, Managers and Attorneys in Fact 





John W. McGinety 


Cash and Approved Collateral Notes $75,000.00 
Individual Notes - - - 25,000.00 


TOTAL ASSETS - - - $100,000.00 





y Chartered to write all classes of high grade excess 
lines, including Ocean and Inland 
arine Insurance. 

















1898 Twenty Years of Service 
Be Security Mutual 
3 FIRE INSURANCE COMPANY Fire Insurance Company 
OF WICHITA, KANSAS | Chatfield, Minnesota 
HENRY C. WHALEN, President | An unsurpassed record for 
oe ze prompt adjustment and _ pay- 
ment of all honest losses. 
FIRE, TORNADO, HAIL Admitted in the State of Min- 
AUTOMOBILE, and nesota, North Dakota, South 


Dakota and Montana. 
Insurance in force over $17,000,000 


FARM RISKS 



















ee ‘ Premiums in force over 260,000 
A LIVE AGENCY COMPANY | F. L. TESCA CHAS. L. THURBER 
President Secretary 
GEO. A. MOWRY W. A. GORDON WM. WALSH 
resident Secretary Asst Secretary 
sm) \win City Fire Insurance Company 


MINNEAPOLIS 
— Capital $500,000 


HENRY REIS, M. D. 
Vice-President 


; 86. 

7, 
fl eee 
ANTHONY MATRE 
President 








JOSEPH BERNING 


ice-President 


DIRECTORS 
THOMAS E. GALLAGHER —HENRY REIS, M. D. 
JAMES F. HOULEHAN JOSEPH BERNING 
DR. FELIX GAUDIN HUGH O'NEILL 


NAPOLEON PICKARD 
Secy-Treas. 


NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


A good company for good agents 


MARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 
INSURANCE EXCHANGE 


HENRY J. WOESSNER Man. Underwriter CHICAGO 











Will Purchase Life Company 


WANTED—We have a client who has one hundred and 
‘fifty thousand dollars ($150,000.00) in actual cash who 
desires to purchase the controlling interest in a Life 
Assets must be in good condition 
and company have not less than five millions of insurance 
in force. All communications absolutely confidential. 


Insurance Company. 


Address Investor, 19-E, care The National Underwriter. 














i 
1918 


years. 


SALESMEN, WRITE: American Qld Line Insurance Company 


Lincoln, Nebraska 


Incorporated under the laws of the State of Nebraska. Progressive business record for fourteen 
Exceptional contracts to salesmen. 


benefits to the COMMERCIAL, BUSINESS, PROFESSIONAL AND FARM CLASSES. 
Apply for Territory Contracts. 









STOCK COMPANY 


In fourteen states. The largest accident and health 














AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 
P. A. COOLING CO., General Agents - - - 
OSCAR R. WITTE & CC., General Agents — - - - 
GARNER & MANN, General Agents - - - 
E. J. MILLER, General Agent - - 


DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES 
An Agency Connection With Us—MEANS REAL SERVICE 


WESTERN INDEMNITY COMPANY, Dallas, Texas 









INDIANAPOLIS, IND. 
ST. LOUIS, MO. 
KANSAS CITY, MO. 

= - - DENVER, COL. 
For Other States write the Main Office 


Capital $500,000 oo 





Assets $1,211,054 








Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass. 


Original and Leading Liability Company—All Forms of Liability Insurance 
The Most Advanced and Practical Personal Accident and Sickness Policies 
UNITED STATES ASSETS, $11,524,704.68 


THOS. E. HANLON, Gen. Agt., Ohio, East. Ky., W. Va., Tenn., First National Bank 
Building, Cincinnati; STONE, STAFFORD & STONE, Gen. Agts. Ind. and Ky. 
Lemcke Annex, Indianapolis, Ind.: GEO. A. GILBERT, Res. Mgr. Ill. and Iowa, Ins. 
Exchange Bldg., Chicago, Ill.; CHAS. H. GARRISON, State Agt., Mich., Majestic Bldg,. 
Detroit; LOYAL DURAND, Gen. Agt., Wisconsin, Wells Bldg., Milwaukee; F. D. 
HIRSCHBERG & CO., Gen. Agts., Merchants Exchange, St. Louis; GROVES BROS. 
INS. AGENCY CO., Gen. Agts., Commerce Bldg., Kansas City, Mo.; LOVE- 
HASKELL COMPANY, Gen. Agts., Woodmen of the World Bldg., Omaha, Neb. 
JAMES & MANCHESTER Co., Gen. Agts., Leader-News Bldg., Cleveland, Ohio. 











SURPLUS, $2,415,621.95 














The American Credit-Indemnity Co. 


The American’s Unlimited Policy not only provides absolute protection against abnormal loss on 
all outstanding covered accounts, but serves to prevent losses. 


If you are a manufacturer or jobber, write for the full particulars of this service. 
415 Locust St., St. Louis, Mo. 


R. J. LYDDANE, General Agent 









of NEW YORK 
CREDIT INSURANCE ONLY 
E. M. TREAT, President 








91 William St., New York 
OFFICES IN ALL PRINCIPAL CITIES 


1140 Marquette Bldg., Chicago 
































